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STILL TALK COOPERATION 


INDIANA FIELD DISCUSSIONS 





Many Surmises Offered As Causes of 
Recent Actions and Probabilities 
of the Future 





Indianapolis, Ind., Dec. 16.—(Special 
Correspondence)—Owing to the exist- 
ence of a general friendliness among 
the members of the Indiana state board 
(union) and the Indiana League (non- 
union), it is difficult to get the exact 
status of the present relations between 
the two organizations. There does not 
seem to be any doubt of the desire on 
both sides to avoid friction and each is 
careful about stirring up unnecessary 
trouble. There are probably some 
things said at the meetings of the two 
organizations that would make good 
reading and show up the real position 
of the two bodies, but these discussions 
of the situation as it is do not get be- 
yond the walls of the meeting-places. 

Still Talking of Cooperation 

The state board met Monday and, 
without any tips, it is a good guess 
that cooperation (thought to be broken 
off by the letter to the league last week) 
was warmly discussed and urged. This 
is a fair inference drawn from the only 
thing that was given out from the meet- 
ing—that the question of the disband- 
ing of the cooperation committee is 
made the special order of business for 
the meeting of the board Jan. 4. 

While the members of the state board 
are in harmony in their belief that the 
cooperation committee had accom- 
plished all that could be asked of it 
and that it had served its purpose, 
there is the impression that the manner 
of notifying the league of the discon- 
tinuance of the state board’s commit- 
tee was abrupt and lacked diplomacy. 

Did Not Want Signed Agreement 

There are few developments in the 
line of causes for the board’s action in 
calling off the committee. Board mem- 
bers still maintain that, as the league 
is on record with its resolution to get 
the rates and uphold good practices, 
nothing further could be asked, the 
two bodies being now in full harmony 
on these questions. In the face of anti- 
compact investigations and legislation, 
or threatened legislation, it was re- 
garded unwise to put any formal, 
signed agreement where it might 
be used in agitation. The league finds 
an inconsistency in this position, in 
view of the efforts made, in the face of 
the anticompact investigation, etc., to 
get nonunion companies to subscribe 
for the same rates as the union com- 
panies use. 

No Subscribers to the Bureau 

One of the rumors concerning the 
action of the state board on the co- 
operation movement is that it was 
taken hastily when it was reported that 
not a single nonunion company had 
been added to the bureau’s subscrib- 
ers since the league’s resolution and 
subsequent agreements of the co-opera- 
tion committees of the two organiza- 
tions. It is said that when the mem- 
bers of the board committee evinced a 
desire to know whether the harmony 
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KEELER & GALLAGHER 
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A SATISFIED CUSTOMER WILL BE A PER- 
MANENT CUSTOMER. TO SECURE HIS 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 
ANY TIME, BY A COMPETINC ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY GIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000. 
ASSETS OVER 
$16,800,000 


LIABILITIES LESS THAN 
$7,900,000 


SURPLUS TO POLICY- 
HOLDERS OVER 


$9,000,000 











THE GONTINENTAL FIRE INSURANCE GO. 


Principal @ffice, 46 Cedar Street, New York. Western Dept., 280 La Salle Street, Chicago, Ill. 








D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President 
Surplus to Policyholders, $3,274,792.90 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Lesses paid Over Fifty-Nine Million Dollars 








THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 





LOVEJOY # SPEAR, Managers Agencies in all cities and towns. 








HARMONY NOW AT ST. PAUL 


ALL BUT ONE AGENT IN FOLD 








Two Men Held Out Until Thursday 
Night of Last Week Before 
Signing 





St. Paul, Minn., Dec. 17.—(Special)— 
Last week was a strenuous one among 
the local agents here. It was thought 
that all of them had been rounded up 
and hence it was announced that every 
one was a member of the new local 
board except W. G. Jones of the North- 
western National, who refused to join. 
Henry Martin, manager of the Ger- 
mania, would only join on the assur- 
ance that every one would come in, 
making an exception, however, of Mr. ~ 
Jones. It seems that one of the larger 
agents had vouched for L. J. Borer, 
representing the United American, 
German of Peoria and Michigan Com- 
mercial, and Allan O’Laughlin, who has 
the Queen City in connection with his 
building and loan company. However, 
when it came to signing up these two, 
they both balked and their sponsor 
could not influence them. Threats were 
finally resorted to which only made the 
situation worse, and it appeared as if 
St. Paul, after all, was to fail in its 
efforts to create harmony. 

Must Get in Line by Dec. 15 

The union companies had made it 
plain that the limit was Dec. 15. If the 
agents were not organized by that time, 
Compact Manager La Brande was to 
be transferred to the Indianapolis bu- 
reau to succeed T. M. Goodloe. The 
agents, who joined with a string at- 
tached, especially Manager Martin of 
the Germania, refused to be bound if 
Agents Borer and O’Laughlin remained 
out. The Michigan Commercial and 
German of Peoria pulled away from 
Mr. Borer, but he claimed the United 
American would stand by him. Agent 
O’Laughlin declared the Queen City 
would back him up in staying outside. 

Special Agent Greene Saves Day 

Finally Special Agent C. W. Greene 
of the United American came up from 
Chicago and labored with Mr. Rorer. 
A committee also met with him and 
showed him the dire results that would 
follow if he stayed out. Finally Mr. 
Greene had to take a firm stand and 
Mr. Rorer signed on Thursday night. 
He promised to get Mr. O’Laughlin in 
the fold before the last day given to 
the agents to make _ good. Mr. 
O’Laughlin’s signature was secured on 
Thursday night after Mr. Rorer signed. 

Much praise is being given Special 
Agent Greene for his good offices. It 
is likely that the Michigan Commercial 
will reinstate Mr. Rorer now. 

Good Spirit Now Prevails 

“T expected it would be a cold bath 
proposition at first,” said Fenton G. 
Warner, one of the new board mem- 
bers, “but I_ have been very agreeably 
surprised. I have found the best of 
spirit between the members of the new 
exchange and all old. differences are 
forgotten in a spirit of good fellow- 
ship and cooperation.” Mr. Warner has 
been a nonboard agent for twenty-seven 
years, but came in under the new or- 
ganization and these remarks were de- 
livered at a ratification meeting held 

(CONTINUED ON PAGE 18) 
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DISCUSS SECURITY VALUES 


COMMISSIONERS ERS MEET AGAIN 
Many Company Representatives in Con- 
ference With Supervising Officials 
at Louisville Yesterday 





Louisville, Ky., Dec. 18.—(Special)— 
What constitutes market values within 
the meaning of the law occupied the 
attention of the insurance commission- 
ers who met today at the Seelbach Ho- 
tel in Louisville at the call of President 
Reau E. Folk. The meeting was large- 
ly attended by members of the Na- 
tional Convention of Insurance Com- 
missioners and in addition there was a 
liberal sprinkling of attorneys and of- 
ficials of i insurance companies. It was 
pointed out that the comptroller of the 
currency has been very liberal in his 
treatment of banking interests and the 
general opinion expressed by commis- 
sioners present was that they should 
be commie liberal in passing upon the 
reports of insurance companies. 


Robert Lynn Cox Speaks 


When the meeting convened shortly 
before 3 o'clock, Mr. Folk was made 
chairman, and J. J. Brinkerhoff, of the 
Illinois department, secretary. Mr. Folk 
stated the object of the aiivenen and 
said in concluding his remarks that the 
Association of Life Insurance Presi- 
dents at its recent meeting had ap- 
pointed a committee of three, and Rob- 
ert Lynn Cox, attorney and secretary 
of the organization, was introduced. He 
made a very clear and forceful presen- 
tation, saying that the situation called 
sharply to mind that the method of 
valuing securities was wrong. The mar- 
ket quotations, he said, seldom repre- 
sented the true market value and sta- 
tistics showed that stock exchange 
transactions in bond issues of $1,000,000 
were frequently confined to less than 
5 percent of the total issue. This state- 
ment was advanced for the purpose of 
showing that the real investors who 

urchased the bonds to hold for their 
interest-bearing qualities were not mar- 
keting them. 


MoIntosh Discusses “Market Value” 


James H. McIntosh, counsel for the 
New York Life, viewed the situation 
from the standpoint of the policyholder 
and the company. He stated that his 
researches in law showed him that de- 
cisions “relative to market value” did 
not mean in any sense the stock ex- 
change quotations on any given day, 
but that it might encompass the aver- 
age over a term of years. Mr. Mc- 
Intosh announced that the depreciation 
in securities did not affect the interest- 
bearing value of the securities owned 
by the New York Life and for this rea- 
son the company had already given no- 
tice that the dividends in 1907 would be 
about the same as those paid by the 
company last January. 


Several Express Their Views 


The subject was further discussed by 
William Bro Smith of the Travelers of 
Hartford, Commissioner Crouse of 
Maryland, Commissioner Prewitt of 
Kentucky, judge Noyes, general coun- 
sel of the Northwestern Mutual; Dep- 
uty Commissioner Thompson of Ten- 
nessee, Superintendent Vandiver of 
Missouri, Actuary Craig of the Metro- 
politan Life, R. W. Breckinridge, chair- 
man of the insurance committee of the 
American Bar Association, after which 
Chairman Folk read letters from a 
dozen or more state officials, most of 
whom agreed to follow the action of 
those present at the conference. 


At the conclusion of the reading of | there. 


these letters the whole subject was re- 
ferred to the sents of five, with 
instructions oS pring in a resolution for 
the consideration of the meeting. Presi- 
dent con ne cnneuneed the committee as 
follows: vs of Towa, one 


nois, Vandiver of Missouri, Crouse of 
Maryland. 





TAXATION CONFERENCE HELD 





Insurance Commissioners and Others Con- 
vene at Louisville 





Louisville, Ky., Dec. 18.—(Special)— 
Taxation problems, indicated by the 
remarks of the speakers before the spe- 
cial committee of the National Conven- 
tion of Insurance Commissioners, grew 
so complicated in the initial discussion 
at the meeting held this morning at the 
Seelbach that Chairman Prewitt inter- 
rupted Col. C. P. Ellerbe of St. Louis, 
who was at the moment speaking for 
casualty interests, with a pointed in- 
quiry on the feasibility of continuing 
the conference. 

Colonel Ellerbe had just declared 
that the Missouri supreme court held 
that cities and counties could not be 
deprived of the right to require an oc- 
cupation tax and that this right was 
constitutional, Statutory and often cov- 
ered in the city charters granted by 
legislatures. To attempt a reform in 
this direction, he believed, would be an 
impossible task. “If that’s the case, 
Colonel Ellerbe,” said the chairman, 
“don’t you think we had better dissolve 
this meeting and 8° home?’ 

“By no means,” declared the speaker, 
“for if we cannot get Utopia at once, 
we can certainly effect some reforms.” 

The discussion throughout the ses- 
sion was interesting and lively all the 
time. All the speakers were frequently 
interrupted good naturedly and sub- 
mitted in like manner. 

Breckenridge Presents Model Bill 

Commissioner Prewitt of Kentucky, 
chairman of the committee, called the 
meeting to order and appointed Maj. 
J. J. Brinkerhoff of Illinois secretary. 
The chairman then called upon Ralph 
W. Breckenridge of Omaha, represent- 
ing the National Board of Fire Under- 
writers, who set the ball rolling in a 
most able address in which he submit- 
ted a model act for discussion, which 
provides for a 2 percent tax upon net 
premiums in lieu of all other taxes, fees 
and licenses, except for real and per- 
sonal property under the jurisdiction of 
city and county. 

O. B. Ryon of Illinois believed that 
this law would not be constitutional in 
his state and Colonel Ellerbe of Mis- 
souri took the same position. 

The meeting adjourned without ac- 
tion and will hold another session to- 
morrow. 





Late New York News 


New York, December 18.—(Special)— 
M. O. Sadler will, January 1, resign the 
Mississippi and Louisiana special agency 
of the Hanover Fire, to become assistant 
to General Agent Pascay, of the southern 
department of the Aetna. 

E. J. Haynes, —— agent of the 
Springfield F. & M., was elected presi- 
dent of the Middle Department Associa- 
tion at the annual meeting on Tuesday. 

H. M. Fairchild, at one time assistant 
United States manager of the Lancashire, 
and more recently eastern general agent 
of the Traders of Chicago, has been ap- 
pointed special agent of the L. & L. & G. 
for Pennsylvania. 

A great deal of Kentucky tobacco busi- 
ness is being offered for placement in this 
city. 





May Call a Western Man 
New York, December 19.—(Special)— 
There is some talk of a well-known west- 
ern general agent assuming active man- 
agement of the Provident Savings Life. 





The Dubuque Fire & Marine will apply for ad- 
mission to California. J. M. Sears, formerly of 
Cinciunst, has been appointed general agent 


Fire of Frederick, Md., with a 
$100,000, has been incorporated. 


ela Tee, 
Cancellation 
91.05 by mail. 





Tables, leather bound, 








(deputy) of Tennessee, Potter of I 








Ghe WESTERN RESERVE 


INSURANCE COMPANY 
of CLEVELAND, OHIO 


MARS EB. WAGAR, President R. BE. GOOCH, Secretary 
STATEMENT JULY 1, 1907 


CAPITAL + « « $200,000.00 
REINSURANCE RESERVE + «© « «+ $53,350.00 
NET SURPLUS .. . a eee 117,088.00 

ASSETS . . « «+ « « «+ $430,438.00 


A. P, ROSS. 505 Park Bidg., Cleveland, Donte, ype West sega 
A. R. PORTER, 723 BE. 45t ’ St., Chicago—Michigan isconsin 
R. H. pg 655% Wabash St., ~ rey and Illinois 


GEORGE H. STRATTON, 701 Locust St.. St. Louis Mo.— Missouri 











Te Ohio German Fire 


Insurance Company of Toledo 
Capital Stock $200,000 


GROSS ASSETS, $717,019.78 


M. DONNELLY 
President 


Stock Company. 


F. D. PRENTICE 
Secretary and Treasurer 








The Old Reliable! An American Company Founded in 1792! 
Loses paid since organization to January 1, 1907, $130,978,798.691 


Instranee Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 














STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets - - - $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
es Parmnen Surplus - - - $4,042,994.46 
Income from all sources in 1906 - $8,062,185.25 


pnt Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Sunes of over Susee- 
000, continues to offer to the i blic Ind ty against Loss 
Damage by Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’l Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 














CONFLAGRATION PROOF 


Liverpool & London & Globe 


Tnsurance Company 
LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961,46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - — 


Ohio, Indiana, Keatucky, Arkanens, WILLIAM 8. WARREN, Resident 
ve, Vince Ss etl. Geo. H. Moore, John V. Thomas, Asst. 


OHIO FARMERS INSURANCE GOMPARY 


LEROY, OHIO 
Fire, Lightning and Tornade Indemnlty 


STATEMENT JANUARY 1, 1907 
Reinsuran 











Reserve for ce - = $1,201,432,15 
fers tetemcne = > apSMOS 
e for Con - ° ’ 
Net Cash us as - - 56 
Total Assets - ° S rT 


JAS. C. JOHNSON, President 
M. L, BENHAM, Secretary 
ORGANIZED IM 1848 


Losses Paid More Than $13,000,000.00 
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MISSOURI PROBES AGENTS | 


—_—_— 


LITTLE INFORMATION GOTTEN 





Agents Testify That Bureau Rates Are 
Advisory and They Are Often 
Deviated From 





St. Louis, Mo., Dec. 14.—(Special)— 
The hearing in the antitrust inquiry 
being held here for two days closed 
today and will be resumed some time 
in January. 

The hearing was before a commis- 
sioner to decide whether there exist 
sufficient grounds to bring suit under 
the antitrust law. The state is endeav- 
oring to show that the two rating bu- 
reaus in Missouri are controlled by the 
Western Union and local agents are in- 
structed to get the rates. In other 
words, the attorney-general desires to 
show that the union companies are act- 
ing together to uphold rates in Mis- 
-souri. 

Local Agents Give Testimony 

At today’s session L. L. King, D. T. 
Breck and L. Schaefer, local agents, 
testified that the Waterworth rates 
were purely advisory. 

The rate books, they said, serve as 
guides. There is considerable devia- 
tion from the tariffs, they alleged. 

Mr. King identified a letter from the 
German Alliance instructing him to get 
the rates and Mr. Schaefer identified a 
similar letter from the London Assur- 
ance. 

Letter From the L. & L. & G. 

At the hearing yesterday the letter 
written by the L. & L G. to Agent 
Hirschberg was introduced as follows: 

Chicago, Dec. 20, 1906.—F. D. Hirschberg & 
Co., St. uis, Mo.—Dear Sirs: We desire to 
advise you that on and after Jan. 1, 1907, this 
company will not accept any business from your 
office upon which the rates are below the advisory 
estimates made by the Waterworth bureau, and 
further must request that you do not accept 
business for any of the other companies in your 
agency at less than those estimates, believing, 
after examination, that they are alike, just 
and equitable to the companies and the assured. 
We must also ask that you do not permit your 
office to place in any other company outside your 
agency business at on rates than are required 
by these estimates. Feeling assured that you 
will recognize the benefit of these requirements 
to all concerned, we shall be obliged to consider 
deviation therefrom equivalent to notice of your 
desire to resign your agency of this company. ' 

Yours very truly, 
Wittiam S. Warren, 
Resident Secretary. 

To this letter the Hirschberg agency 
replied under date of Jan. 10, 1907: 
“In reply, beg to advise you that we 
recognize the benefit of these require- 
ments to all concerned, and will cheer- 
fully comply with same.” 

Waterworth Rates Only Advisory 

Thomas Bates, of Chicago, who rep- 
resented the companies, in cross ex- 
amination of Mr. Hirschberg, by whom 
the letters were produced, asked no 
direct question concerning the letters, 
but drew from him statements that the 
Waterworth rates were not always fol- 
lowed by the agency, sometimes the 
rates being higher and at other times 
lower. The Waterworth rates were 
considered by the agency only in an 
advisory capacity. 

Other agents testified that these rates 
were not always adhered to, and that 
In many instances they have written in- 
surance on property at a lower or a 
higher rate than the Waterworth. Let- 
ters from the companies to the agents 
were introduced. In these there were 
complaints that the agents had not 
charged Waterworth rates. The replies 
of the agents, attempting to justify 
their position, were introduced. One 
agent wrote that he had a “crooked” 
tm to compete with, and that he had 
to make the rate lower. Another com- 
plained that his competitors were offer- 
ing rebates. F. D. Hirschberg wrote 
a letter in November, 1906, to the Fire- 
man’s Fund, one of his companies, ad- 
vising it that “there if a rate war 
threatened, which, in the language of 
General Sherman, would be h—ll.” The 
company was sorry to learn that the 











OFFICIAL POET BENALLACK 
ACCEPTS HIS HIGH HONORS 








ILLIAM TECUMSEH BENAL- 
W LACK, of Detroit, official poet 

of THe WeEsTERN UNDERWRITER, 
was formally notified of his election last 
week through the medium of beautifully 
engrossed certificate of appointment, 
properly signed and sealed. Upon its 
receipt Official Poet Benallack indited the 
following, addressed to the various and 
sundry signers of the certificate: 

Detroit, Mich., Dec. 14, 1907. 

EsTEEMED AND TITLED Sirs :— 

Your letter of December 11th received 
and under separate cover the certificate 
of my appointment as OFFICIAL POET 
of THE WesTERN UNDERWRITER for the 
year 1908. 

For the first time in my long and 
successful literary career I find myself 
at a loss for words to express my appre- 
ciation of this high honor. I had some 
ambition to become President, having 
been born under the protective wing 
of the American Eagle, and I had been a 
newsboy, but my hopes and ambitions 
had not reached such dizzy heights as 
that of Official Poet. 

The salary is gratifying, and I am 
glad you did not publish it for fear of 
causing jealousy among some of the 
managers of the life insurance com- 
panies. I really intended to have do- 
nated it to the Woman’s Auxiliary of the 
Blue Goose, but I am being pestered most 
to death by the judges for a “whack up.” 
“Judge” Reekie is perniciously active in 
this respect. Besides, I find that every 
ward heeler in the underwriting profes- 
sion is congratulating the O. P. and my 
cigar item is larger than if I had been 
stung with triplets. 

I find this no empty honor, and since 
my appointment I have been asked to 
appear before the State Grange; give 
the Fourth of July oration at Farmers 
Creek; and have been elected an hon- 
orary member of the Daughters of the 
American Revolution. 

In accepting this honorable position, 
the greatest gift at your disposal, I de- 
sire to emphatically and poetically state 
with all sincerity that I will not under 
any consideration be a candidate for a 
third term. 

Now that the heart racking strain of 
this greatest of contests is over, I do 
not mind telling you in confidence (give 
this space on first page if possible) that 
a great number of my best verses were 
the result of a steady diet of welsh 
rarebit and chop suey, and I am happy 
to return to plain peanuts and cactus 
once more. 

As I read through the autobiography 
you published, I reached the end with a 
sigh of relief, and am grateful to you 
for omitting that branch of my ancestry 
which flourished along the Cornish coast 
and were known as the Pirates of Pen- 
zance, one of the most notorious being 
“One Eyed Peter,” of whom I am a 
direct descendant. 

I am just a little apprehensive that 
the Arabian branch may get peevish at 


not being mentioned. Ben Ali had “in 
the neighborhood” of fourteen wives, 
was the son of his father, and considered 
himself some pumpkins. 

I accept this position with a full reali- 
zation of its importance, and will en- 
deavor to chortle an ode or two during 
my term of office. My correspondence is 
already assuming large proportions, and 
includes letters of congratulation, re- 
quests for charity, and applications for 
position of assistant. 

Manager Whitney has put on an extra 
examiner to provide for the extra work 
necessary to take care of the volume of 
new business being received as a com- 
pliment to the O. P. 

Assuring you of my profound esteem 
and appreciation, I remain your obedient 
servant, 

Wiu1am TecuMSEH BENALLACK, 
Official Poet Elect. 

P. S—wWith permission of present 
Official Poet March, I dedicate the fol- 
lowing to those poets who also ran: 
Sing a song of sickness, they all got full of rye, 

These eight aspiring poets, now simply sit and 
When the pot was opened, ’twas time for me to 

ng, 

For “to” those eight gazaboes I didn’t do a 


*Note—Just at this moment a notice of loss, 
estimated 98%, has been received, and the only 
word I can think of that will rhyme with Rew | 
is “sting.”” Maybe Poet Gallagher will EF 
the last word. . & 


ec 

Out of the recent contest there has 
arisen a slight controversy which the 
editors very much regret. Official Poet 
Benallack touches upon this in the fore- 
going letter, where he speaks of the per- 
sistent demands of “Judge” Reekie. The 
“Judge” claims that Mr. Benallack has 
not come up properly with a banquet 
for those whose fine discrimination did 
so much to raise him to the dizzy heights 
of fame. In fact the “Judge” has threat- 
ened to go and order a banquet all by 
his lonesome and if Mr. Benallack does 
not pay the bill garnishee his salary as 
official poet. At the earnest request of 
THe WeEsTeRN Unverwriter, W. S. 
Abbott of the North British, N. A. Bloom 
of the Continental and “Dan” Andrews 
of the Michigan Commercial have con- 
sented to act as mediators, and there is 
little doubt that an adjustment of the 
difficulties, satisfactory to all concerned, 
will shortly be effected. 


George K. March, the retiring official 
poet, has sent in the following graceful 
tribute to his successor: 


TO BENALLACK. 


Blessed was the day that gave thee birth, 
Ben birds sang praise with sweetest 


mirth, 
Might came and through the winds there 
layed 


Angelic harps with gold inlaid. 

Life brings to you its wealth of song; 

Love sheds its radiance all day long; 

All beat the tomtom, ring the bell, 

Chant loud your fame o’er hill and dell. 

Kissed by the muse, I bid thee well. 
George K. March. 

Hillsdale, Mich. 





rates were in such a deplorable state in 
St. Louis. 


Osculatory Threat Is Made 


Another letter that caused amuse- 
ment was one written by the British 
America to Mr. Hirschberg and gave 
warning that if the Hirschberg agency 
was caught “dividing or rebating com- 
missions” it would be “kiss you good- 


y. 

In addition to Mr. Hirschberg, W..D. 
Hemenway, C. L. Crane, F. C. Whitte- 
more and L. A. Warfield, all local 
agents, testified that the bureau rates 
were advisory. They use their own dis- 
cretion about getting them. They de- 
nied that any combine exists so far as 
they have knowledge. 





When asked about the functions of 
W. W. Dudley, of Chicago, a union 
official, Messrs. Crane and Hirschberg 
remembered seeing him once, but they 
did not know what his duties are. 

The state endeavored to ascertain if 
the Western Union issued a rate bulle- 
tin, but the witnesses said they knew 
nothing about it. 





Commonwealth Entering the Union 


E. G. Richards, president pro tem. of 
the Commonwealth Insurance Com- 
pany of New York, has made applica- 
tion for union membership and the ap- 
plication is being voted upon. 





COMMITTEES BEEN CHOSEN 


FINE DISCRIMINATION SHOWN 





President of the National Association 
of Local Agents Names Men Who 
Will Guide Its Activities 





President Offenhauser of the Na- 
tional Association of Local Fire Insur- 
ance Agents has appointed the mem- 
bers of the standing committees. In 
the makeup, geographical distribution 
has been sought Another feature is 
the representation given both to the 
large cities and the smaller points. In 
some places the argument is made that 
the agency movement is one dominated 
by the large cities, whilé others declare 
it is for the benefit of country agents 
chiefly. In the committees both city 
and country are given an equal show. 

New blood has been injected in the 
committees, but a number of the old 
members have been retained, who are 
familiar with the work, so that their 
experience can be used to advantage. 

Executive and Conference 

The work of all the committees this 
year will be more than ever of an ac- 
tive nature. The executive committee 
deals with the larger questions of as- 
sociation policy and its personnel is 
likely to bring to bear a variety of 
opinion on all questions submitted to 
it for decision. 

The next committee in importance is 
the joint conference committee. This 
committee, appointed to serve with the 
companies, embraces three new names, 
J. W. Carter of Owensboro, president 
of the Kentucky association, who will 
be able to contribute valuable informa- 
tion when the question of “and vicin- 
ity” clause comes up for discussion in 
the committee. Another new member 
is D. R. McLennan of Chicago, one of 
the big figures in fire insurance and a 
big writer of trust lines. He has been 
selected for his personal character and 
his knowledge of the trust line busi- 
ness, another question which will be 
considered in the joint conference. The 
third member is R. F. Manly of Birm- 
ingham, Ala. He has been thus far 
the accepted spokesman of southern 
agents on matters in which they are 
particularly interested, and his mem- 
bership on the committee will greatly 
contribute to its work. 

Committee on Legislation 

The committee on legislation is 
another important body, and these 
appointments have been made with a 
view to getting men of good character 
and acquaintance with legislation in 
different parts of the country to pass 
upon the questions which come before 
it. There will be work for this com- 
mittee this year in view of the with- 
drawal of the companies from active 
participation in matters affecting state 
legislation. The state associations will 
co-operate closely with the national 
committee this year, which in turn will 
co-operate wtih the companies. The 
good understanding now existing be- 
tween agents and companies on the 
matter of legislation certainly augurs 
well for the agency movement as a 
whole, and will give them greatly add- 
ed prestige in the handling a local 
questions. 

The grievance committee is made up 
of the chairmen of the local commit- 
tees in each state. They will handle 
the local grievances, and on questions 
of national moment there will be a 
general canvass of the committee. 

The cotton conference committee 
was originally appointed to confer with 
the Cotton Insurance Association, or 
any other association or with individual 
companies interested in helping south- 
ern local agents to retain and secure 
again the large cotton lines which have 
been lost by overhead writing. 

Personnel of Committees 

The committees are as follows: 


Executive Committee.—Janies P. Thomson, 
Minneapolis, chairman; Charles F, Wil Den- 




















Pine Bluff, Ark.; W. L. Hatch, New Britain, 
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Ct.; B. F. Rogers, moe E. E. Shipley, Cin- 
cinnati; D. F. Collingwood, Pittsburg. 

Joint Conference Committee.—C, H. Wood- 
worth, Buffalo, chairman; J. W. Carter, Owens- 
boro, Ky.; D. R. McLennan, Chicago; A. W. 
Neale, Thovebende R. F. Manly, Birmingham, Ala. 

Committee on Legislation.—George D. Mark- 
ham, St. Louis, chairman; W. F. Train, Savan- 
nah, Ga.; Thomas L. Conroy, San Antanio, 
Texas; F. E, Alfred, Newport, Vt.; E. 
Roth, Buffalo; B. F. Kauffman, Des Moines; 
Horace N. Smith, Terre Haute; Walker Taylor, 
Wilmington, N. C.; Fred Guenther, Detroit; 
Merwin Jackson, Toledo; A. F. Barbour, Yazoo 
City, Miss. 

Grievance Committee.—J. H. Southgate, Dur- 
ham, N. C., chairman; Owen Kennedy, Fort 
Smith, Ark.; John C. North, New Haven, Conn.; 
Sumter L. Lowry, Tampa, Fla.; W. D. Griffith, 
Macon, Ga.; L. G. Smith, East St. Louis, IIl.; 
A. L. Jenkins, New Orleans, La.; F. S. Ham- 
lin, Haverhill, Mass.; H. R. Vernor, Detroit; 
Jacob Stone, Minneapolis; W. M. Peteet, Green- 
wood, Miss.; T. J. Bouton, Billings, Mont.; 
George H. Palmer, Omaha; L. C. Merrill, Con- 
cord, N. H.; Martin E. Wolff, Rochester, N. 
Y.; Charles W. Bryson, Columbus, Ohio; Frank 
R. Leib, Harrisburg, Pa.; P. T. Hayne, Green- 
ville, S. C.; Linn D. Taylor, Brattleboro, Vt.; 
W. L. Powell, Newport News, Va.; Joel A. 
Shrewsburg, Parkersburg, W. Va.; Walter Harts- 
horn, Waukesha, Wis. 

Cotton Conference Committee—Edmund Yer- 
ger, Jackson, Miss, chairman. 





SOLICITOUS AS TO BALANCES 





Companies Find It a Very Difficult 
Task to Get in Accounts 
Overdue 





All classes of companies these days 
are pushing their agents on balances. 
The agents in turn find it difficult to 
collect from the assured. Not for years 
have the superiors in insurance offices 
taken the hand in collections as they 
are this month. Companies are very 
anxious to get in all balances on ac- 
counts prior to Oct. 1 paid so that they 
will count in the assets column. | 

Agents report that it is impossible 
to force some assured to pay, and they 
can get no loans from banks. In some 
cases it is becoming a serious question 
with companies just what course to 
take. 





To Go Into New Quarters 

The western department of the Wil- 
liamsburg City will soon move to the 
Edward Brown building, on Galena 
street, Freeport, Ill., from its present 
quarters in the German of Freeport 
building. The Cosmopolitan Life of 
Freeport owns the German building. 
It will be remodeled and converted 
into suites of offices. 





New Agency Company Starts 

The New York Realty Company has 
been organized at Indianapolis, with 
Frederick W. Eppert, president of the 
city council, as treasurer, and Council- 
man-at-Large Charles G. Davis as sec- 
retary. It has offices at 204 VanVorhis 
building. It will deal in real estate and 
sell fire, life, accident and liability in- 
surance and write surety and fidelity 
bonds. . 

Contractors that do public improve- 
ment work for the city are required to 
furnish surety bonds and accident and 
liability insurance. 





Michigan Blue Goose Banquet 

The next meeting of the Michigan 
Blue Goose will be held at the Fellow- 
craft Club, Detroit, Jan. 14. A banquet 
will be held after the meeting. The 
Michigan ganders have invited the 
azure feathered Ohio flock to fly north- 
west at the time of the feed and the 
hungry ones will take flight. 





Making Excellent Progress 

Barring heavy losses for the next 
couple of weeks, the St. Louis Fire will 
show in its annual statement net pre- 
mium receipts of about $85,000, assets 
of $200,000, and surplus $46,000. The 
losses for the year to date are $28,000, 
a loss ratio of about 35 percent. The 
company commenced business in April, 
1906. It has been operating in six 
states this year and will enter Minne- 
sota after Jan. 1. 








c. B. WILLIAMS’ NEW POSITION 

Charles B. Williams, Cook county 
special agent of the Aetna, will on Jan. 
1 become connected with Munger, 
Vokoun, Wetmore & Witherbee, of 
Chicago, to handle the Cook county 
field for the New York Underwriters 
and Scottish Union & National. 

“Charlie” Williams entered the Aetna 
office fourteen years ago as a boy. He 
worked up to the Cook county special 
agency in 1898. He is an indefatigable 
worker, a favorite with the agents and 
is built on a solid foundation. Mr. Wil- 
liams has developed a fine business in 
the Class 2 field. 

& * * 

CUT LINES ON AUTOMOBILES 

_Companies are shaving down their lia- 
bility on automobile garages and ware- 
houses owing to the heavy losses. Some 
seem to be cutting them out entirely. 
The prevalence of gasoline adds greatly 
to the hazard. Along Michigan avenue 
in Chicago, for example, there is a series 
of automobile concerns and some com- 
panies are reducing their liability in the 
so-called automobile row. 

So far there has been but little moral 
hazard in the automobile business. It has 
been regarded as a line of activity that is 
very prosperous and sales have been 
heavy. Whether now the financial stress 
will have an effect sufficient to concern 
the insurance companies remains to be 
seen. It.seems certain that sales will fall 
off materially and no doubt machines wi! 
be thrown back on the sales rooms by 
many people who bought on time. 

* * * 
NOT TO REENTER THE FIELD 


The appointment of a Cleveland firm 
by the Indemnity of New York led 
many to believe that the company was 
entering the field again. It appears that 
the appointment was made as an ac- 
commodation for an agency that de- 
sired to qualify for board membership. 

In Chicago, the Indemnity still has 
S. A. Rothermel, formerly secretary 
of the Traders, licensed at his request. 
He still retains his membership in the 
Chicago board, although he is no longer 
in the business. He spends most of his 
time on his fruit farm in Michigan. 

a 
SIMONSON TENDERS RESIGNATION 


Charles F. Simonson, who was for- 
merly superintendent of ratings for the 
governing committee of the Western 
Union, and who recently has been as- 
sociate general agent of the Guardian 
and Southern in the west, has tendered 
his resignation. Mr. Simonson went 
in the J. E. Hendry general agency at 
Chicago largely to take charge of the 
Southeastern Associates. The Star was 
in this combination, but it reinsured 
and other plans miscarried so that the 
business did not develop as was antic- 
ipated. For some weeks Mr. Simon- 
son has been doing special agency 
work for the Guardian and Southern in 
Ohio and Michigan. 

. . * 
FREE-FOR-ALL RACE ON 

It is amusingly surprising how dif- 
ferent seasons of the year affect union 
rules. Just after the annual and semi- 
annual meetings these rules are promi- 
nently in evidence and very rigidly en- 
forced. Each one is carefully watching 
his neighbor and any transgressor is 
quickly called to book. In a short 
time, or after the “correct underwrit- 
ing” which follows the annual meeting 
the companies begin to see things in 
a different light; they begin to pick 
flaws in the rules, particularly such new 
ones as may have been promulgated. 
Then comes a brief period of laxity or 
semiobservance. No one is then watch- 
ing his neighbor, but each is busy find- 
ing excuses for dodging the require- 
ments—just a little—in order to keep 
the premiums from slumping. This 
slow movement away from the pre- 
scribed order of things, slow at the 
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ASSETS $2,570,712. 


LIABILITIES $525, 1 12. 


SURPLUS TO POLICYHOLDERS $2,045,600. 
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COLUMBIA 


INSURANCE COMPANY 


of Jersey City, N. J. 


FIREMAN’S FUND 


INSURANCE COMPANY 


of San Francisco, Cal. 


INSURE AUTOMOBILES under the most libera! 


z form of policy, coverin inst loss or dam arising 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTRIN and THEFT. Also against tees by 


COLLISION done sad sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, III. 
AGENTS WANTED IN DESIRABLE LOCALITIES 





NATION AL NORTHWESTERN P.O. 


Tusurance 


Company 


OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - - - $500,000.00 
RESERVE - - 403,635.59 
SURPLUS To Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


Tusurance Qompany 
OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 
CAPITAL - - = $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,435.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 
H. M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 
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$10,000 Binder 


For Strictly Surplus Lines With 
Underwriters at Lloyd’s, London 


We have arrangements with Underwriters at “Lloyd's, London,” to accept Fire 


and Tornado insurance at strictly tariff rates up to $10,000 on any one risk an 


[ of America excepting San Francisco, Any American, 
or English company will be satisfactory as a warranty. 


in the United States 


We are also pre 
of America, Mexico 


Automobiles insured 
for issued at our office. 


here 
rman 
Re-insurance taken if desired. 


pared to insure shipments of horses throughout the United States 


and Canada. 


at current rates under the most liberal forms, policies there- 


Tourist’s Floaters’ insurance covering all over the world, including loss by theft. 


All losses adjusted and paid by us, either by check on Chicago or draft on 


don. 


Your orders will receive our careful and prompt attention. 


Klee, Rogers & Company 
159 La Salle St, CHICAGO, ILLINOIS 
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start, soon gains impetus and the time Fire Insurance at Cost Dividends on all Renewals, 20% 
comes when mountains are looked upon 


as molehills and there is a still greater 
deviation of the former faithful from 
proper practices. Then comes the last 
quarter of the year, when the compa- 
nies, thus far successful, strive to do 
even better, and when those on the 
losing side use every endeavor to “make 
good.” The mad race for premium in- 
come, regardless of ultimate results, 
takes semblance of a rout. All regard 
for union rules is cast to the winds and 
“devil take the hindmost” is the ban- 
ner under which the “faithful” battle for 
supremacy. There’s a time for all 
things, and the present is the time 
when there is a full entry in the “free- 
for-all” class. 
* a» a 
SHORT TERM BUSINESS HEAVY 


General offices are being deluged with 
short term lines on all classes of busi- 
ness, many of which represent renew- 
als of annual or term policies. Short 
term policies on mercantile stocks, dur- 
ing busy seasons when merchants are 
carrying larger quantities of goods, are 
generally approved, particularly when 
companies are carrying other annual 
contracts on these stocks, but at the 
present time it is these annual lines 
that are being offered for the short 
time and are not relished. Owing to 
the present financial stringency it 
seems that the country merchant, either 
for lack of funds or in order to hus- 
band his resources, is calling for short 
term insurance at a reduced outlay so 
that he may tide over the hard time 
period. This, however, results unfa- 
vorably to the companies, as they are 
then compelled to assume the same 
amount of liability for a considerably 
reduced revenue. It is true the compa- 
nies do not carry the load for so long 
a time, but, should a loss occur during 
the short term, they have but the short 
premium to compensate them for the 
loss. This in one instance is not so 
injurious, but in the aggregate produces 
heavy liability with a material reduc- 
tion in the amount of premium income. 
When short term insurance is asked 
for, agents could help the companies 
out materially by inducing the insured, 
wherever possible, to take annual poli- 
cies and cancel at short rate at the end 
of the short term. Then, if fire oc- 
curred during that term, the compa- 
nies would have received a year’s pre- 
mium for their compensation for the 
loss. 

7 * * 
SPECIALS ON THE JUMP 


These days the special agent is con- 
stantly on the jump. All of the old 
“chestnuts” are once more seeing the 
light of day, the agents seemingly alive 
to the fact that, for the next few days, 
the companies want the business. As 
these many times refused risks again 
make their appearance, the examiner 
submits them to the manager, receiv- 
ing the seasonable command to refer 
Same to the special agent for inspec- 
tion. It is on this account that the 
aforesaid special is at his wit’s end 
Striving to satisfy the wishes of his 
superiors. His mighty efforts to make 
collections is in itself no envied task 
and the tacking on of these hurry in- 
spection calls makes the life of a spe- 
cial agent a far from simple one at the 
Present time. 


oJ * 2. 
SOME LOCAL EVENTS 


Frank W. Bradley, a broker connected with 
Cunningham, Rogers & Rollo’s office, becomes 
special agent in Cook county for L. S. McEn- 
aney’s agency Jan. 1. 

McLean Stinson & Co. have reduced broker- 
» Ae surplus line business from 16 to 10 per- 


Miss Minerva Evans, for a years a valued 
employe in the western general agency of the 
Phenix of Brooklyn, was stricken with paralysis 
on Tuesday of last week, and is lying at the 
Lexington hotel in a serious condition, although 

rted as on the mend. 

Iph E. Longley, an examiner in the western 
department of the German American for a num- 

of years, has resigned and will leave Chicago 


about Jan. 1 for Seattle. 
L. M. LaRose, Cook county 1 agent for 
net. Vokoun, Wetmore & Witherbee, has re- 





OHIO AND WEST VIRGINIA 


CLEARING 





HOUSE ORGANIZED 
Local Agents Will Settle Balances 
Monthly Through Central Bureau 
For That Purpose 





A clearing house has been established 
by the agents in Cleveland on a basis 
that augurs success. While it will 
have headquarters in the rooms of the 
Cleveland Exchange, it will have no con- 
nection with that organization. The 
object, of course, is to clear up agents’ 
balances each month and keep the busi- 
ness in better shape than it otherwise 
would be. All the members of the gov- 
erning committee of the exchange have 
become members of the clearing house 
and many others have signed up. It is 
believed that most, if not all, the agents 
in the city will join in the movement. 

William B. Maxson, president of the 
exchange, has been elected president, 
and M. C. Willis, secrtary of the ex- 
change, has been chosen secretary. All 
bills must be rendered, corrected if 
necessary, and placed in the hands of 
the secretary by the 15th of the month. 
He will then notify each agent of the 
amount owing to the clearing house or 
give him a statement of his account 
with it, and by the 20th this must be 
settled. Then on the 25th, the secretary 
will pay all balances due from it to the 
agents. The clearing house will begin 
business on Jan. 1. 


The partnership of Voth & Keller at Cleveland 
has dissolved, C. W. Voth retaining the com- 
panies while Jacob Keller goes with the Henry 
M. Brooks Company as solicitor. 

Helen A. Small, who for a number of years 
has been connected with the Belden Seymour 
agency at Cleveland, has formed a partnership 
with M. J, Gleason, a coal man, who has also 
other interests, the firm being Gleason & Small. 
They have taken offices in the Republic building. 
The firm secured the sole agency of the Indem- 
nity in order to qualify for board membership, 
but the board would not admit the firm as the 
Indemnity is no longer in active business. The 
firm since then has secured an agency of the 
Rochester German. 





Will Start About March 1 
The Akron Mutual Fire of Akron, 
O., expects to start about March 1. 
W. M. Hiltabidle, formerly a director 
of the North American Mutual of 
Mansfield, will be manager. 





Trouble Over Laundry Loss 

The loss on the Home Laundry Com- 
pany at Toledo revealed the fact that 
the concern had not had its policies en- 
dorsed when it moved to its present 
location. In fact, some policies on ex- 
piration had been written covering it 
at the old location. The laundry com- 
pany holds that the insurance compa- 
nies are morally liable. It is willing to 


compromise, but no decision has been 
reached. 





Ohio Agency Appointments 
Calumet—O’Connor Bros., Lima. 
Connecticut—Pritchard & Angle, Nelsonville; 

©. M. Jones, Dunkirk; J. G. Francis, Youngs- 
own. 
Cosmopolitan—H. A. Stafford, West Toledo. 
aeee—7. O. Myers, Ashtabula; C. H. Snow, 
ria. 
armers & Merch.—Thomas & Thomas, James- 
town; C. S. Thomas, Wilmington. 
Fire Assn.—Groves & Knapp, Ashtabula. 
Firemens—W. E. Fite, — 
Ger. Alliance—Nichols por Lorain. 
Ger. Amer., N. Y.—L. C. Dipert, Van Lue; 


Fayette; E Sebring; 
Niles; . Perrott, 

Bucyrus; Vest 

Blair, Toledo; Geo. A. Forquer, New Lexin; 


Lima; J. H. Smith 
and O. T. Mitchell, Salem; J. W. Miller, Bucy- 


rus. 

Hawkeye—J. C. Hauser, Sandusky; R. P. Mc- 
Cann, Newar'! 

Imperial—A. F. Shearer, Cleveland. 
efferson—J, O. Myers, Ashtabula. 
umbermens—E, E. Knox, Portsmouth. 

Mech. & Traders—Nichols & Hoyt, Lorain. 

Mechanics—R, J. Christian eva. 

National, Ct.—J. C. Casseldine, Harrod; H. M. 
Gory, New Washington; E, G. Harrimon, Alger; 
Rutledge & Loop, Kenton; L. C. Price, Stras- 
burg -_W. Neely, Waynesville. 

at’l Union—W. H. Williams, Shawnee. 








THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


President. J. H. LEIDING, Secretary 
ASSETS, $83,630.25 NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. Surplus Business in other States considered. 


J. H. LEIDING, General Insurance 
HOME OFFICE: 3 Masonic Temple . ° . 


COOPER 


Fire Insurance Co. 


A. B. IDESON, 


CINCINNATI, OHI@ 





F. A. ROTHIER, Pres’t ADAM BENUS, Sec'y 
THE—— 


Cincinnati Underwriters 


Composed of the 
Eureka Fire and Marine 

















of Dayton, O. and Security Insurance 
Companies of Cincinnati, 0. 
Statement Jan. 1, 1907. 

Ce en CET RT ER aE ES: $250,000.00 
DAVID B.CORWIN CHAS. VAN AUSDAL Reserved for, Hsing eoengrecnpeneyeeeeete 
President Vice-President Net Surplus.......-.ss0+-s0+ seeeeeeeees 211,702,064 
CHAS. W. SCHENK Total MANOR. 605s oc0r 00600000 cc00000d $712,105.13 
Secretary zosses Paid Sin, » Organization. .§3 ,324 872.45 





THE SPRINGFIELD UNDERWRITERS 
ORGANIZED 1902 
—— INSURANCE N. H. FAIRBANKS, encer. 


M,L. MILLIGAN, racas. 
SPRINGFIELD, OHIO 


EZ. C. PRICE, auvivon « v. Pacer. 
JOHN G. WETZEL, szo'rr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 
ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Re-insuranee Reserve - - $722,879.65 
Net Surplus - - 7 - 156,604,138 
GUSTAV WOPLABGER. Jr, Vice-President 
FRANK DAMKOEHLER, Secre W. C. HUGHES, Supt. of Agencies 
BIERCE & SAGE, General ts for Michigan and Ohio 
Whitney Opera House Block, Detroit, Michigan 


SPECIAL AGENTS—J. T. KIRKWOOD, Cleveland; FRANK M. SAGE, Detroit; . B, SEDG- 
WICK, Ishpeming, Michigan aoe 





Cash Capital - ~ - $300,000.00 
Reserve for all other Liabilities 72,941.83 
Total Assets - 
GEORGE BRUMDER, President 





ORGANIZED 1853 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


LONDON & 
LANCASHIRE 


FIRE 





G.W.POHLMAN - - President 
E, W. BURNET aol - Secretary 
G. W. POHLMAN, Jr. State Agent 


Samuel Gans Company 
FIRE AND 
MARINE SALVAGE 
207-209 E. Madison St. 
Telephone Main 278 CHICAGO 


SOUTHERN DEPARTMENT: 
1005 Washington Ave., ST. LOUIS 
I. F. Small, Superintendent 





Of Liverpool, England 





CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Ill. 


Local agents should get prices on 


Policy Labels 


The Western Underwriter Co. 
Bell Telephone 3081 145 La Salle Street, Chicago 
fl. A. RICHARDSON, President WM. D. DENNBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capitai, $200,000.00 


This Company had only $17,250 involved in the San Francisco conflagration, whieh has 
all been paid in full without discount. 


VeGder Underwriter Co., General Agent for the United States 
61 Willem Street, New York 


&. G. BUSWELL, Ceok Ceunty Meseger, Chieage 
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Old Colony—W. D. oan, Newark. told that certain improvements would | FIRE INSURANCE 
een City—-A. B. Burkboldes, Butler. have to be made in the department. | Tf 
a ti iF tnecent A heme Com- | These conditions have been more than TORNADO COMPANY 
pany, A met, it is said, and Fire Chief Loller is 


kron. 
Spring Garden—Christy Fitz & Co., Collin- 


wood. 
Sun, Eng.—Nichols & Hoyt, Lorain. 
Washington—R. P. McCann, Newark; E. H. 
Coe, Dayton; G. W. Deyarmon, Mansfield; Mc- 
Intosh-Baum Company, Akron. z 
Walla Walla—H. E. Marsden, Lisbon. 
Western, Pa.—E. W. Marvin, Ravenna, 


INCENDIARISM NOW RAMPANT 








Ohio Said to Have Had More Crooked 
Fires Recently Than at Any 
Previous Time in Years 





Ohio seems to be undergoing a 
scourge of incendiarism. A_ greater 
number of cases are said to have been 
reported within the past few weeks 
than for the same length of time at 
. any other period in the history of the 
fire marshal’s department. Many of 
the accused are women and their pur- 
poses differ widely. 

A few days ago Mrs. Martha J. 
Campbell, a prominent woman of Steu- 
ben and president of the Woman's 
Christian Temperance Union of her 
township, was arrested after being in- 
dicted by a special grand jury at Nor- 
walk, on the charge of having been im- 
plicated in starting the fire that de- 
stroyed a house belonging to Miss Loa 
Mather, a neighbor. Miss Mather was 
arrested some time ago and is said to 
have made two confessions to a deputy 
fire marshal. The purpose in burning 
the house, it is said, was to relieve 
Miss Mather of debt. She held a pol- 
icy for $1,000 in the Huron County 
Fire. It is said that Mrs. Campbell 
was to purchase the lot on which the 
house stood, after the fire. 

Another curious case is that of a 
woman whose name is said to be Mrs. 
C. B. Pekin, who lived on a farm with 
her husband near Ironton. The house 
and barn were recently destroyed by 
fire and the woman has confessed that 
she started the fire in order to force 
her husband to move to Ironton. She 
said she was tired of farm life, but 
that her husband would not go to town 
to live. She thought if the home were 
gone he would then be willing to move. 

Another woman, whose name has 
been given as Mrs. Mary Perrine, liv- 
ing near East Liverpool, is now under 
arrest on the charge of burning her 
property to secure the insurance, 
amounting to $1,000. She has been held 
to the grand jury in the sum of $2,000. 

Isaac Ulrich pleaded guilty at Bryan 
a few days ago of setting fire to the 
grain elevator of Davis A. Baker & Co. 
at Alvordton in 1896, and sentenced to 
serve one year in the penitentiary. It 
was only recently discovered that he 
was implicated in the crime. It is 
said that he was at one time a member 
of the notorious gang with Jack Page 
and others. 

Assistant Fire Marshals Jack Am- 
brose and W. T. Sweeney swore out 
warrants for the arrest of Homer Man- 
rod a few days ago on the charge of 
burning a hotel at Millville. He was 
arrested at his home in the village of 
Coke Otto and declared that he was at 
home on the night the fire occurred. 
The fire marshals say they have evi- 
dence to show that he was in Mill- 
ville that night. 

As predicted some time ago, the 
board of pardons has released George 
E. Letcher from the penitentiary on 
parole. Letcher, it will be remem- 
bered, is the wealthy Californian who 
was convicted of being a member of the 
Williams county gang of firebugs years 
ago. Letcher had still about half of his 
five-year sentence to serve. 





Wants to Be in Class Two 
Business men of Youngstown, Ohio, 
are urging the inspection bureau to 
place it among the cities of the second 
class with Dayton, Columbus and To- 
ledo. Some time ago when this matter 
was urged, the city authorities were 





sure that the application will be suc- 
cessful this time. A new engine, or- 
dered some time ago, is expected 
shortly and horses have been procured 
for it. The people there figure that if 
the city is elevated to the second class 
the rates will be reduced materially. 


Trouble Over Mortgage Clauses 

Mortgage clauses adopted by build- 
ing and loan associations and savings 
banks at Massillon and Zanesville are 
causing the Ohio special agents consid- 
erable trouble. They provide that 
losses on risks on which they hold 
mortgages shall be adjusted with them 
at the time and in the manner which 
they may fix. Some of the field men 
say that the clause virtually annuls a 
number of the policy conditions and is 
of little value to the institutions which 
have adopted it. It is said that the 
same trouble has been encountered in 
Youngstown. 








Agents After the Coin 

From all accounts the high-commis- 
sion companies are making a rush at 
the close of the year for a big business 
This, of course, is making hard work 
for the field men of the more conserva- 
tive companies. They say that their 
companies do not realize the readiness 
shown by agents to turn their business 
over to the newcomer which offers an 
increase of 5 or 10 percent in the com- 
missions and their blindness to the 
weaknesses of some of them. They 
are looking for the money. There is 
a tendency among the field men to 
transfer their companies from agents 
who do this, but they can not tear up 
their field at the close of the year. It 
is possible that agents who want the 
old companies will have to be a little 
more loyal to them after the first of 
the year, however. 


OHIO NOTES 

Walter W. Carr’s companies have transferred 
to C. E. Kagay at Richwood, Ohio. 

The Continental and Germania have trans- 
ferred from A. A. Kingsbury to L. G. Bradley 
at Chagrin kalls, Ohio. 

At Andover, Ohio, Griffis & Thompson get 
the companies of Frank H. Royal and the union 
companies of J. C, Chestnut. 








Report on German of Pittsburg 

The Pennsylvania department has 
just completed an examination of the 
German Fire Insurance Company of 
Pittsburg. The valuation of the stocks 
and bonds owned by the company was 
taken as of date Dec. 31, 1906. The 
examination of the company is for the 
year 1907 up to Oct. 31 and the state- 
ment shows the condition of the com- 
pany as of that date. The financial 
statement is as follows: Income, $671,- 
226, of which $585,743 was net pre- 
miums and $50,000 surplus on new 
stock sold. The disbursements were 
$552,043, of which $262,701 were net 
losses paid. The company has admitted 
assets of $1,097,947, liabilities of $574,- 
131, capital $300,000, surplus over all 
liabilities $223,815. The company in- 
creased its capital from $200,000 to 
$300,000 during the year. 


Will Make Good Showing 

It is stated that the Royal Exchange 
will show good results for the current 
year; that it will be possible to make a 
substantial remittance to the home of- 
fice. This will unquestionably reflect 
great credit upon U. S. Manager Cros- 
by, and also upon Assistant Manager 
Harvey. The latter has the situation in 
the west well in hand and it is said 
that the excellent results from that ter- 
ritory will have much to do with the 
showing which will be made. 








Superintendent Vandiver of Missouri has is- 
sued an insurance agents’ directory of that state 
giving a full list of the licensed agents an 
raternal organizers, arranged alphabetically un- 
der their respective postoffices. 


OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 


J. H. LENEHAR, General Agent 


CHAS. R. STREET, Aes’t General Agent 





The Eagle Fire Company 


Of New York 


BSTABLISHED 1806 


10ist ANNUAL STATEMENT 


Capital - - - $300,000.00 
Net Surplus ~ - 477,620.07 
Assets ° - - — 1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
Cash Capital $1,000,000 00 
Assets, - - - $5,178,071 22 


? 
Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 
Cor, William and Cedar Streets 





VIRGINIA STATE 


INSURANCE COMPANY 
- OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets - - » « gest 
Surplusto Policyholders - wooo tonae 


Agents Wanted ia Illinois 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
139 La Salle St. CHICAGO 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872, 


Application from leading agencies solicited. 


Henry P. Magill & Co. 
General Agents 


184 La Salle Street Chicago 





GORHAM-BRADEN COMPANY, GENERAL AGENTS 
10 South Fourth St., Minneapolis, Minn. 

Camden Fire Ins. Assn. of Camden, N. J. County Fire Ins. Co. of Philadelphia, Pa. 

Capital Fire Ins. Co. of Concord, N. H. New Brunswick Fire Ins. Co. of New Brunswick, N.J. 

Hawkeye Ins. Co. of Des Moines, Ia. New England Underwriters Ag’cy of Concord, N. H. 


New Amsterdam Casualty Co. of New York, N.Y. Illinois Surety Company of Chicago, III. 


AGENTS WANTED IN MINNESOTA AND WISCONSIN 











Organized in 1867 


GERMAN FIRE 


Insurance Company 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, . . . 229,349.55 


WM. F. STIFEL, President 
ANTON aye Mey sree 
WM. GOERING, Ass’t Secretary 
8. W. RICE, Sup’t of Agencies 
W. R. RICE, Special Agent 








INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - - = $300,000.00 
Surplus to Policy Holders, 413,206.10 
Assets - = = = 786,134.77 
Losses Paid to date, § 3,982,143.00 





Teutonta 


FireInsurance Company 
of Dayton, Ohto 


INCORPORATED 16865 


Cash Assets - . . $673,153.45 
Net Surplus (Over capital and all Itabilities) 477,088.00 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 


STRICTLY FIREPROOF 


noret DRE VOORT 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


—~ 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 








J. LINXWEILER, JR., Sec’y. 


Solicited. 





SURPLUS LINES 


Por Local only 

ga. approved rake co Ay 
foes ans telecon io tes + 
covering against fire 


channels have been WwW furnish a 
in a A Bag Foy RS 
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binders given. 10% commission 
We siko write AGTOMOBILE invarance 


theft anywhere in the United States, Europe or Canada. Commission, 10%. 


WE INVITE YOUR rATEenAee 62> PROMISE CAREFUL ATTENTION TO 
INTERESTS. 


MARSH & McLENNAN 


60 LA SALLE STREET 


New York 
6 WILLIAM 


Office: London Office: 
STREET 123 BISHOPSGATE STREET 
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WIGHIGAN AND INDIANA 


DETROIT IS STILL UNSETTLED 
Agents Do Not Seem Very Near An 
Agreement As To What Should 
Be Done 








Detroit, Mich., Dec. 16.—(Special 
Correspondence)—The unsettled con- 
ditions in Detroit have not as yet de- 
veloped any ingenious thought as to 
what is best in the way of operation 
and cooperation. Some agents still 
think that the matter should have been 
left as first agreed to, that a-go-as-you- 
please proposition would have a ten- 
dency to force a settlement quicker 
than waiting. I think the outside 
agents are getting nearer the end than 
the inside ones. It is pretty extrava- 
gant for any agency to encourage the 
throwing open of his office to any num- 
ber of solicitors and paying his policy- 
holders all his earnings. To my mind 
that is being done, and the longer it 
continues the sooner the other fellow 
will have to come down. A good many 
club agents think the waiting proposi- 
tion will win, while others are willing 
to go into a fight. I am inclined to 
think nothing will be done toward a 
settlement until after New Year’s. All 
people get good then. 

The builders in Detroit are complain- 
ing at the way electric wiring is being 
done in some buildings. The city ordi- 
nance provides that when installing 
electric lighting wiring, the contractor 
shall furnish a certificate that it is 
properly done and this certificate shall 
be placed on file. Very little attention 
is paid to this law when it comes to 
repair work, and in many new jobs in- 
experienced men are employed. I saw 
a job of repair work the other day so 
crude that, with my little knowledge, I 
could do better. Upon inquiry, I found 
the person who did the job didn’t know 
anything about doing such work other 
than stretching a wire and fastening it. 

A couple of agents were discussing 
the question of club and nonclub agents. 
One said, “I believe if the club men 
would make certain concessions, the 
nonclub agents would join the club.” 
My idea is that the nonclub agents 
would have to make many concussions 
before the club would entertain a prop- 
osition of membership from them. 

A good many agents are looking over 
their loss reports, hoping to make a 
good showing. The burning of the 
Michigan Stove Works put a good 
many to the bad on the start. Detroit, 
up to this time, has been free from 
other serious fires, and, unless we have 
something bad, the companies will have 
a good earning this year. 

A friend of mine whose insurance I 
take care of came at me “hot blocks” 
the other day. “Say, look here,” said 
he. “Why didn’t you tell me about this 
sprinkler business. I saw Larned & 
Carter the other day and they tell me 
they place their insurance for 16 cents, 
and could have done better if they 
waited longer: If this thing goes on, 
you insurance agents will be out of a 
job. I suppose that is the reason you 
said nothing about it to me. I know all 
about the cost and in five years the 
sprinkler will be paid for and the in- 
surance written at less than 16 cents.” 
_I said: “Is that all they pay? Now 
listen to me. Before they sprinkled 
the plant, they did not have a day and 
night watchman. Now they must have 
One. What does that cost? If they 
have employment for the watchman, 
then it doesn’t cost anything; if they 
have him simply to comply with the 
rules governing the sprinkled risks, 
then you must add this cost to the 
Premium. Then again, they should car- 
Ty sprinkler insurance, so there is 
something besides the 16-cent rate to 





be paid. In your case you don’t em- 
ploy a watchman, nor do you need to. 
Add the cost of the watchman to the 
low rate of insurance and you will find 
the premium is higher than you pay 
now. Though I do not discourage the 
sprinkler idea, yet I am not going to 
put myself out of business if I can 
help it.” 


There is talk of the Norwich Union 
going on the single agency basis. It 
has three agents now. Last week the 
agency of Lindsay-Brown was taken up 
and it is rumored another will lose the 
company after New Year’s. 

Otp DETROITER. 





No Indianapolis Rater Selected 

The governing committee of the 
Western Union has not yet selected a 
manager of the Indianapolis Fire In- 
spection Bureau to succeed T. M. Good- 
loe, who will leave Jan. 1. It is said it 
was the plan to transfer Compact Man- 
ager Geo. W. La Brande from St. Paul 
if the St. Paul agents did not get to- 
gether by Dec. 15. As they have now 
all joined the board, he will stay in St. 
Paul. 

A number of applications have been 
received for the Indianapolis position, 
but the committee is still undecided. 





Mystery as to a Fire 
Mystery attends to the fire in the 
Graessle building, Michigan City, Ind., 
which caused a damage to the merchan- 
dise of A. S. Daas & Co., a firm of 
Syrians. It broke out shortly after the 
store was closed for the night. Fire 


started in some mattresses near a 
stove. 





Indiana Agency Appointments 
Aetna—J. H. Strickler, Boggstown; Leonard 
Canatsey, Paragon. 
Buffalo Coml.—Frederick Barnett, Hammond. 
State of Ill—Field & Strangler nw ma £ 
Stoehr, Garrett; E. R. Caldwell, Ligonier; » 
Carver, Angola; A. A. Rowland, Auburn. 
Jefferson—Hooper & Lenhart, Decatur; H. A, 
Harrison, Union City; Wilmore & Coats, Win- 
chester. 
Milw. Mech.—A. J. Harmon, Rensselaer, 
National, Ct.—H. L. McCoy, Osgood; Shirley, 
Kidd & Shroff, South Bend; Beyers & Beyers, 
beg eg M 
orwich Union—M. P. Cooper, Greenfield, 
Royal—F. A. Duffey, Burnettsville. 


Westchester—A. R. Long, Fairmount; Ade & 
Parson, Kokomo. 





Baker Resigns As Chairman 

A. D. Baker, secretary of the Michi- 
gan Commercial, has resigned as chair- 
man of the board of the Dyer-Jenison- 
Barry Company at Lansing, Mich., 
which absorbed the Baker, Flint & 
Campbell agency. He will retain his 
interest only as a stockholder. This 
move relieves the situation somewhat 
as there is a rule prohibiting an official 
of a nonunion company having a part 
in the management of an agency repre- 
senting union companies unless the 
governing committee makes an excep- 
tion which it was not inclined to do in 
this case. 

It is said the Dyer-Jenison-Barry 
Company will voluntarily go on a 15 
per cent basis with all its companies, 
union and nonunion alike. 





Michigan Agency Appointments 

Ohio German—J. G, and A. K. Hayden, Cass- 
opolis. : 

Pennsylvania—Frank Predmore, Orion; Alex. 
J. Polk, River Rouge. 

Reliance, Pa.—A, L. McCutcheon, Albion; F. 
H. Orcutt, Alpena. 

Roch. German—F. N. Potter, Alpena; W. C. 
Walsh and L, F. Knowles, Boyne City; Frank 
a Kenyon, East Jordan; A, é. Fenn, Mance- 
ona. 

Shawnee—Avery & Burwell, Greenville; E. A. 
Bartlett, Memphis; O. W. Kopf, Monroe; Ald- 


St. Louis, 
St. Paul—Beach & Cole, Crystal Falls; F. C. 





Atlas—F. T. McOmber, Ann Arbor; -—g * 
Neville, Gayton; Albert C. Foerster, Ypsilanti. 

Boston—W. G. Seeley, Jr., F. G. Farr and C. 
J. Morrow, Detroit; Irish & Stockwell, Grand 
Ledge; C. R. —o Hastings; The Coutchie 
Realty & Ins. Co., Muskegon; E. F. Percival, 
Port Huron. 

Buff. German—D. T. Stone, Flint, 

Citizens—Walter L. Kinney, Marion. 





SUN INSURANCE OFFICE 


©f London 


(97th YEAR OF 
ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 Pine GracetT,New Yours 
J. J. GUILE, Manacer 


: Pacific COAST DEPARTMENT, OAKLAND, CAL, 
FOUNDED 1710 A ¥ 
OLOEST 1% THE WORLO Cc. A. HENRY & CO., Generar Acenrs 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


H. N. KELSEY, MANAGER P. T. KELSEY, ASSISTANT MANAGER 
Agents Wanted in cities and towns where not represented 























MICHIGAN OHIO KENTUCKY WISCONSIN MINNESOTA 
oni GENERAL AGENTS 
CONCORDIA FIRE INS. CO. Detroit, Mich. 
NORTH RIVER INS. CO. SPECIAL AGENTS 
New York City F. M. SAGE, We write a general Class of 
. ee ee OO. Deen Eaaie. business and desire representation 
COLONIAL AsS0 CE CO. F a mAs yy = ee tay hn eg om pn 
ew ior . above e ve 
JEFFERSON FIRE hs. CO soi Michigan, arget Non-Union Agency in the 
NASSAU FIRE ORA 0. D Amt KENTUCKY, | Celtel Beshss and exp agpet sagee- 
Broo! - X. Garfield “9 + senting one or more of our com~- 
DIXIE inte IRSURARCE co. > GEO. B. SEDGY 1c -ssin, panies isentitied to the full capac- 
NATIONAL LUMBER INS. CO. Boxss6 Milwaukee, Wisconsin. ity of our Office. 
uffalo, N. Y. 4 WRITE US. 
BEN FRANKLIN INSURANCE CO. [Minneapolis and St. Paul. 
Allegheny, Pa. Minneapolis, Minn. 














hawnee Fire 


Insurance Zo. 
Copeka, Kansas 





Cash Capital - - += = = = § 200,000.00 
Assets, June 30, 1907 - = = = 1,332,285.81 
Losses Paid to January 1, 1907, - = 2,017,225.18 


FIRE AND TORNADO INSURANCE—AGENTS EVERYWHERE 
INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented. 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office, 











Newton-Claypool Bldg. INDIANAPOLIS, IND. 
JOHN J, HENRY, Pres, GEORGE F, REEVE, Vice-Pres. CHARLES M, HENRY, See. 
CHARTERED (681i. 





Wa re Hive 


INSURANCE Co. 


A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS ITS AGENTS 


For representation in Ohio, Illinois, Iowa, Wisconsin, Michigan 
Minnesota and Missouri edécess ” , 
CARROLL L. DEWITT, General Agent, 











153 La Salle St., CHICAGO 
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Cooper—James E. Harder, Niles. 

ae ne & Breen, Cadillac; O.- B. 
Hipp, Benton Harbor; F, W. Wilson, Muskegon. 

Parmers & Mech.—C, H. Cavanaugh, Berrien 
Springs; C. R. Williams, Grand Rapids; T. J 
Tormey, Niles. i 

Hartford—C. A. Rukamp, Detroit; H. J. 
Carlisle, Edwardsburg; A. J. Waters, Man- 
chester; Murphy & Amiot, Wyandotte. 

Illinois Bankers—J. H. Stephens, Battle Creek; 
. E. Harder, Niles; Victor H. Van Horn, Three 
ivers. 

Royal—C. J. Spencer, Lo. 2 

State of Pa.—M. H. Hoisington, Adrian. _ 

Washington—Leroy Pearson, John Fitzpatrick 
and Daisy Davidson, Port Huron. 





Calls Hotel a Fire Trap 

Chief Delfs, of the Lansing (Mich.) 
fire department, reports to the council 
that the Riverside Hotel building at 303 
Michigan avenue East in that city is 
a veritable fire trap. The buildings 
there are frame, with wood partitions 
covered with wrapping paper, with gas- 
oline and wood stoves in use and the 
electric wiring is said to be improperly 
insulated. The nearest fire hydrant is 
100 feet distant and because of the 
small water main the chief declares that 
the pressure is inadequate to cope with 
a fire in the building. Chief Delfs 
recommends in his report the enact- 
ment of strict building and inspection 
laws and an extension of the fire lim- 
its. 





CRITICISES DETROIT AGENTS 





Onlooker Thinks There Is Too Much 
Preaching and Too Little Good 
Practice in City 





To the Editor:—I was in a general 
agency in Detroit last week and a cer- 
tain “preacher” for good practices 
among agents came in. He could not 
make severe enough charges against a 
certain agent. He swore that the afore- 
said agent didn’t know how to get 
tariff. He accused the general agency 
of having much cut-rate business on its 
books through the latter agent. After 
the “preacher” had left, the general 
agent started on a still hunt through 
the dailies from that agency. Two 
risks were found at more than tariff, 
but not one risk on the classes checked 
—mercantiles and specials—was found 
at less than full advisory. 

I left the general agency and visited 
the accused agent. When I entered 
the office he was busily engaged in try- 
ing to make one of his policies stick, 
tariff $1.75 (at which he had written 
the policy), when in her hand a woman 
customer had one of the “preacher’s” 
policies on the risk at $1.50, and could 
not see why he could not give her as 
low a rate as the “preacher.” 

Another agency endeavored to force 
the companies to allow credit for a new 
coinsurance clause dating the clause 
back thirty days before the act was 
passed, making the clause legal. This 
agency also dated an endorsement for 
return premium on account of sprinkler 
equipment back four months before said 
equipment was installed. Yet some of 
the companies swallow these things. 

I think if there were fewer preach- 
ers and more underwriters in the busi- 
ness in Detroit there would be much 
less trouble. 

“Biue GANDER.” 


— 


MICHIGAN NOTES 


The village of Otsego, Mich., has erected a 
modern building for its waterworks plant. 

Berrien Springs, Mich., has issued bonds for 
$19,500, for installing an electric-lighting plant 
and waterworks. 


INDIANA NOTES 


The State Retail Merchants Mutual Fire of 
Anderson, Ind., is now out after business, 

Companies are a unit in the demand for attach- 
ment of the 50 percent reduced rate clause to 
policies, covering against tornado loss, the plant 
of the Marion alleable Iron Company, at 
Marion, Ind. The tornado insurance is light as 
to value and the companies prefer the clause, 
even with the 2 percent reduction in rate as 
required by law, rather than the present pros- 
pect of a total loss. Agents have been given 
peremptory instructions in the premises. 








IN ILLINOIS AND WISCONSIN 


WORKING ON THE NEW DEAL 








Much Detail Involved in the Transfer 
of Rating Machinery to the In- 
depedent Bureau 





The Illinois State Board has leased 
an office in the Y. M. C. A. building, 
Chicago, taking room 1131. This office 
will be maintained at a small expense. 

Miss M. T. Tiffany has been secured 
to act as secretary, she being very 
familiar with the State Board work. 
Thus the two Illinois field organiza- 
tions will have women secretaries, Miss 
L. B. Herpich being secretary of the 
Illinois Field Club. 

The detail work incident to transfer- 
ing all the rating machinery to C. F. 
Persch’s independent bureau is enor- 
mous, and it will be several weeks be- 
fore all the parts can be adjusted. 

The State Board now assumes charge 
of all of Illinois except Cook county. 
Stamping offices will be entirely di- 
vorced from rating offices. The five 
compact managers, Tritle of Rockford, 
Tichnor of Peoria, Zent of East St. 
Louis, Paul of Joliet and Gill of Quin- 
cy, will now become attached to the 
rating bureau. Similarly the inspectors 
now under jurisdiction of the State 
Board will go to the rating bureau. In- 
spection offices are maintained at Rock 
Island, Springfield, Danville, Cairo and 
Decatur. In these ten cities stamping 
secretaries will have to be appointed. 

The field men desire the stamping 
system continued, and it is likely that 
it will be. The expenses of the stamp- 
ing offices will be borne by the local 
boards and charged up to the compa- 
nies. 

It was the intention to hold a joint 
executive committee meeting of the two 
field organizations last Monday.. The 
Illinois Field Club’s committee, how- 
ever, held a protracted session alone so 
the joint meeting was postponed. 

No definite announcement is given 
out as to the field club’s attitude to- 
ward the new regime, although the 
officers say it will stand for coopera- 
tion and harmony. 

“We will have a stronger organiza- 
tion than ever,” said one of the field 
club officials, “and there will be no 
doubt as to our position.” 





Many Losses Reported 
Illinois special agents are complain- 
ing of losses and especially in the 
southern part of the state. A number 
of fires have been reported within the 
last two weeks. 





Agent Kauffman Is Missing 
M. H. Kauffman, of Pekin, Ill., who 
has a nonunion agency, is missing, and 
special agents have been on the ground 
to investigate. It is said he has been 
drinking heavily. 


Sprinklers Do Good Work 

Fire broke out in the printing es- 
tablishment of Gillette & Co., on the 
fifth floor of the Montgomery building, 
at Milwaukee, Monday, threatening the 
entire east wing of the building. The 
sprinkler system, however, extinguish- 
ed the flames before the department 
arrived. The fire had started in a 
waste and rubbish box in the south end 
of the Gillette company’s shop. It 
spread rapidly to the walls and to a 
series of shelves, packed with paper 
stock, to the east. 








Wisconsin Agency Appointments 

Agricultural—D. N. Case, Baraboo. 

Amer. Cent.—T. W. Hogan, Antigo. 

Buff. German—K. L, Laffer and C. B. and 
A. J. Roberts, Milwaukee. 

Commerce—J. W. Daniel, Beaver Dam. 

Cooper—W., F, Schroeder, Milwaukee. 

Cosmopolitan—Baer & Newald, Gillett; Lang 
& Melville, De Pere. 

Fire Ass’n—Buehler & Ganz, Alma. 

Ger. Alliance—Hugo Koeffier, Milwaukee, 

Hawkeye—L. O. Robeck, Marinette. 





wort 
Hanover—R, M. Ward, Clear Lake; J. W. 
Hogan, Turtle Lake. 
State of Ill—Downie & McQuillan, Merrill. 
Lon, & Lan.—Clifford Coolidge, Madison. 
L. & L. & G—J. F. Enz, Denmark. 
Louisville—John Tresidder, Platteville. 
Mich. F, & M.—W. B, Raymond, Eagle River. 
Mercantile—T. W. Hogan, Antigo. 
Milwaukee—L,. B. Stuelke, Gillett. 
Milw, German—H, C. Wade, Greenbush; G. 


— “Se N. Y.—Phelps & Maxson, Wal- | 





K. Miller, Hazel Green; J. P. Ney, Holy Cross; 
P. J. Dolan, Platteville. 

Milw, Mech.—James A. Fitzgerald, Tomahawk. 

Natl. Union—C. D. Dick, Manawa. 

Niagara—R. C. Hugo, Elkhart Lake; G. R. 
Frye, Clear Lake; John Howe, Amery; Walter 
Kleinpell, Cassville. 

Northern, N, Y.—J. A. Raup, Phillips. 

N. W. Natl.—Theodore Paulson, Scandinavia; 
Martin Gutholt, Iola. 

Pennsylvania—D. E. Smith, Montfort; R. E. 
Sherer, Luck; D. J. Fitzgerald, Valders. 





Save Money on Your Printing 


Through an agreement with a printing plant in a smaller 
town located not far from Chicago, we are in position to 
quote you low rates on all classes of printing. 








GIVE US A CHANCE AND SEE IF 
OUR PRICES ARE NOT LOWEST 








Send for quotations of printing to 


Printing Department oe 


Western Underwriter Company 


145 LA SALLE STREET, CHICAGO, ILL. 








PERMITTED Without Extra Charge 





FIRE PROOF 
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By all Leading Insurance Companies in Twenty-three States and Territories in the United States. 





‘*F-P’’ GASOLINE GAS MACHINE. 


MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 
2nd—A seamless generator without a soldered or a screw joint. 
ibility to create a pressure in the tank of more than one-fifth of what it 
4th—The impossibility of liquid gasoline squirting f ! 
5th—The impossibilities of spilling gasoline while filling the tank, n’*" “"Y Condition. 
Fae — le eed epratine soavened haceak dn buding of 
—No liquid gasoline conveyed thro: e building of hollow wires. 
8th—The impossibility for gas to escape in room white filling tank. wai 


THE INCANDESCENT LIGHT AND STOVE CO, 419-418-20-422-424-426 East Peart st. 
CINCINNATI, OHIO, U. 8. A. 
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WRITE FOR CATALOGUE. 

















The Stuyvesant Insurance Co. 


ORGANIZED 1850 


Capital $200,000.00 


Assets December 31, 1906, $553,600.74 


Surplus to Policyholders, $281,670.18 





Pacific Fire Insurance Co. 


ORGANIZED 1855 


Capital $200,000.00 


Assets December 31, 1906, $637,724.68 


Surplus to Policyholders, $389,680.74 





Insurance Underwriters 


Capital $400,000.00 


Assets December 31, 1906, $2,067,333.15 


Surplus te Policyholders, $570,641.67 





Writing only Sprinklered Risks 


Manufacturers Lloyds, 
Merchants Fire Lloyds 


Applications Accepted by 


Rollins & Burdick 
Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicage’’; 


JOSEPH S. FRELINGHUYSEN 


76 William Street 


NEW YORK 
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Palatine—W. S. Pinnows, Chilton, 
Phoenix, Ct—W: S. Smith, Glidden; W. A. 
Roblier, Coloma; Miss Addie E, End, Juneau; 
F, L. Sheldon, Hixton. 

Prov. Wash.—O, M. Olson, Manawa. 

Pruss. Natl—R. J. Havenor, Waupaca. 

Royal—J. I. Morgan, Sharon. 

Security, Ct.—Lloyd Nesbit, Barron; C. W. 
T. Heath, Kendall; W. Johnson, Waupaca. 

Springfield—Cushing Land Agency, St, Croix 
Falls; August Heden, Ogema; Kloeden & Proch- 
now, Mayville. 

Spring Garden—B. Gissenaas, Pounds, 

United American—E. N. Ladd, Edgerton. 

Walla Walla—H. M. Older, Ripon; Peter 
Holst, Waupun; C. B. Edwards, Marshfield; 
Wells & Millman, Monroe; Pelton & Battles, 
Baraboo. 

Westchester—R. M. Trestrail, Elroy; William 
Wojtechowsky, Kewaunee. 





WILL COMPILE INFORMATION 





Committee Appointed to Get Data as 
to Company Representation 
in Illinois 





President Sexton of the Illinois As- 
sociation of Local Agents, has appoint- 
ed a committee to gather data as to 
multiple and side line agents in ac- 
cordance with the wishes of the na- 
tional organization. It is the idea to 
ascertain the practice of companies in 
respect to agency representation. The 
committee consists of: N. W. Tomblin, 
Aurora, chairman; C. F. Hildreth, Free- 
port; Henry J. Fink, Belleville; S. E. 
Moisant, Kankakee; Walter Ayres, 
Jacksonville; E. G. Snapp, Danvillle; 
H. S. Candee, Cairo; Wm. F. Rollo, 
and R. W. Hosmer, Chicago, and H. 
F. Arnold, Galesburg. 

President Sexton has also appointed 
the auditing committee as follows: C. 
S. Pellet and E. B. Case, Chicago, and 
A. Spitler, Mattoon. 





REINSURE JEFFERSON MUTUAL 





Company Is Taken Over by the Michi- 
gan Commercial, the Liability 
Being $510,000 





The City of Jefferson Mutual Fire, of 
Jefferson, Wis., has reinsured all its 
business in the Michigan Commercial 
and will retire. The company com- 
menced business in May, 1903. Last 
year it had a total income of $7,272. Its 
disbursements were $8,301; its assets on 
Jan. 1., $929. It had in force at the end 
of last year 657 policies amounting to 
$506,114 insurance. The active man in 
the company was the secretary, W. F. 
Puerner. At the time of its reinsurance 
it had about $510,000 in force. 

The company had something over 50 
percent in dwellings and contents and 
about 20 percent on brick mercantiles 
and contents. 

It is said the reinsurance deal was 
effected by the payment of a commis- 
sion on the unearned premium at full 
tariff rate. As most of the business was 
written at a cut the gross commission 
was considerably reduced. 

It is said two other city and village 
mutuals are anxious to quit, but are not 


- : position to effect a reinsurance 
eal. 





State Not a Coinsurer 

Attorney-General Gilbert, of Wiscon- 
Sin, answers an inquiry from the Wis- 
consin department as to whether the 
State becomes a coinsurer on public 
buildings as follows: 

Replying to your inquiry in reference to the 
State being coinsurer with the insurance compa- 
nies upon the State Industrial School for Girls, 
which recently suffered a loss by fire, I will say 
that I am of the opinion that the state is not a 
ceinsurer on this property, nor made so by any 
Provisions of chapter 68 of the laws of 1903. 

at act provides a method for the state to ac- 
cumulate a fund with which to reimburse itself 
or any of the departments of state which shall 
Sustain a loss by reason of any fire, but I do not 
consider that the arrangement so provided makes 
the state an insurer. It is not a contract ar- 
Tangement, but rather a method of determining 
what amount shall be paid to any particular de- 
Partment or officer for the loss sustained by it 
or him upon said property under his control. The 
arrangement is akin to that which an individual 
ae make by setting aside each year, as a spe- 
cial fund, the amount which he would otherwise 
Pay out in insurance premiums for the purpose 





of apn ay | himself for any losses which he 
might sustain by fire. 

_ in such a case I would not regard him as an 
insurer of his property in the sense in which 
that term is strictly used, but rather as one 
making a provident provision against loss. The 
fact that in this statute the state may be spoken 
of as an insurer and the fund as an insurance 
fund does not, in my opinion, change the status 
i” state to that of an insurer of its prop- 
erty. 





Luce Breaks Into Society 

F. B. Luce, special agent for the 
Phoenix Insurance Company of Hart- 
ford, Conn., was in the city on com- 
pany business Friday and in the even- 
ing was host to Webster Mayfield and 
Miss Ruth Keplinger at the perform- 
ance of “Just Out of College,” at the 
Majestic theater in Springfield, and also 
entertained them at a swell lunch at 
the conclusion of the play.—Carlinville 
(I1l.) Enquirer. 





Less Premiums on Grain 

The agents in Illinois find that pre- 
miums on grain in elevators are not 
as heavy as usual. It seems that corn 
is being held back by farmers or else 
is bought and shipped out. There is 
an unusual condition prevailing as to 
value of corn. It seems that frost 
caught corn at various stages of ma- 
turity. Some corn has more water in 
it than other, and the ruling price of 
the dry corn is higher. The value of 
corn, therefore, cannot be told until 
it has been tested. This is causing 
farmers with low-priced corn to keep 
it until it dries out. 





ILLINOIS NOTES 


The Harrisburg Flour Milling Company at 
Harrisburg now in stock companies at $3.13 says 
it will go to the mutuals at the expiration of its 
present policies. 

Frank A. Velde of Pekin, Ill., has disposed 
of his interest in the local agency of Velde & 
Schurman to W. E, Schurman, his partner. Mr. 
Velde is now contemplating becoming a special 
agent. 


T. W. Hay, district agent for the Connecticut 
at Carmi, was indicted recently for pulling a 
gun on an attorney of that town, who held a 
note against him and which he had started suit 
on for collection. 


WISCONSIN NOTES 


E. Elanor Matthews’ companies have trans- 
ferred to Daniel E. Smith at Montfort, Wis. 

Loveland & Doscher have purchased the B. F. 
Huntington agency at Platteville, Wis., and added 
the companies to their already good list. 

The Scottish Union and the Svea, the only 
union companies left in the Wettengel agency at 
Appleton, Wis., have transferred to Daniel E. 
Vaughn. 

At Sparta, Wis., the Niagara and St. Paul 
have transferred from the mixed agency of Wm. 
H. Blyton & Co. to the union agency of Long- 
well & Givler. 

At Elroy, Wis., Henry C. Rowan gets the 
American Central, Commercial Union and Phoe- 
nix of London, formerly in the Peter E. Clearey 
agency, and Robert M. Tristrail gets the Sun of 
London and Westchester from the same agency. 








Guardian Report Been Made 

The Pennsylvania department has 
concluded its examination of the Guard- 
ian Fire. It leaves the valuation of its 
New York building at 80 William street 
at $400,000, the same as carried in its 
statement. It was this building that 
the Colorado department valued at 
$375,000. It is encumbered $235,000. 
Its Pittsburg building, 324 Fourth ave- 
nue, carried at $125,000, was revalued 
at $110,000. The Colorado department 
valued the building at $90,000. It is 
encumbered $30,000. 

The examination was made as of July 
31 and shows transactions for 1907 up 
to that date and the condition on that 
date. Bonds and stocks were valued as 
of Dec. 31, 1906. The statement is as 
follows: Income $352,563, of which 
$335,754 were net premiums received; 
disbursements $282,115, of which $111,- 
318 were for losses paid. The com- 
pany has admitted assets of $492,694 
and liabilities of $268,259, capital of 
$200,000 and surplus over all liabilities 
of $24,435. 





The St. Paul Fire & Marine has withdrawn 
from the Nelson general agency at Memphis, 
and after Jan. 1 the agents will report direct to 
the home office. Special Agent McPherson of 
Kentucky will also have Tennessee. 


THE WEST AND NORTHWEST 


COMPANIES UP AGAINST IT 


court. 











(CONTINUED ON PAGE 16.) 


Forced to Take Salvage and Threat- 
ened With Boycott When They 
Try to Dispose of It 


Organized 1850 





A judge at Durango, Colo., has de- 
cided that an insured merchant is not 
compelled to accept the salvage of his 
damaged goods, but that the company 
must pay him the full face value of 
the policy. The Morris Clothing Com- 
pany suffered a loss by fire and the 
insurance companies made a settlement 
on the usual basis, allowing the mer- 
chandise firm to take the partially dam- 
aged stock of clothing and furnishings. 
The company decided it would go out 
of business and declined to accept the 
damaged stock. The companies de- 
clined to pay the full amount of the 


ae 


Fire Insurance Company 
of New York 





‘’ESTERN DEPARTMENT 
159 La Salle Street 


I. 8. BLACK WELDER, Manager 
W. L. STEELE, Assistant Manager 





policies and the case was carried to 
There the companies lost, the 
judge deciding that the insured was 
entitled to a cash settlement if he so 
desired, and that the salvage arrange- 


Chicago 








Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINBS on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 
159 La Salle %., CHIGAGO General Managers 
Capital, $200,000 








Established 1668 











UNDERWOOD 
STANDARD 
TYPEWRITER 


BRANCH OFFICE 


134 East 4th St. 


CINCINNATI, 
OHIO 





“Star of the First Magnitude.” 


FACT Number 10—The Underwood Escapement is 
Faster than the Fastest Operator. 
The Skilled Mechanic says: “Jt 

will last a hundred years.’ 


UNDERWOOD TYPEWRITER COMPANY, 
New York or Anywhere. 









INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE , GERMANY. 











UNITED STATES BRANCH , 
HARVEY W. MURRAY rived - wt ’ 163 LA SALLE 8T, 
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GETTING RESULTS 


Every live paper or publication wants 
its advertisers to get value ‘received. 
That is the least it should desire. It 
hopes and expects that for the money ex- 
pended an advertiser will get good re- 
turns on his money invested. That is 
the only business way to look at adver- 
tising, otherwise it becomes a contribu- 
tion merely to support a paper or a means 
to put a publication under obligations to 
the advertisers. 

In the same publication reaching the 
same people, some advertisers get re- 
sults, others seeking almost the same 
ends, fail and they at once conclude that 
so far as a profitable investment, the sum 
paid for advertising is very injudiciously 
expended. 

Professional advertising concerns, that 
handle large accounts for clients, meet 
this same experience. They at once con- 
clude that the body of one advertisement 
is vital and effective, while the other is 
weak and bloodless. The advertising 
counsellor suggests trying new copy until 
an advertisement is perfected that does 
bring results. After its power has been 
exhausted, another change should be 
made. 

We believe that it would pay insurance 
advertisers to give more heed to this 
subject. Advertising in papers that reach 
agents pays, if the advertisement tells 
a story that will be read. A mere array 
of names of officers carries no message 
to agents. Keeping the same stereotyped 
card running year in and year out sim- 
ply defeats the object desired. Readers 
grow tired seeing it. 

Insurance companies as a class seem 
to fear breaking away from the old, oft 
trodden paths. They hesitate to inject 
good, red, vigorous corpuscles into the 
blood of their advertisements. Because 
they do not follow modern methods, they 
come to the conclusion that advertising 
does not pay. 

A live paper in its news columns spares 
no time or expense in giving to readers 
matter that is fresh and helpful. It 
aims to keep abreast with the times. It 
tries to furnish information that will 
keep its readers in touch with the activi- 
ties of their trade. 

Similarly, it welcomes advertisers that 
make their cards as crisp, fresh and po- 
tential asthe newscolumns. Then they 
will be read and returns will come. 





THE OLD AND THE NEW 

AT A recent meeting of PHoenrx Mu- 
TUAL agents, Actuary WeLcH made the 
statement that the old idea that life in- 
surance is only for the protection of the 
family, has passed away forever and 
that the value of policies as collateral 
must be fully recognized. He also 
staied that experience had taught that 


the best way to keep policies from 
lapsing is to make them so attractive 
that men will not give them up. 

How different are such views from 
those which once prevailed. The old 
idea of the duty of a life insurance 
company was to protect the dependents 
of its policyholders at the lowest pos- 
sible cost. With the protection end in 
view, the company sought to prevent 
the policyholder from reducing the 
value of his policy by a loan and to 
prevent his letting it lapse by making 
the penalty so heavy he could not af- 
ford it. In the interest of low cost, 
it imposed upon its members restric- 
tions as to residence, travel, occupa- 
tion, military service and habits, and 
treated those who lapsed as criminals 
deserving a heavy fine. 

Under the old idea, a life insurance 
policy was a contract to be entered 
into only after careful consideration of 
its possible interference with one’s per- 
sonal and business liberty and the prob- 
ability of loss through lapsing or vio- 
lating some condition. It was a deca- 
logue of “Thou shalt not’s,” a severe 
master of its owner, watching his every 
action as if for an excuse to go back 
on him, a burden to him at times when 
he needed all his money, of no use to 
him except in giving him the satisfac- 
tion of feeling that if he should die 
early it would protect his dear ones 
and if they should be called first would 
possibly be a pleasant legacy to some 
distant relative. 

In contrast, look at the modern pol- 
icy, a thing a man may buy as he 
would a letter of credit, a friend that 
interferes neither with his business nor 
his coming or going, that stands ready 
to help him when he needs financial 
aid, that refuses to leave him till its 
life is gone by the exhaustion of the 
last of its cash value, a protection for 
his family if he dies and for his own 
old age if he lives. 

It costs a little more, but it is worth 
it. 





IF you want to make the manager a real 
acceptable Christmas present send him 
a nice little letter beginning this way: 
“Enclosed please find draft for $——,” 
and don’t forget to enclose the draft for 
your balance. 





An interesting article is being pub- 
lished in the dailies to the effect that 
an insurance agent saved himself from 
death on a railroad track by flagging 
a flyer with a clearing-house certificate. 
He probably thought a special agent 
was coming to collect a balance. 





St. Paut local agents have success- 
fully brought harmony to their ranks. 
Detroit should now raise the Macedonian 
cry to St. Paut, “Come over and help 
us.” 





Unirormity in state laws is a pressing 
need. Wisconsin says life companies 
shall load premiums only so much, and 
the state auditor of Indiana says life 
companies shall not cut their rates in 
two. Surely these states are hard to 
please. 





Excetsior did not mean “still higher” 
very long in the case of the EXxcELsior 
Fre of New York, unless, however, 
Purneas BARNUM ARMSTRONG meant it 





Personal Side of the 
Insurance Business 


Erasmus P. Foreman, the veteran 
special agent of the Franklin Fire of 
Philadelphia, who in his day has trav- 
eled in most of the central western 
states, died in Detroit and was buried 
in Chicago on Monday. He started in 
the local business in 1863, and in 1866 
began field work in the west. His con- 
nection with the Franklin dates from 
April, 1873. He was one of the found- 
ers of the Fire Underwriters Associa- 
tion of the Northwest. He served on 
the first committee sent out by the 
National Board in 1867 to rate towns 
in Michigan. 





E. N. Coleman, actuary of the Reg- 
ister Life and Annuity of Davenport, 
has resigned that position to accept the 
position of general manager of the 
Wisconsin Lumber and Cattle Com- 
pany of Herbster, Wis. 


President D. E. Thomas of the Na- 
tional Casualty of Detroit, Mich., who 
is in the south for his health, is said 
to be critica!ly ill. Recent reports from 
him are very discouraging. Mr. Thom- 
as returned to the office last spring in 
much better condition after having been 
absent for many months on account of 
his health. It was supposed that he 
would be able to keep up his old pace, 
but his health gave way again. 


Ernest A. Matthews, the South Bend 
(Ind.) local agent, is the proud father 
of a daughter born Dec. 8. In their 
announcements, Mr. and Mrs. Matthews 
give the little girl’s name as Priscilla 
Elizabeth. 


The Century Fire of Des Moines has 
gotten out a unique calendar for 1908 
that will appeal to its agents in a per- 
sonal way. It gives photographic half- 
tones of the officers and directors, with 
President George J. Delmege and Sec- 
retary J. J. Bynon as the piece de re- 
sistance. Also, there are pictures of 
Special Agents J. G. Harty, E. G. Ran- 
dall, S. G. Scott and C. L. Montgomery. 


Charles L. Hecox, who was recently 
appointed executive special agent of 
the western department of the Dela- 
ware, Reliance and the Rochester Ger- 
man, has now moved to Chicago, re- 
siding at 160 East Forty-second place, 
having moved from Columbus last 
week. Special Agent D. C. Morgan 
will now have independent charge of 
the Ohio field. 


There are various uses to which the 
policy register of a fire company kept 
in the office of a local agent may be 
put, but the latest is told by an agent 
who found such a book used for pur- 
poses that would hardly comport with 
the dignity of the company whose rec- 
ords were kept therein. 

It seems that this company had 
transferred from one agent to another. 
The new agent was very much of a 
novice and wrote but a few policies. 
His knowledge of the mechanism of an 
agency was decidedly limited. The old 
agent wanted to see a form in the reg- 
ister of the transferred company and 
went to the new agent to look over the 
book. The new agent said: ; 

“Policy register? Never heard of it. 
Is it something you keep for your 
returns in playing policy? No? Oh, 
you mean that black-backed book you 
gave me with all that stuff you turned 
over when I got the insurance com- 
pany. Why, I didn’t see that it was any 


sticking to the leaves. Jim Phillips, 
the saloon-keeper, was in here one day 
and he asked me if he could have the 
book to paste in articles about dog 
fights. You know, Jim is strong on 
dog fights, and his dog has made a 
great record. I told Jim the d——d 
book was no use to me, so we tore out 
all those pres and he uses it for a 


use around here with all those papers- 


Decides Point in the 
Iowa Standard Policy 


By affirming the decision of the dis- 
trict court in the case of Huff vs. the 
Century Fire, the supreme court of 
Iowa last week settled the question of 
the legality of the clause in the lowa 
standard policy providing that taking 
additional insurance without the con- 
sent of the company shall make the 
policy void. This is only a partial vic- 
tory for the companies, however, as the 
court held that action by them or their 
agents may act as a waiver of their 
right of forfeiture. In the case at bar 
the plaintiff did not take advantage of 
such acts. 

C. R. Huff, of Rockwell, Iowa, took 
out a policy for $1,000 in the Century 
Fire of Des Moines, which contained a 
permit to carry additional insurance 
amounting to $6,500. There was a con- 
dition in the policy which stated that 
the procuring of additional insurance 
must not be made except with the con- 
sent of the company. Any violation 
discharged the Century from liability. 
Without the consent of the company, 
Huff procured $9,000 in additional in- 
surance, or $2,500 in excess of the limit 
named. His stock was partially de- 
stroyed and the loss was about $4,800. 
The adjusters of the other companies 
on the loss met and computed the share 
each was to bear to be $488 on each 
$1,000. 

After negotiations had progressed 
considerably the adjuster for the Cen- 
tury appeared in Rockwell and re- 
quested the adjuster of another com- 
pany for proofs that he might make out 
his blank. While engaged in this work 
the other adjusters settled on the the- 
ory that the Century policy was valid 
and that that company would bear its 
share. The Century refused to recog- 
nize any liability and secured a verdict. 
+ ~ ~ 


The court held that there was no 
question but what the violation was 
sufficient to forfeit the policy, but ar- 
gued that the policy contains a condi- 
tion for forfeiture for the insurer and 
that it might be waived by him. 

The bench stated that if knowing the 
existence of grounds for forfeiture the 
company did any act or took any steps 
reasonably indicating to the plaintiff an 
intention to treat the contract as still 
subsisting and he was thereby led to 
make formal proofs of his loss or to 
alter his position to his prejudice, or 
incur labor or expense, the jury would 
have been authorized to find that for- 
feiture had been waived. 

At this point Huff failed to make a 
case, declares the court. The fact that 
the company sent an adjuster who went 
through the form of preparing proof 
for a loss, never executed, constitutes 
the only debatable ground upon which 
argument for the support of waiver can 
be made. Huff never made any attempt 
to see the Century adjuster and ascer- 
tain his attitude and neither did he 
communicate with him. It is shown 
that the Century did not attempt to 
deceive Huff, but in closing the court 
says: 

“Huff must have understood that the 
representatives of the other companies 
were naturally trying to drive the best 
bargain possible and in order to scale 
down their shares of the loss told him 
that the defendant’s adjuster was in 
town preparing to settle. It would 
seem to have been the natural thing for 
him to seek out the adjuster and learn 
whether he proposed to recognize his 
claim. He was not misled by any mis- 
take or misrepresentation of the Cen- 
tury’s agent, but by the statements of 
the representatives of others who were 
not authorized to speak in its behalf.” 








> aeend | insurance test ~~ was concluded 
at Montega Bay, Jamaica, recently, a special jury 
finding that the is which resulted in the great 
conflagration in agen in January last started 
before the earthq . The English companies 
are abandoning the other test cases pending their 
oe to the higher courts against the jury’s 








to indicate “still higher” high finance. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








NE duty which every agent owes 
O his company now is to be prompt 

in his remittances. During the 
year it does not make quite so much 
difference if he is a little slow, al- 
though it is doubtful if any one good 
quality in an agent is more appreciated 
by home offices than promptness in 
making monthly settlements. But as 
the end of the year approaches compa- 
nies need the loyal support of their 
agents in this regard especially. As 
most agents know, the insurance de- 
partments do not allow companies to 
put into their assets agency balances 
over three months old. No difference 
how responsible the agent may be, 
premiums on policies dated before Oct. 
1 and not yet remitted to the com- 
pany will not be accepted as assets by 
the departments. 

In a year like this, when security 
values have shrunken, almost every 
company is going to show either a 
diminished surplus or one much less 
increased than it would have been had 
security values remained normal. To 
show a reduced surplus is not good 
either for the company or its agent. 
Every agent who is behind with his 
company should do his best to clean up 
before Jan. 1. 





That part of President Roosevelt’s 
message dealing with compulsory com- 
pensation to workmen killed or em- 
ployed emphasizes again the position he 
has forcefully assumed in the past. 
The President believes that when em- 
ployers set in motion agencies that 
create risks for others, they should 
take all ordinary and extraordinary 
risks involved. 

In other words, let the public assume 
the risk, which means, of course, that 
the employer will load his prices to 
meet the fund set aside for death and 
disability benefits. 

President Roosevelt declares that a 
lawsuit is not a fair method of settling 
a claim. It is expensive and unsatis- 
factory. There should be, in his opin- 
ion, a scale of benefits for death and 
various degrees and types of injury 
that will simply work automatically. 

Casualty underwriters of prophetic 
instinct see that the ideas advanced by 
the President will ultimately prevail. 
It means that workmen’s collective in- 
surance will come more into vogue. 
Both the employer and workmen will 
be called on to contribute to the pre- 
mium. 


With no intent to make invidious 
comparisons between those mentioned 
and other companies, this paper feels 
justified in calling attention to the ex- 
cellence of the advertising done by the 
Maryland Casualty and the Pennsylva- 
nia Casualty. These two companies 
have their advertisements well written 
by men who know how; and well de- 
signed, also by men who know how. 
They have them electrotyped and send 
out a new one each month, They bring 
results, as such advertising would be 
expected to do. 








For a number of years the Travelers 
has been holding annual conventions 
for the benefit of its agents and repre- 
Sentatives. The conventions in 1903 
and 1904 were held in Hartford; 1905 
and 1906, at Hotel Frontenac, Thou- 
sand Islands, St. Lawrence river; 1907, 
at the new home office building in 
Hartford. Delegates to these conven- 
tions are selected from among those 
field representatives whose production 
of new premiums during the contest 
Period does not fall below specified 








amounts. The national annual conven- 
tions have proven of inestimable value 
to both the field men and the officers 
of the company, business and pleasure 
having been combined to make the 
meetings interesting, instructive and 
enjoyable. Of the 250 agents and man- 
agers who recently journeyed to Hart- 
ford, many were veterans who had at- 
tended previous conventions; some who 
had attended all; but there were many 
new faces also, indicative of the ever 
growing army of men who are con- 
stantly joining the Travelers’ agency 
force. 

Owing to the increasing number of 
delegates and the difficulties of enter- 
taining a large body of men satisfac- 
torily at a given point, together with 
the growing necessity of discussing 
business problems peculiar to certain 
sections of the country, the company 
has decided to try in 1908 the plan of 
substituting for one convention several 
separate conventions, to be held in va- 
rious sections of the country. There 
will be four conventions for life and 
accident delegates; one to be held in 
the east which will include the agents 
and brokers who are invited from New 
England and the Middle states; another 
to be held in the middle west, including 
the agents and brokers who are invited 
from states north of the Ohio river 
and between Ohio and Colorado; 
another to be held in the south, includ- 
ing agents and brokers who are invited 
from the southern states; and the 
fourth to be held on the Pacific coast, 
including agents nad brokers who are 
invited from that section. 

In the liability department of the 
Travelers two conventions will be 
held—the first to include the agents 
and brokers invited from the eastern 
and southern states, and the second the 
agents and brokers invited from the 
central and western states. 





On the subject of rebating the Title 
Guaranty & Surety’s company paper 
says: 

“Suppose you went into a clothing 
store and tried on an overcoat. Find- 
ing it fitted well and seemed to fill re- 
quirements, suppose you should say, 
‘Now, I want you to throw off your 
profit. I want to buy “net.” Joblots 
down on Cheap alley will discount his 
price twenty per cent.’ You would 
probably be told about this story: “I 
have my rent to pay, my taxes, my 
help. I think I would be a chump to 
give you part of my bread and butter. 
You come here because you know my 
goods are not shoddy and because you 
think ‘Joblots’ puts the price up so he 
can pretend to throw off something. If 
I can’t make something on what I sell 
I better go out of business.’ All of 
which is true and all of which and much 
more is true from your own stand- 
point. Banks often look for a rebate. 
Make application to one for a loan and 
tell them to throw off the interest. Did 
you ever hear of one doing it? 

“We sincerely believe that if agents 
would compare the way such matters 
are handled in other lines of business 
they would find ample arguments to 
meet requests for special favor and 
gradually eliminate this pernicious prac- 
tice. 





The announcement of one of the 
leading accident insurance companies 
to the effect that hereafter it will limit 
the initial amount of insurance on any 
one life to $25,000 leads naturally to 
some reflections as to the reasons for 
the move and its expediency. 

The introduction of the large acci- 








dent policy was coincident with the 
beginnings of the recent period of ex- 
pansion and undoubtedly the financial 
risks undertaken in connection with 
many new ventures had much to do 
with creating a demand for such con- 
tracts and to facilitate their sale, espe- 
cially those in which the feature of 
weekly indemnity was eliminated and 
the payments confined to accidental 
death or disability. 

It is the practice in accident insur- 
ance to judge the value of risks ac- 
cording to classification. While rein- 
surance reduces the loss in single cases 
to ordinary limits, it may be that the 
companies have found that a selection 
against them exists under large poli- 
cies somewhat similar to that which 
has been found in life insurance and 
that such business treated as a sepa- 
rate classification may show a loss 
ratio above the general average. 

In life insurance the higher mortal- 
ity which obtains under large con- 
tracts has been attributed to the tak- 
ing of such contracts by men who are 
engaged in carrying on large enter- 
prises and who feel the need of insur- 
ance to protect their ventures in event 
of death. The strenuous life led by 
such men and the care and anxiety 
which they carry is not without its 
effect on vitality and on the death rate. 

While accident policies do not af- 
ford the same measure of protection as 
investments, their low cost encourages 
their use as an additional safeguard 
and there is good reason to believe 
that high pressure and worry may not 
be without its influence in accident as 
in life insurance. 

Another reason for limiting the 
amount may be found in some of the 
benefits which have been added to ac- 
cident insurance in recent years, not- 
ably double indemnity if injuries are 
sustained while riding as a passenger 
on a railway car or traveling on a 
steamer, and the so-called accumulative 
feature under which 10 per cent of the 
principal sum is added to the contract 
each year until the amount thereof has 
been increased 50 per cent. Under 
these two features alone a policy origi- 
nally issued for $25,000, after the end 
of the fifth year would call for the 
payment of $75,000 in event of death 
from injuries received in the manner 
stated. . 

Another and perhaps the most im- 
portant reason for the decision may be 
found in the reinsurance account. The 
reduction of $50,000 policies to ordi- 
nary limits through reinsurance finds 
its expression in an increased reinsur- 
ance premium account and it is gener- 
ally understood that no appreciable 
profit exists in reinsurance, it is prob- 
able that no company cares to have its 
reinsurance premiums amount to more 
than reasonable figures. 

While no explanation is attached to 
the announcement, the move is one 
which will unquestionably meet with 
general approval. It is a step in the 
direction of conservative underwriting, 
especially as in the past there has been 
some evidence that in times of finan- 
cial stress the loss ratios in the acci- 
dent companies run above the average 
percentages. 





The Accident Age, which is pub- 
lished by the United States Health and 
Accident in newspaper form, is used 
quite extensively by its agents for the 
good of the cause. It looks like a reg- 
ular weekly or daily paper and has col- 
lected in it all the main newspaper ac- 
counts of accidents which are impres- 
Sive. 





The Maryland Casualty has a similar 
paper, although smaller in size, called 
the Automobile News, which is pub- 
lished for its agents in the interest of 
the automobile liability insurance. 


GROWING OPPORTUNITIES IN 
ACCIDENT AND DISABILITY 


(From the Employers’ Liability Commen- 
tator.) 





No agent can complain of the oppor- 
tunity for effort in selling accident and 
disability policies. In spite of the 
growth of the business in recent years, 
it cannot anywhere be claimed that all 
or anywhere near all of those who 
should have such insurance are now 
carrying it. Notwithstanding the pub- 
licity and growing appreciation of its 
value, there are many individuals who 
are not yet acquainted with its import- 
ance, and do not adequately appreciate 
what is now offered by the best com- 
panies in this branch of the business. 

Further than this, the field is con- 
stantly growing. There are those who 
have, perhaps because of limited means, 
felt that they could not afford it, but 
who have shared in these times of gen- 
eral prosperity, and can no longer ad- 
vance that as a reason for not insur- 
ing. Then there is the continual en- 
trance into business life of young men, 
starting out under circumstances which 
certainly should emphasize the neces- 
sity of protecting themselves against 
the consequences of loss of income 
from accident or illness. To them the 
arguments of the agent ought to ap- 
peal with irresistible force, if to any- 
one. And, moreover, such risks are 
obviously more desirable to the com- 
pany and the agent than those of older 
men who have nearly reached the limit 
of age when such insurance can be 
written. The population of the coun- 
try is rapidly increasing, and in at 
least equal proportion the field for ef- 
fort is broadening. 

No, there is surely no lack of oppor- 
tunity for development of this busi- 
ness. If the agent is adapted to this 
work, which undoubtedly has its spe- 
cial requirements of salesmanship, we 
know that if he gives his time and 
energy faithfully, he will be well satis- 
fied with the results. 





INTERVIEWING 


Interviewing is not the dreadful thing 
that it seems to the timid beginner. 
The fact is that we are an interviewing 
people and this is an interviewing age. 
There is no man so great that he can- 
not be interviewed and no man so 
humble that he should fear to inter- 
view him, provided he has legitimate 
business. Indeed, apart from the rela- 
tively greater demands upon his time, 
the great man, the rich man, the man 
of position and influence is more easy 
to interview than the poor man. For 
being successful in the world’s game 


he knows that interviewing is the foun- 
dation of business; that if interviewing 
stopped the supply of the world’s 


wants would stop. If he be at the 
head of a large business he employs 
interviewers himself, and just as he ex- 
pects courtesy to be shown them, so 
he will be courteous to you if you pre- 
sent your proposition respectfully and 
concisely. Away with all the supposi- 
tious terror of interviewing men better 
off than yourself—National Life, U. 
News. 





Don’t delude yourself into the belief 
that the reason the other fellow gets 
orders is because he has the best 
“leads.” 











| 
4 
t 
t 


Ea 


=, 








ii 


THE WESTERN 


UNDERWRITER. 











Liability Insurance 


C. H. Hood introduced the monthly 
payment system in liability risks at 
Minneapolis and since then many gen- 
eral agents follow it. Take, for in- 
stance, a contractor who has a number 
of jobs. He pays perhaps an initial 
deposit of $1,000 to the liability com- 
pany. It is returned to him at the end 
of the contract. On this deposit the 
company puts up $500 reserve. 

At the end of each month the as- 
sured sends in a check for his premium 
based on the pay roll of that month, 
and it can readily be charged on his 
books to the job that has received his 
attention. As the premium has been 
earned, no reserve has to be put up. 

The advantage of this plan is that 
the assured can pay his premium 
monthly instead of in a lump sum, and, 
again, as each month’s premium is 
earned when it is paid, no reserve has 
to be put up. 








Some brokers in attempting to lessen 
the premium for a client really work 
to his advantage. For instance, sup- 
pose on an actual pay roll the pre- 
mium is $600. It looks rather large and 
the assured protests. The broker sug- 
gests reducing the payroll estimate to 
bring the premium to $420, allowing 
the company to collect the excess when 
the payroll is audited. 

Suppose, now, the losses on this case 
are $250. On the basis of a $420 pre- 
mium, the loss ratio is nearly 60 per 
cent. If the correct premium, $600, 
had been paid the loss ratio would 
have been about 40 per cent. The lia- 
bility company, therefore, would feel 
that its experience on a 60 percent ratio 
was unfavorable and would try to boost 
the rate. It does not pay to place the 
assured in a position where a company 
is forced to report an unfavorable ex- 
perience, whereas if the proper pre- 
mium had been paid at once, its experi- 
ence would be favorable. 





With the decline in wages, the lia- 
bility companies will find themselves 
covering the same hazard and the same 
amount of work at a less premium be- 
cause of a reduced payroll. For in- 
stance, if a workman is now receiving 
$2.50 a day and his pay is cut to $2 a 
day, the same work will be done and 
the laborer will be exposed to the same 
hazard, and yet a 2 percent rate on $2 
is less than on $2.50. Competition will 
not permit rates to be increased enough 
to offset the reduced payroll on account 
of lower wages. 





Some agents report that manufac- 
turers are making the present strin- 
gency an excuse for not renewing their 
liability insurance. For the last few 
weeks many cases have been found 
where employers said there was no 
business in their lines, that they were 
considering shutting down and would 
not consider liability insurance till after 
the end of the year. Well-informed lia- 
bilty men state that no policy could 
be more unwise than this. At a time 
when men are being laid off, when 
those who are still at work have no 
certainty that they will not soon be 
idle, they feel the value of money. If 
an accident occurs they want full com- 
pensation for their loss and are harder 
to settle with than in times when they 
feel more prosperous. Furthermore, 
under such circumstances men are 
more liable to accident than in norma! 
times. They are worried and thinking 
about other matters than their work. 
Besides this, when some men are gone 
others frequently have to do part of 
their work and, not being accustomed 
to it, are more liable to injury than 
when engaged strictly at their regular 
occupation. 





A liability manager, speaking of the 
subject of rates, recently said that near- 
ly all managers have hobbies. On 
some particular line they have secured 





considerable business and have made 
money for their companies, and they 
feel justified in accepting business in 
that line below manual rates. On some 
other line they have had an unsatis- 
factory experience and hold up to full 
manual rate or above. Different man- 
agers have different hobbies, and thus 
it happens that when one hears of an- 
other accepting a low rate on what 
happens to be that man’s favorite line, 
he promptly brands him as a rate-cut- 
ter, while in fact he is probably getting 
as good rates as anybody else. In the 
same way a manager often is regarded 
as little better than crazy for refusing 
a line at the prevailing rate, when it 
happens that he has had a bad ex- 
perience with that class and does not 
like it. 





A good friend of this paper has called 
it down for commenting on the value 
of liability service. He says such com- 
ments sound as if they were written by 
life insurance men accustomed to a field 
where companies have contracts differ- 
ing greatly in their terms. He says lia- 
bility contracts are almost alike and 
that one company practically is as good 
as another. The gentleman is a prac- 
tical liability man, but on this point we 
think he is wrong. We would not point 
out one company and say that it gives 
good service and another and say that 
its service is poor; but we know plenty 
of instances where employers have 
changed from one company to another 
and were so dissatisfied they wanted to 
get back to the old company at the 
first renewal. Some companies do not 
look after losses as others do. Some 
handle losses in such a way as to stir 
up unnecessary discord between em- 
ployer and employe. Some may be too 
liberal in adjustments, but others are 
too ready to let cases get into the 
courts. These matters are often local. 
A good company in one place may 
have incompetent man elsewhere which 
makes it a poor company there, and 
vice versa. There is a difference among 
companies and it is as legitimate for 
agents to point out that difference as 
to call attention to as to large assets 
and surplus. 





The roll of killed and injured in the 
Bridge & Structural Iron Workers 
Union of Chicago for the year which 
ended Oct. 1 is not so long as for the 
previous year, but is still an awful com- 
mentary on the dangers of that occu- 
pation. The following are the totals: 
Killed, 19; temporarily disabled, 141; 
permanent disabled, 33. In accident 
and death benefits these unfortunate 
workers or their dependents received 
from the union a total of $8,000. The 
family of a member of the union who 
has lost his life receives only $100; the 
worker who is totally disabled receives 
only $50; those of the craft who suffer 
minor injuries are allotted amounts 
ranging down to $10. 

The union’s report attributes part of 
the reduction to tbe operation of the 
Sollitt law, which was in force after 
July 1. This requires many safeguards 
and gives the right of action for dam- 
ages to workmen injured by failure to 
comply with these requirements and to 
their legal representatives. In_ self- 
defense the liability companies watch 
the contractors to see that they comply 
with the law. 


SHOWS HOW COMMON PRACTICE 
MAKES STATISTICS DECEPTIVE 


“Attempts have frequently been made 
to bring the liability companies together 
in some arrangement which will result 
in the writing of a separate policy and 
the charging of a separate premium for 
the elevator hazard in factory risks, 
when employes only are covered,” said 


an experienced liability manager re- 
cently. 

“Today if a candy factory containing 
one elevator is written for employers 
and public liability insurance, separate 








employers, public and elevator liability 
policies are issued. The elevator is 
probably written at the factory rate of 
$12.50. If this elevator drops and sev- 
eral employes are killed or injured a 
loss of $10,000 may result and is 
charged in the company’s statistics to 
the elevator hazard. If in this case the 
assured carried only an employers lia- 
bility policy the loss of $10,000 would 
be covered just the same and would be 
charged in the company’s statistics to 
the classification of ‘candy manufactur- 
ing.’ If the company’s pay-roll expo- 
sure on candy manufacturing is not 
very broad the result is that the loss 
ratio is tremendously increased in this 
classification and at the end of the year 
the company may demand an increased 
rate on the hazard generally. This 
would be eminently unjust, however, as 
the loss in this instance was not in any 
way chargeable to the operations inci- 
dental to the making of candy. 


* ~ * 


“It is generally known that a num- 
ber of the ratings named in the liability 
manual at present in use are of very 
little value as a guide to underwriting, 
due to the fact that in the experience 
on which they are based are included 
perhaps one or two large elevator 
losses which are not at all chargeable 
to the hazard for which the rating is 
made. This applies principally to the 
hazards in which the pay-roll exposure 
is not sufficiently broad to cover up one 
or two such losses of $10,000 or more. 
The rate named in the manual for boot 
and shoe manufacturers is supposed to 
be adequate to cover all of the hazard 
incidental to the manufacturing of 
boots and shoes, but hardly contem- 
plates the hazard incidental to the op- 
eration of an elevator of whatever de- 
sign and whether with two or six land- 
ings. Yet under an employers’ liability 
policy issued to a boot and shoe manu- 
facturer, four elevators may be sched- 
uled and covered in the policy without 
any additional charge. If any one of 
these elevators should drop while car- 
rying four or five employes, the loss 
would be charged to the making of 
boots and shoes. The only way to 
have saved the experience in this in- 
stance would be to have issued concur- 
rent public liability and elevator liabil- 
ity policies, the latter at the nominal 
factory rate and the loss would have 
been charged where it belonged, in the 
elevator schedule. 

* a + 


“By way of marked illustration I re- 
fer here to the larger losses only. It 
would be instructive were some of the 
companies to put their highly trained 
statistical departments to work picking 
out of their loss schedules the amounts 
paid out under employers’ liability poli- 
cies on account of elevator accidents 
of all kinds. It would doubtless show 
that the losses paid out on account of 
accidents caused by the machinery and 
equipments incidental to certain classi- 
fications of factory risks are not nearly 
as formidable as the total payments 
charged against these hazards includ- 
ing losses on account of elevator acci- 
dents. Doubtless certain of the compa- 
nies have a general line on their own 
loss experience and could in a moment 
point to the schedules in which the 
losses have been visibly increased by 
large payments on account of elevator 
accidents. The trouble is, however, 
that when the experience is lumped and 
sent to some bureau as a basis for the 
naming of rates, such individual losses 
are likely to be lost sight of and the 
effect becomes immediately noticable 
in the loss rate. 

“The great difficulty is, of course, to 
bring liability companies together on 
any kind of a proposition. If this 
could be done and the companies would 
present a solid front in demanding that 
whenever the elevator liability is cov- 
ered, whether as to employes or the 
public, a separate rate should be 
charged for this part of the hazard, the 
situation herein alluded to would be 
avoided.” 





Surety and Fidelity 


Agents can scarcely exercise too 
great care in having applications for 
bonds filled out properly. The mis- 
spelling of the applicant’s name or a 
change in his initials may lead to very 
serious complications. In case of a 
judicial bond it is necessary that the 
company know who the applicant is; 
his place of residence, so it can ad- 
dress him directly in case its agent is 
incapacitated; his occupation, to help 
it determine his business experience; 
his attorneys, so it may judge what 
kind of legal advice he will have; the 
name of the bank where he will deposit 
funds of the estate, so it may corre- 
spond with it to check up his account; 
the name of depositories of securities, 
so it may be satisfied that he will not 
keep valuable papers in a tin box at 
home or in his private safe; whether 
funds of the estate will be kept sepa- 
rate from his own, as it will probably 
refuse him if they are not to be; 
whether he will make investments un- 
der the order of the court; whether he 
has given bond for this estate before, 
as the company wants to know all 
about the previous one in case he has. 











There are two ways of looking at 
the underwriting policy of a surety 
company. One company, for example, 
aims at large premiums and goes after 
big policies. It figures that while it 
may get caught on some heavy losses, 
yet the average can be cut down if it 
got enough business. 

The other company follows what is 
known as the German system, whereby 
it cuts down its net lines so as not to get 
any heavy loss. This requires consid- 
erable reinsuring and the company does 
not get as heavy a premium income as 
it otherwise would, but it is content to 
grow more slowly, as it figures out it is 
developing more solidly. 

The general opinion is now that the 
jumbo line policy is not a success. A 
big loss is too heavy a drain. 





In discusing the question of an ad- 
ministrator or executor being indebted 
to the estate, the Title Guaranty & 
Surety says: 

“Are you indebted to the estate? If 
so, state the amount and nature of in- 
debtedness and whether secured. 

“Here we come to a very important 
question. If answered in the affirma- 
tive the risk should not be written un- 
less the applicant is a man of strong 
financial standing, as it is held the 
bond is liable for payment of the 
debt. At common law the appointment 
of an administrator or executor can- 
celled any indebtednes on the part of 
such fiduciary to the decedent or the 
testator, as the case might be. The 
legislatures of various states, however, 
in order to remedy this condition, en- 
acted laws requiring that the fiduciary 
charge himself in his inventory with 
the amount of the debt, which should 
be considered as so much cash in hand 
and accounted for at the final settle- 
ment regardless of his inability to meet 
his obligations either at the time letters 
were granted to him, or later. For ex- 
ample we will quote herewith section 
6069, ‘Bates’ Annotated Ohio Stat- 
utes’ naming a person executor not to 
discharge debt: The naming of any 
person executor, in a will, shall not 
operate as a discharge or bequest of 
any just claim which the testator had 
against such executor; but such claim 
shall be included among the credits 
and effects of the deceased, in the in- 
ventory; and the executor shall be lia- 
ble for the same, as for so much money 
in his hands at the time such debt or 
demand becomes due; and he shall ap- 
ply and distribute the same, in the pay- 
ment of debts and legacies and among 
the next of kin, as part of the personal 
estate of the deceased’ 

“The contention might be raised that 
said section does not cover an adminis- 
trator who is placed in this same posti- 
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tion, but see opinion held in case of 
Administratrix of Tracy vs. Adminis- 
trator of Card, 20 S. 431, ‘An appoint- 
ment as executor or administrator does 
not extinguish the debt of the executor 
or administrator to the estate of his tes- 
tator or intestate.’ It therefore natur- 
ally follows that if the applicant cannot 
toe the scratch his surety will be called 
upon to do so. This being the case it 
does not take a very deep thinker to 
figure out the risk would come under 
the head of a financial guarantee as 
much or perhaps more than under the 
classification of a guaranty of honesty 
and faithful performance of duty.” 





The United Surety has followed an 
unusual course in planting its agencies. 
President Penniman stated recently 
that it had not a general agent who 
had represented any other company. 
Accordingly none of its general agents 
brought to it a line of business they 
had been placing elsewhere. Of about 
$300,000 in premiums the company will 
write this year, the most is entirely 
new business developed by the agents 
themselves, as comparatively little of 
it was taken from other companies. | 

This experiment—if such it is—will 
be watched with some interest. While 
the company does not get the advant- 
age of the judgment of experienced un- 
derwriters in the field, it does not get 
the disadvantage of a lot of target busi- 
ness which some general agents have 
taken from one company to another as 
they have changed their connections 
because the companies that had tried 
them would have them no longer. 





Statistics will prove that in commer- 
cial panics insurance does not fall off 
perceptibly. Insurers cannot afford the 
chance of unsecured loss. 

Why not, then, make this a harvest 
time for suretyship. Present financial 
conditions do not warrant an exposure 
to loss. No contract should be let 
without good and sufficient bond. No 
individual can afford to risk his private 
means and the future of his loved ones 
by “backing” fiduciary or official. No 
employer can afford even the approxi- 
mate end of the Ohio bank, insolvent 
through the suicide of its unbonded 
embezzling cashier. 

It may not be possible to prevent a 
shrinkage of values, but these things 
here mentioned can be insured against. 
Get busy, agents. Sell corporate surety- 
ship—Our Company. 





Some agents of surety companies seem 
to take offense when the home office seeks 
information regarding judicial bonds. 
There is some annoyance to the agent 
who is engaged in soliciting business in 
having to secure this information, but it 
is very valuable to the home office. 
Every agent is desirous of having a good 
record for his office. It is a benefit to 
him to keep the loss ratio as low as pos- 
sible because the company can afford to 
do more for such an agent than one 
whose business shows but a small profit. 
When the company executes a bond it is 
a part of its work to keep in touch with 
the assured in order that it may know 
whether he is fulfilling his duties as he 
should. 





The surety companies are now urg- 
ing their agents to keep in touch with 
fraternal orders as a number of them 
hold their annual elections at this sea- 
son. Bonds covering those officers 
which handle money usually begin Jan. 
1. Companies regard fraternal business 
as a desirable class, but want to know 
what safeguards are placed around the 
offices. Some of the fraternals are lack- 
ing in this respect, and agents writing 
bonds can call the attention of the or- 
ders to the necessity of having ample 
— about those who handle the 
unds. 





“Who is so wise that he can know all 
things? Be not, therefore, too confident 
in thy own opinion; but be willing to 
hear the judgment of others.”—-Thomas 
a Kempis. 





Miscellaneous Lines 


During days of considerable financial 
stress, business men feel it necessary 
to place more safeguards about them. 
When an owner of a factory can get 
loans easily and money is readily made, 
he does not feel it so necessary to have 
insurance. His credit is good and he 
can secure money to meet losses due 
to accidents. A heavy loss of any kind 
now might seriously and even hope- 
lessly cripple a man. The outlay of a 
few dollars, for example, will protect 
him against damage claims for injuries 
in steam boiler or flywheel explosions, 

This is the time to lay these facts 
before thoughtful business men and en- 
deavor to make them see the logic of 
the argument. 








A Chicago broker remarked recently 
that it is surprising how easy it is to 
get plate glass insurance outside of 
the congested district. Down in the 
middle of the city this class of busi- 
ness, like others, is solicited very hard, 
but so many brokers and solicitors 
seem to object to going outside and 
seeking small risks that the suburban 
field, according to this broker, is some- 
what like virgin territory. 

This only emphasizes what often has 
been said before, that there is a big 
field open to the solicitor of small pre- 
mium business—plate glass, residence 
burglary, landlords’ liability, druggists 
and physicians’ liability, and small em- 
ployers’ liability and team risks. 





These are days when agents should 
go after bank burglary lines. The banks 
in the smaller towns and cities are 
hoarding their cash and safe breakers 
know it. Banks are carrying more 
cash than usual. 

A general agent remarked the other 
day that it was surprising how readily 
a burglar learned when a_ bank re- 
ceived a shipment of cash. He begins 
operations usually within a week after 
the package has been received. When 
a loss comes the adjuster looks back 
over the books to ascertain when a 
shipment arrived, feeling instinctively 
that such was received and the bur- 
glar knew it. 





Why is this not a good time for 
agents to call the attention of business 
men to the advantages of placing their 
collections in the hands of attorneys 
who have been bonded for their faith- 
ful accounting for sums_ collected? 
Many debtors are now behind in their 
payments, either through necessity or 
making an excuse of present condi- 
tions. Many of these will have to be 
gone after. Creditors sometimes find 
it a little harder to get the money out 
of ordinary lawyers who have collected 
it than out of the debtors themselves. 





After discussing the explosion of 
boilers in the plant of a florist in Mis- 
souri, reported by the newspapers to 
have caused $35,000 property damage, 
the Fidelity & Casualty comments as 
follows on the danger of explosion in 
low pressure boilers: 

“The common opinion is that low 
pressure boilers do not need insurance 
or inspection. Nevertheless, as a mat- 
ter of fact they do explode and should 
be insured and inspected regularly for 
the following reasons: They are built 
to carry no more pressure with a given 
factor of safety than the buyer de- 
mands. Granting that the boiler is 
new, the factor of safety is between 
four and five, and this rapidly decreases 
under the conditions in which low pres- 
sure boilers operate. These conditions 
are usually not favorable to longevity. 
The boilers are out of service five or 
six months during the year and during 
this period rust and corrosion are very 
active if the boilers are not in condi- 
tion to resist their action. When in 
service, the returns from the heating 
system are put back in the boilers, the 
water consequently being practically 





distilled. Water of this kind is one of 
the greatest solvents known and the 
result is an internal corrosion and pit- 
ting by which a boiler is ruined within 
a few years, 

“These conditions are certainly bad 
enough; but to make matters worse, 
the common fallacy that low pressure 
boilers will not explode leads to the 
employment of attendants who know 
little more than that a certain water 
level and steam pressure must be main- 
tained. Second-hand boilers are fre- 
quently installed for low pressure con- 
ditions—being considered ‘good enough’ 
for such purposes. 

“The conditions, in fact, are such 
that nothing short of expert inspection 
will afford safety. This and much else 
can be had by owners of low pressure 
boilers investing in steam boiler pol- 
icy. Then their boilers will receive 
careful examination by skilled boiler 
experts; their boiler attendants will be 
carefully instructed in the proper dis- 
charge of their duties; and suggestions 
and advice will be given for preventing 
corrosion.” 

A loss of a fifth of the amount -this 
one is reported to be would ruin most 
florists. There are hundreds of other 
owners of small boilers of various kinds 
who are carrying their business future 
in their hands, so to speak, by neglect- 
ing to take boiler insurance. In this 
field are many prospects. 





This is the time of the year when 
agents who represent companies writ- 
ing sprinkler insurance should get busy. 
During the winter time the pipes freeze 
and burst. During the holiday period 
the stores are crowded and consider- 
able more money is being made by the 
proprietors. Store keepers do not de- 
sire any accidents to happen which 
would cause reports to be circulated 
that the store is unsafe. Companies 
that write sprinkler leakage insurance 
have the system inspected at stated 
periods so that the storekeeper is ad- 
vised if there is anything wrong. 





The recent newspaper accounts show- 
ing the maneuvers of Mrs. Romadka in 
Chicago in the burglary line serve to 
illustrate the dangers to which homes are 
constantly exposed. Here was a well 
dressed, educated, refined woman, seek- 
ing employment as a nurse or house- 
keeper, Such a woman would not invite 
suspicion, yet she had a colored man as 
a confederate who directed her move- 
ments and disposed of her plunder. She 
was able to steal in the homes where she 
was employed because she was trusted. 

It all goes to show that a burglary 
policy is a very convenient thing to have 
around the house. 





A traction company was persistently 
solicited to take flywheel insurance, but 
put it off. The governing mechanism 
on an engine got out of order, the en- 
gine “ran away,” and the flywheel 
burst. Loss, $2,000 to $3,000. Then 
the company took insurance. 


SOME SELLING POINTERS FOR 
ACCIDENT INSURANCE ACENTS 


(By Louis Denniston, Agency 
Travelers Insurance Company.) 

Is it worth one weeks’ pay out of 
fifty-two to know that if you do not 
get a week’s pay you will? 

Can anyone who reads the above 
question fail to realize its import? The 
observation of the writer, covering a 
period of years, has convinced him 
that many insurance salesmen, and in 
fact every other class of salesmen, 
call too much attention of the prospect 
to the provisions of their contract, or 
to competitive conditions, and do not 
give enough study to that which will 
gain the attention and interest the 
prospect. 

In accident insurance soliciting a 
large number of solicitors present their 
subject by asking a question such as,— 
“Can I interest you in accident insur- 
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ance?” or, “Do you carry accident in- 
surance?”—which immediately brings 
forth a negative answer from the pros- 
pect and places him on the defensive. 

* * ® 


You should know before you enter 
the prospect’s office whether or not he 
is able to carry accident insurance, and 
to some extent how much, and it is 
“up to you” to interest him after you 
get in. You certainly never can do it 
by asking him a question point blank 
as to whether he can be interested, 
without having given him something to 
think about. He wants to know what 
you have to sell. 

A live question such as the one 
given at the head of this article will 
immediately set the man’s mind work- 
ing, his attention will be obtained and 
half the battle won. Then is the time 
to pour into his attentive ear your ar- 
gument, all of which should be logically 
arranged, e. g., “The investment of a 
sum equivalent to one week’s pay will 
guarantee two hundred wecks’ pay at 
a time when he is unable to earn it 
and expenses have doubled owing to 
the disability caused by accident or 
disease.” 

* * &* 


There seems to be a tendency to talk 
too much, thus taking up too much of 
the prospect’s time, or to say too little, 
endeavoring to shove your words down 
the prospect’s throat. Of course it is 
always necessary to know your con- 
tract, to know it so thoroughly that 
you do not have to give any thought 
to the discussion of any of its salient 
points. You should know the contract 
so thoroughly that all your time and 
attention can be given up to the study 
of the man whom you are trying to 
sell. In other words, use your head 
to study your man, noting the effect of 
each point, and taking advantage of 
every favorable impression made. I 
can see no objection to presenting 
some unusual proposition to the pros- 
pect such as the following: 

+ * a 


Have in your hand a crisp five dollar 
bill. Place it before the prospect and 
say, “Mr. Blank, you can use this, can 
you not, even at this time when your 
body is sound and health excellent and 
you are able to do a good day’s work 
six days of the week? Five times as 
much as this bill represents would cer- 
tainly be very acceptable to you after 
a disability of one week, with the ex- 
pense of the doctor to be met as well 
as your regular expenses; and you 
would not object to a similar amount 
coming to you each week following, 
and continuing during the period of 
your disability?’ Make sure you get 
an answer. He cannot say “No” and 
be true to himself. If he says “Yes,” 
you have him on the hip. Aid him 
to say “Yes” by a nod of the head; 
most men prefer to be led. 

*_ * * 


It is the unusual that the public are 
interested in. The chances are that 
this man whom you are approaching 
has had a dozen solicitors approach 
him on the subject of accident insur- 
ance in the past ten days, and he has 
turned them all down simply because 
they have approached him in the old 
stereotyped manner. 

In order to make such an approach 
forceful it is absolutely essential that 
the solicitor have every grain of con- 
fidence that he possesses showing on 
the surface,—not the confidence pecu- 
liar to the “confidence man,” but that 
confidence which makes you sure of 
yourself and impresses that surety on 
your prospect. “Act like a winner. 
Don’t go around with your failures 
written all over your face. Cut out 
the hang-dog apologetic air,” and pre- 
sent your subject with enthusiasm. 
Give more thought to the opening sen- 
tence of your remarks to your pros- 
pect, for many times the entire sale 
will depend upon the manner in which 
you have gained the prospect’s atten- 
tion and created interest. 
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Accident and Health 


One of the companies calls attention 
to the splendid returns from accident 

olicies in proportion to the cost. The 
benefits cover a wide range, as the 
policy provides for all kinds of acci- 
dents. 

This company calls attention to the 
mental influence. A man who is in- 
jured and knows he will receive bene- 
fits need not worry about the drain on 
his household. The mind certainly 
affects the body, and hence the injured 
man with a policy has much less to 
cause worry than the man who can 
count on his affliction meaning a drain 
on his resources. In further comment- 
ing on the subject, the company says: 

‘A $5,000 accident policy, say, costs 
$25. Any disabling accident would 
generally lay a man up for a week at 
least, that’s about the minimum, and 
would pay back the insured the whole 
cost of his policy. In case he was in- 
jured on a railroad under double in- 
demnity conditions, the weekly benefits 
would be twice the cost of the policy. 
Laid up for a month the benefits would 
be four times to eight times the cost, 
but it’s when you get down into real 
serious cases where the need of finan- 
cial help is greatest that the very 
trifling cost of protection against ac- 
cident shows clearest. In case of 
death, loss of both hands, feet or eyes 
the minimum benefits are two hundred 
times the cost, under double indemnity 
four hundred times the cost, under the 
full accumulative feature from three 
hundred to six hundred times the cost. 
On a percentage basis the cost in case 
of death, loss of both hands, of both 
feet or both eyes, would range from 
one-half of 1 percent to one-fourth of 1 
percent, and one-sixth of 1 percent, and 
if any of these accidents made neces- 
sary surgical operations the cost would 
be still further reduced. In proportion 
to the maximum benefits of the-policy 
the cost would be one-twelfth of 1 per 
cent.” 








In his paper read before the Ameri- 
can Academy of Medicine, Dr. J. A. 
Spalding of Portland, Maine, said on 
“Accident Insurance for Defectives”: 

“This paper is suggestive, written 
with the idea that as corporations like 
the Royal Assurance Company of Eng- 
land issue annuities at special rates to 
impaired lives, and as corporations is- 
sue accident policies to certain classes 
of employes as a sort of dangerous 
class, at a higher rate of premium and 
a lower total amount of principal, in 
the same way they should issue poli- 
cies to defectives, to cover accidents 
that might happen to anybody at a 
regular premium, and add another 
clause at higher premium to exclude 
accidents that could happen to them- 
selves alone, as decided after investi- 
gation of accidents. 

“If an applicant is deaf, in both ears 
or one, or blind in one eye, or highly 
myopic, or has a defective field of vi- 
sion, or is lame or slow in action, physi- 
cally defective as to use of his legs, if 
he carries a cane or crutches habitu- 
ally, let him be put into a class by 
himself for proper insurance, It is un- 
just that because a person is perfectly 
healthy, and travels about a great deal 
that he should be totally excluded 
from the benefits of accidents by travel 
with which his physical defects have 
nothing to do. Nor should such a per- 
son be excluded from protection by 
life insurance policies, when his chances 
for certain accidents are no greater 
than those of other people. The na- 
tions are gradually pensioning their 
aged, corporations should be compelled 
to protect those who are willing to pay 
proportionately proper rates. 

“Such protection would call for ex- 
amination previous to the issuance of 
accident policies. Where corporations 
male no objection, no legislation is 
needed. Where they refuse, compul- 
sion should be brought to bear. In the 
meanwhile, let the question be_thor- 





oughly sifted and investigation made 
regarding the cause of accidents on the 
part of those affected.” 





Indemnification for death, disthem- 
berment, loss of sight and business 
time, resulting from an accidental in- 
jury, is known as accident insurance, 
although its name is as much a mis- 
nomer as the calling of indemnity for 
loss by fire, fire insurance. Fire insur- 
ance does not insure the person taking 
out a policy against fires any more 
than accident insurance jnsures_ the 
policyholder against accidents. The 
good service performed by both means 
of protection is, that they indemnify 
the policyholder for losses suffered as 
a result of fire or accidental injuries. 
If insurance indemnifying for loss of 
time is valuable at all, it is worth 
carrying for an amount which will 
nearly cover, if not quite, the insured 
for losses which he will unavoidably 
sustain during a period of enforced in- 
activity. It is as important for a per- 
son actively employed to be fully pro- 
tected against losses of time or of the 
more serious losses of death, dismem- 
berment or sight resulting from acci- 
dental injuries or disease, as it is for 
him to protect his residence, goods and 
business property against loses by fire, 
and we may say without fear of con- 
tradiction, even more so, for the last 
named losses can be replaced. 

Your responsibility, therefore, does 
not rest with extending a small cover- 
age, but you should be sure that you 
are writing your client for an amount 
which will be of material benefit if he 
sustains an accidental injury, and as a 
result of same, suffers serious loss. If 
you were a fire agent, you would not 
think of writing fire insurance on a 
property for 25 percent or 40 percent 
of its value, but how many times have 
you written accident insurance, giving 
indemnity of $25 a week on a policy- 
holder whose weekly earnings are not 
less than $50 or $125 per week. 

We do not recommend an agent to 
write a risk up to the full limit of the 
insured’s earning capacity, but to fol- 
low the conservative fire insurance plan 
of about 80 percent; $50,000 policies are 
with comparatively rare exceptions ex- 
cessive in amount, and necessarily sub- 
ject on the part of the company to 
most critical inspection. 

The $2,500, $5,000, $10,000 and pos- 
sibly the $20,000 policies are with very 
few exceptions the best for the agent 
and company. There is a congestion 
area in accident insurance as in fire 
insurance. 

Think it over carefully, and see if 
you are giving your patrons full pro- 
tection —Travelers Bulletin. 





A subscriber asks what companies 
write accident tickets covering a period 
of a few days. The Standard Accident 
of Detroit and the Travelers of Hart- 
ford are the main companies that write 
this class. 





Nothing seems to be safe in the 
world. One company calls attention 
to the fact that it has recently paid 
three claims due to injuries received 
while using a safety razor. 





Industrial Disability 


Remember this, there is nothing that 
makes the home office more weary 
than the receipt of envelopes contain- 
ing no applications, but excuses for 
not sending any and glowing accounts 
of prospects and promises for the fu- 
ture. Just discount your prospects and 
promises. The company gladly will 
accept one signed application in lieu 
of a large number of prospects. A 
prospect is all right in his way, but 
until he becomes a policyholder he 
does not increase the premium income, 
help pay dividends, or assist you in 
meeting your rent. He is like an un- 
hatched chicken—valuable chiefly in 
his possibilities. What the company 
wants is business, and there is no satis- 
factory substitute for it. Signed appli- 
cations look better to the company 
than anything else you can send ex- 
cept money. 








This is the day of the calamity howl- 
er. There is talk galore of bad times 
and failures, financial stringency and 
business depression. This atmosphere 
created will affect the agent unless he 
keeps fully charged with optimism. If 
men are discharged in one line there 
is plenty of work elsewhere. Farmers 
are calling for help and cannot get it. 

Prices are going down, so the work- 
man of small wage will find living 
cheaper. 

The insurance man will have plenty 
of material to work on because the 
country as a whole is prosperous. The 
professional financiers have seen their 
day for the present. The wage earner 
will find conditions for him just as 
good as they have been. 

The agent who lets up because he 
thinks hard times will affect him will 
not be disappointed. The agent who 
puts on extra steam and goes forth to 
conquer will reap his reward. Work 
will tell. There will be just as great a 
demand and need for disability insur- 
ance in so-called hard times as good 
times, and perhaps even more. It is 
up to the agent to make all times for 
him good times. 





The live agent is always on the alert 
to make new acquaintances and secure 
new leads for business. He “mixes” 
with the people and gets them under 
obligations to him. He moves among 
them, not in an offensive way, but he 
is always cultivating them with the 
idea in view of getting them on his 
books. 





Be “open and above board” in all 
your transactions; in other words, “on 
the level,” thereby commanding the 
confidence of your patrons and the re- 
spect of your competitors. Nothing is 
ever gained by backbiting or mud- 
slinging. Be sure not to approach your 
prospects in an apologetic way. Al- 
ways maintain the dignity and nobility 
of your calling. Make your interviews 
“short and sweet” but “to the point,” 
remembering always that “time is 
money,” and impress upon your hear- 
ers the importance (to them) of your 
errand and that you are not asking for 
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favors aside from those usually ex- 
tended in commercial transactions. 
You must have faith and pride in both 
your company and your vocation in 
order to convince “the other fellow” 
of your sincerity of purpose; otherwise, 
your mission will prove futile—C. H. 
Jackson. 





Agents of industrial disability com- 
panies are likely to forget the advant- 
age they have over most other insur- 
ance agents in being able to make a 
comparatively steady income. They 
have their “dry spells” of course, but 
with hundreds of prospects about them 
this is frequently their own fault. The 
life insurance agent may work for 
weeks at a time without writing an ap- 
plication. Then he may get one that 
will pay him as much as the disability 
agent has made in all that period and 
perhaps more, but his money does not 
come in steadily until he builds up a 
large renewal income. The case of 
the commercial accident solicitor is 
somewhat similar, but not to so marked 
a degree. It is much better for a man 
to have a reasonable income that is 
steady than even a larger one that 
makes him rich one month and “bust- 
ed” the next. It is less wearing on his 
nerves and less likely to develop in 
him the habit of spending money freely 
when he has it and going in debt the 
rest of the time. 





The General Accident says as to its 
travel policy: 

“The new travel policy is receiving 
considerable attention and, although it 
is an entirely new and original produc- 
tion, the indications thus far show that 
it will be universally successful in all 
portions of the union. The policies are 
put up in pads of twenty-five, the ap- 
plication being padded with each pol- 
icy; as the application blanks have a 
carbonized back, the policy is issued at 
the same time that the application is 
written, thereby entailing very little 
work upon the party writing the policy. 
It was first intended that these policies 
should be sold exclusively in railroad 
and steamship offices, but the field for 
the sale is practically unlimited, inas- 
much as it can be placed with ticket 
and insurance brokers, hotels, or in 
almost any kind of an office. As the 
people purchasing these policies will 
be, to a great extent, what are termed 
transient, the probabilities are that a 
large number of renewals will be sent 
to the home office direct, and in such 
cases the commission will be credited 
to the general agent through whom the 
policies were placed. This policy cov- 
ers accident disability, no matter how 
or where the injury is received, but 
provides triple indemnity for travel ac- 
cidents.” 





Industrial life insurance agents write 
a large amount of ordinary business 
through leads that they get on their 
debits. When boys whose mothers 
have had them insured grow up and get 
to earning money, the agent writes 
them for ordinary policies. He gets the 
heads of families to take one industrial 
policy after another and _ eventually 
shows them how they can do better by 
lapsing the whole lot and using the 
money to pay premiums on a larger 
ordinary policy. The wide-awake in- 
dustrial disability agent will not fail to 
take advantage of similar circum- 
stances. He continually will find men 
who can do better by taking commer- 
cial accident or accident and health 
policies and will get their applications 
for these. Industrial disability insur- 
ance has a wide field and a beneficent 
work to accomplish; but, like anything 
else sold in small quantities and paid 
for in small payments which men have 
to go after, it cannot give as much for 
the money as the same companies 
stand ready to give where these ele- 
ments of expense are eliminated. 





“Great works are performed not by 
strength, but by perseverance.”—Dr. 
Johnson. 
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Some of the Mutuals Are Consolidat- 
ing to Do Business on a 
Firmer Basis 





The new Detroit casualty company 
which is being organized by the con- 
solidation of a number of mutuals, in- 
cluding the United States Accident 
Association of Detroit and the Pitts- 
burg Sick & Accident Union, will have 
offices in the new Ford building, now 
nearly completed, and will be called the 
United States Indemnity Company. 
The first intention was to take the 
name the United States Casualty Com- 
pany, but after conferring with Secre- 
tary Lott of the United States Casualty 
of New York, in deference to his wishes 
and at the suggestion of Commissioner 
Barry of Michigan, it was decided to 
choose another title. 

The new company is starting out un- 
der good auspices. Secretary McGraw, 
who has so successfully conducted the 
United States Accident Association, 
will remain in that position with the 
stock company. President Jacob Gut- 
hard, of the well-known fire insurance 
firm of J. Guthard & Son, will also be 
one of the officers of the new company. 





Can Not Organize Key Company 

The Wisconsin department was asked 
by A. B. Calhoun whether he could 
organize a company with $1,000 capital, 
it to issue a contract to persons guar- 
anteeing in event of their losing their 
keys to endeavor to locate the lost arti- 
cle and if not to reimburse the assured 
with a certain sum of money. The 
attorney-general held that there is no 
provision in the law under which a cor- 
poration of this kind could be organ- 
ized. 





Cases Will Be Tried 

Judge Harmon, of Denver, has denied 
the motion of the Continental Casualty 
that nineteen suits against it be“ dis- 
missed. The suits were brought by J. 
I. Stark, as attorney for the estates of 
nineteen miners killed in an explosion 
at the Primero mines at Trinidad, 
Colo., a year ago. Each man had a 
$500 accident policy in the defendant 
company. The actions were started at 
the request of the Austrian consul. 
The company claimed that Stark had 
no right to bring the suit and that the 
consul had no authority to give him 
permission to do so. 





Bratton Pleads Guilty 

A. A. Bratton, head of the Federal 
Indemnity & Identity Company of Co- 
lumbus, Ohio, last week pleaded guilty 
to the charge of using the mails to 
defraud. Some time previously he had 
been indicted by the United States 
grand jury. It was claimed that he 
made a practice to make certain prom- 
ises in letters, in order to secure agents, 
which he never carried out. An in- 
vestigation was made by the postal au- 
thorities with the result that he was 
arrested. Bratton at first pleaded not 
guilty, but concluded to change this. - 





English Company May Enter 

It is said that the Law Guaranty & 
Trust Society of London, Eng., con- 
templates entering the United States 
for business, proposing to a surety and 
burglary line. The company will de- 
Posit the necessary $200,000 with some 
state department. 


Fatch & Co. Get Norwich & London 

Following the resignation of H. J. 
Ullmann & Co., of Chicago, as man- 
agers of the Norwich & London Acci- 
dent, E. B. Fatch & Co. have been ap- 
Pointed Chicago managers. The firm 
consists of E. B. and-T. J. Fatch, who 








They have a good line of personal bus- 
iness in both liability and accident lines. 
United States Manager Cilley was in 
Chicago a few days ago arranging for 
the transfer and George G. Brown, 
manager of the liability department at 
the home office, was in Chicago this 
week. Fatch & Co. will remain in the 
Ullmann office until the first of the 
year, when they will take other quar- 
ters in the National Life building. 





PUSHING OUT FOR BUSINESS 





United States Health & Accident Is 
Putting in Salaried Agency Di- 
rectors at Different Points 





The United States Health & Accident 
of Saginaw, Mich., is now planning a 
campaign for business that no doubt 
will bring that progressive company 
still more to the front. It has adopted 
the policy of establishing branch of- 
fices in larger cities, giving the man- 
ager or agency director jurisdiction 
over quite a territory adjacent, so that 
the field may be more carefully super- 
vised than by the home office. The 
agency director is a home office man 
on a salary who is expected to care- 
fully cultivate his field. Offices of this 
kind have been established this year in 
different parts of the country, the most 
recent being in Chicago. 

W. J. Loftus, the well known field 
man of the North American Accident, 
who is recognized as one of the best 
organizers in this section, has been ap- 
pointed agency director of the United 
States Health & Accident at Chicago 
and placed in charge of the company’s 
business in that city and also northern 
Illinois and northern Indiana. The 
Chicago agency force of the company 
has been established in the Hartford 
building, in which is located Mr. Loftus’ 
headquarters. It is expected that Mr. 
Loftus will make a fine showing in 
his territory as soon as he gets well 
under way. 

The company is arranging for a 
stronger campaign with its new com- 
mercial accident and disability policies. 
Its $30 accident policy contains the 
features of the modern accident con- 
tract, including the beneficiary and ac- 
cumulation clause. In addition, the 
weekly indemnity is increased 10 per- 
cent every year it is paid until it 
reaches $37.50. Its $25 policy has the 
same features except the weekly in- 
demnity accumulation. It has an up- 
to-date disability policy costing $70 a 
year, with the increased weekly indem- 
nity accumulation in accident. 

The United States Health & Acci- 
dent is also making a stronger bid for 
railroad installment business and has 
gotten the franchise of a number of 
roads. This department is in charge of 
Manager Beatty at Indianapolis. 





Thinks Business Will Drop 

A manager of a big liability agency 
said this week: 

“T fail to see how the liability busi- 
ness can keep up to the present volume 
of premiums. I think in three or four 
months’ time we will feel the effects 
of business depression. Concerns are 
reducing their pay rolls or shutting 
down altogether. Nearly every one 
wants to play safe and is not banking 
on the future. This tendency is no- 
ticeable in every direction.” 





Compromise Been Effected 

A compromise settlement is under- 
stood to have been reached in the ac- 
tion of Muir & Haughton, the former 
United States managers of the General 
Accident of Perth, to recover substan- 
tial damages against the company for 
its alleged violation of their manager- 
ial contract. It will be recalled that 
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Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 


$200,000 Doposited with Insurance Commissioner 
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Mr. Life Insurance Agent: 


Every man who carries Life Insurance needs an 
Accident, Health or Liability Policy--- 

Who writes these lines for YOU 

WHY DON'T YOU? 


all three. 
policyholders > 

You might just as well have this business and the 
commissions that go here. 

If your customers will buy one line from you why 
not another---when they need it ? 

interesting information in connection with this 

suggestion for the asking. 

THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE-PRES. 


483 SPRUCE STREET, SCRANTON, PA. 








JoHN McCGILLEN 


O. W. HuUNCKE 


John McGillen & Company 


GENERAL AGENTS 
FOR ILLINOIS 


maa 901-2 Borland Bldg. 181 La Salle St. 









Contract, Fidelity, Official | 
and Judicial Surety Bonds 








Personal Accident, Health and Burglary Insurance 


AGENTS 


WANTED IN ALL ILLINOIS TOWNS 


LONDON GUARANTEE AND ACCIDENT CO.,1ta., Snaouno" 








Head Office CONKLING, PRICE & WEBB 
CHICAGO wrist Gen oe 
Pisum 171 La Salle Street, Chicago 
A. W. MASTERS mo 
Liability, Accident, Health “eal ioe ae 
and Credit Majestic Bldg., Detroit 





EMPLOYERS’ LIABILITY “°ortsnscn?iegiana 
SAMUEL APPLETON, Manager and Attorney U. 8. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company 


All forms of Liability Insurance The most advanced and practical P 1 Accident and Sickness Policies 
UNITED STATES ASSETS, $3,910,517.53 
General Agents: 
THOS, E, LON, Gen, +» Ohio, East W. Va., Tenn., 39 East Third St., Cincinnati 
R. “CLARE, No, Ohio oO Bi tans pee 


Bidg., Columbus 





St. 
THe F LLMA ‘ANY, Cent. Ohio, New Ha: 
ZENER & STONE, Indiana and satgoty. Talbott I is 
EO. A. GILBERT, Ill., Iowa, Neb., 8. . and N; +» 159 La Salle 8t., Chicago 
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{ 
u 
3 
} 
; 
oo 








12 


THE WESTERN 


UNDERWRITER. 





December 19, 1907. 








when the relations between the parties 
to the agreement were abruptly termi- 
nated, over a year ago, Muir & Haugh- 
ton promptly sued for a_ substantial 
sum. In court their contentions were 
so well sustained that a verdict for 
$75,000 was awarded them. The com- 
pany at once appealed and the case is 
on docket for review by a superior 
tribunal. Overtures looking to a com- 
promise were opened some months ago 
and after considerable backing and fill- 
ing a settlement mutually satisfactory 
has been arrived at, the amount paid 
being $50,000, it is said. 





Raiding Mutual Accident’s Business 

The Security Casualty Company of 
Indianapolis is one of the bidders for 
the reinsurance of the policyholders of 
the Mutual Accident Company of that 
city, whose president, A. L. Sarran, 
suddenly went south two weeks ago. It 
is said that in his absence there is con- 
siderable twisting going on, one com- 
pany having a list of all or part of the 


policyholders and canvassing them all. ' 


The list may be that which must be 
filed with the auditor, showing that the 


it can get a license. There is complaint 
about this requirement. 





New Live Stock Company 
The Interstate Live Stock Insurance 
Company has been organized at Mari- 
etta, Ohio. It will be incorporated 
under the laws of Ohio with $100,000 


National Casualty Co. 


Oapital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 





Address 


MAJESTI(: BLDG., - DETROIT, MICH. 





capital. The company intends to oper- 
ate in several states. The officers of 
the company are as follows: Nelson 
Moore, president; E. Clark, Jr., vice- 
president; H. H. Burns, secretary; I. 
O. Alcorn, treasurer. 

The Farmers & Citizens Live Stock 
of Lima, O., has $32,000 of its $100,000 
authorized capital paid in and expects 
to begin business early in the year. 
William White is secretary. 





CLEVELAND BUSINESS QUIET 





General Agents Find Financial Strin- 
gency Is Used for an Excuse 
to Turn Them Off 





Casualty agents in Cleveland have 
been having rather a quiet time for 
some weeks past, owing to the fact that 
people have made the so-called panic 
an excuse for not doing business, when 
they know that it is not affecting them 
in any way. However, most of the 


‘agents have succeeded in keeping their 
company has 200 policyholders before 


records up to a fair mark. As a matter 
of fact, conditions here have not war- 
ranted people in neglecting accident 
and other. branches of the casualty in- 
surance at all, those affected being shop 
men and they have not been solicited. 

General agents say that the small 
towns are now producing more business 
than the cities. People in these places 
have not been affected at all by the 
financial flurry and are paying no at- 
tention to it, other than reading of 
what is doing in the cities. 

Coughlin & Laurensen, managers of 
the American Bonding, have made a 
gain over last year, although it is re- 
quiring harder work to keep it up to 
the mark. They are doing some depos- 
itory business, but are keeping on the 
conservative side so far as possible. 

Manager Charles H. King of the Fi- 
delity & Casualty has made an excellent 
record this year in all branches of the 
company’s business, the gains being 
very satisfactory. Agencies have been 
established in many desirable points 
where the company had not been well 








AMERICAN 
ASSURANCE 
COMPANY 


WRITES 


ACCIDENT 
SICKNESS anpD 
DEATH 


COMBINATION POLICIES 
(Monthly Premiums) 
sold to men and women, all occupations. 


SALESMEN WANTED NOW. 


WALTER W. CONNEL, SECTY. 
806 The Temple, CHICAGO 














THE 


Metropolitan Casualty 
Insurance Co. of New York 


HOME OFFICE - - 47 CEDAR STREET 
CHARTERED 1874 


PLATE GLASS Policies 


PERSONAL ACCIDENT 
of the Most Approved Forms 


AND HEALTH 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-President 
S. Wa. BurtTon, Sec’y 
Atonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 











IDENTIFICATION COMPANY OF AMERICA (linc. 1902) 
HOME OFFICE ty 
131 LA SALLE STREET, GHIGAGO, ILL. 56 Pine 8t,, New York 


Western 
cy 
San Francisco, Cal, 


AGENTS WANTED Identification Insurance Service 


Our Perfect “IDENTIFYING CREDENTIAL” (Patent No 467,460), 
which is inserted in a handsome leather pocketbook, has been 
indorsed and is accepted by Banks, Hotels, etc,, enabling the 

bearer to cash money orders and checks everywhere. 

Our “REGISTRATION-NOTIFICATION” Service positively 
identifies in case of sickness, accident or sudden death. 


Each holder is also furnished a special combination 


$2,000 Accident and Health 


$15.00 Weekly Indemnity for Accident (limited to5 weeks, 28 Hazards). 
$15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 
$100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 65 years of age in all occupations, 
All Policies issued and Losses Paid Directly by the 
North American Accident Insurance Gompany,Chicago, Ill. 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. Surplus, $352 
identification Pocketbook, Insurance } 
Policy, Registered Metal Key-Check $5.00 Per Year 
important. If you are seeking a dignified method of increasing your earn- 







Insurance Policy 


422.55. 


g renewal contract and exclusive 








represented and old agencies have been 
strengthened in every way possible. 

Leslie H. Webb stated a few days ago 
that the business of the Casualty Com- 
pany of America had been very good 
throughout the state. 





Trying to Get Better Rates 

Liability companies have been trying 
to get together in order to secure bet- 
ter rates for zinc and lead mines at 
Joplin, Mo. The companies have been 
losing money as the manual rates have 
been cut in competition. The feeling 
now is that better rates in the mining 
district at Joplin will prevail. 


CASUALTY NOTES 


The Guaranty Mutual Life of Davenport, Iowa, 
has entered the health and accident field. 

T. S. Ridge, Ridge building, Kansas City, be- 
comes general agent of the Pennsylvania Casualty 
for western Missouri. 


W. D. Owsley, a Fidelity & Casualty man at 
Dayton, Ohio, has been appointed manager of the 
Pennsylvania Casualty there. 


W. A. Alexander, head of the Fidelity & Cas- 
ualty general agency in Chicago, has written 
personally over $10,000 in accident and health 
premiums since May 1. 

The Manley-McLennan Agency, of Duluth, has 
been appointed general agents of the Casualty 
Company of America for Duluth and eastern 
Minnesota, writing all lines. 

The Bank of Reiley, at Reiley, Ohio, which 

recently was burglarized, was insured in the 
United States Fidelity & Guaranty, through C. S. 
Bosch & Co., local agents at Hamilton. 
_ The Equitable Accident of Boston is endeavor- 
ing to secure capital to place it upon a stock 
basis. The Massachusetts law requires among 
other things a paid-up capital of $100,000. 

The Postal Insurance Corporation of Lynch- 
burg, Va., which operates the souvenir stal 
card accident Fae i scheme, is contemplating 
moving its headquarters to New York. 

W. _N. Tuller, who was formerly with the 
Title Guaranty & Trust, has accepted an agen 
from the Empire State Surety under Robert W. 
Humphreys, general agent of that company in 
Cincinnati. 

The American Surety had a $30,000 depository 

bond covering the Pennsylvania state treasurer 
on deposits in the Fort Pitt National Bank of 
Pittsburg, which failed Dec. 6. The company 
sent its check to the state treasurer Dec. 7. 
_ An effort is being made in St. Louis to organ- 
ize a stock company to take over the business of 
the Royal Fraternal Union of St. Louis. The 
business of the fraternal is largely of an accident 
nature and its income runs about $5,000 a 
month. 

Home office men of the American Sur have 
been in Portland, Ore., arranging for settlement 
under the Sg ey depository bond on the Title 
Guarantee & Trust Company’s bank, which closed 
its doors. The — had this bond running 
to the state and also the $360,000 bond on the 
state treasurer. 

The American Surety has paid a claim of $17,- 
000 on a guardian’s bond issued to Louis A. J. 
Lippelt, a St. Louis real estate man, who com- 
mitted suicide several months ago. The bond was 
for $50,000 for ten years. As guardian Lippelt 
managed the estate badly and was unable to 
make final settlement. 

August Rebhan, of Rebhan & Co., of Milwau- 
kee, has been yy ve state agent of the Cas- 
ualty Company of America for Wisconsin for all 
lines, succeeding the Citizens’ Trust Company, 
which resigned, and will abandon its casualty 
department to devote all its energies to its trust 
business. 

L. D. Cabanna, of St. Louis, secured a verdict 
of $4,050 from the St. Louis Car Company for 
alleged breach of contract. He secured the com- 
pany’s employers and public liability line with a 
premium of $6,750 on Jan. 29. On March 1, 
when the car company found Cabanna did not 
represent H, M. Coudrey & Co., as it supposed 
he did, it cancelled. He placed the business in 
the Aetna Life. : 

Surprise has been caused in surety circles at 
Columbus, Ohio, by the report that the bonds for 
the newly elected members of the Columbus 
board of service have been furnished by the 
American Surety at very low rates. The bonds 
are in the sum of $25,000 each, and the charge 
is but $25 for the entire term of two years 
which makes it a premium of but 50 cents a 
thousand per annum. 


By the reversal of the judgment of the Cuya- 
hoga circuit court by the Ohio supreme court 
Mrs, Emma Rheimberger gets $6,200 accident in- 
surance from the Aetna Life on the life of her 
husband, Elias, who in handling poisons when he 
had an abrasion on his hand was fatally inocu- 
lated. The company denied liability on the 
ground that he took unnecessary risks. The cir- 
cuit court sustained the company. 

The statement that the elevator insurance in 
the building occupied by the Ederheimer-Stein 
Company in Chicago, where several persons re- 
cently were killed, was carried by the Frank- 
fort, was incorrect. The Standard Accident had 
the elevator insurance and is handling the loss. 
The Frankfort had ‘the Ederheimer-Stein Com- 
pany’s employers liability insurance on its tailor- 
ing establishment and will be in on payment of 
the loss as some of those killed were employes. 
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Coyle Crowd Goes Hot After the 
Thomases With Numerous 
Charges—Other News 





New York, Dec. 16.—(Special Corre- 
spondence)—Affairs have taken a 
change as regards the controversy be- 
tween the Coyle and Thomas factions 
for control of the Provident Savings 
Life, the former becoming the aggres- 
sors. Upon application of John J. 
Coyle, Justice Truax of the New York 
Supreme court has signed writs of at- 
tachment for $470,000 against property 
owned by the Thomases in this state. 

This action has brought out some of 
the details which occurred in the an- 
nounced purchase of the Provident 
Savings Life by “Pennsylvania capital- 
ists,” which prove interesting reading. 
Coyle sues to recover $100,000 paid in 
cash; $320,000 on notes given the 
Thomases and which were discounted 
by them; notes aggregating $680,000 
which have not been discounted, and 
$50,000 for expenses incurred in the 
transaction. In his bill of particulars, 
Coyle alleges that on Sept. 4 the de- 
fendants fraudulently claimed that the 
society had a surplus to policyholders 
of $300,000, whereas it was only $75,000; 
that assurance was given that the 
statement to the insurance department 
as of Dec. 31, 1906, was true when it 
was known to be false; that the Thom- 
ases represented themselves as owners 
of 1,056 shares of stock which they 
could deliver immediately, and also 
claimed to be in position to secure the 
balance of the capital stock of the com- 
pany, bringing the total up to 1,250 
shares; that when the contract was 
signed, the Thomases told him they had 
hypothecated their 1,056 shares, and 
that it would require $100,000 in cash 
to secure the release of same; that he 
(Coyle) furnished this money, but that 
it was not used for the purpose given, 
and that he has not as yet secured 
possession of this stock. He further 
claims that the Thomases as a part of 
this transaction induced him to pur- 
chase $1,000,000 worth of bonds of the 
Western Ice Company, stating that the 
market price of these bonds ranged 
from $81 to $90, when in reality they 
were selling for $64; that it was repre- 
sented to plaintiff that the Hudson 
Trust Company would guarantee pay- 
ment of 5 percent interest on these 
bonds, none of these statements being 
true. It is further alleged that the 
Thomases represented themselves to be 
worth from $10,000,000 to $20,000,000 
in the case of E. R. Thomas and 
$1,000,000 in the case of O. F. Thomas. 
Both of these statements are charac- 
terized as false by the plaintiff. 

It is generally conceded that in these 
days of “disappearing fortunes” the 
Coyle crowd should not mind a shrink- 
age which would cut in half or wipe 
out the rating of any financier of a 
speculative turn of mind. 

: * * 


In the meantime what of the Provi- 
dent Savings, which is the “bone of con- 
tention”? The report of the Colorado 
and New York insurance departments 
has not yet been made public. It is 
stated that in accordance with the joint 
notification from the departments the 
society has discontinued the writing of 
new business and taken steps to cut 
off fixed expenses in home and branch 
offices. There is a difference of opin- 
ion as to the best course to pursue. 
Some favor the securing of a compe- 
tent executive officer who will not only 
afford the society the benefit of his 
experience, but also be the means of 
restoring confidence. It is stated that 
negotiations have been made to this 
end. On the other hand some favor the 
plan of allowing the problem to solve 
itself. There are two ways in which 
this could be accomplished. By cutting 
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off fixed charges a saving of over $200,- 
000 per year could be made, which 
would mean considerable in course of 
three or four years. A heavy lapse 
would also release considerable of a 
liability, a portion of which would re- 
vert to the company as surplus. There 
is an element of danger in the latter. 
~ * * 


It has been noticed that in his ad- 
dresses President Kingsley of the New 
York Life becomes somewhat animated 
when discussing the limitation of new 
business by the New York law. In his 
recent address before the Presidents 
Association he placed considerable em- 
phasis on this feature, and in fact those 
in position to know say that he has lit- 
tle criticism of the expense limitation 
as compared with the law which pre- 
vents such expansion as deemed justi- 
fiable from the home office. To meet 
new conditions the New York Life 
was compelled to greatly reduce an 
agency force which had been built up 
at considerable expense and labor. The 
natural lapse upon such a large volume 
of outstanding insurance as possessed 
by the company is another feature 
which makes a limitation to $150,000,000 
per year most severe. It is difficult to 
make a showing. Having reduced its 
force to what was believed a sufficient 
number to secure the limit, it is now 
slaimed that the actual figures will fall 
far below the amount. 

* * ® 


Home office managers are greatly 
concerned as to the exactions of vari- 
ous state departments relative to pol- 
icy contracts. The most trivial details 
are made the basis of decided opposi- 
tion, as a consequence burdensome cor- 
respondence, at least, is forced upon 
companies at a time when many other 
things should be receiving attention, as, 
for example, some companies give a 
“month” of grace in payment of a pre- 
mium. It is held that this should read 
not less than 30 days, while, as it now 
reads, it may mean 31 days. Many 
companies have been compelled to 
change contracts entirely because of 
such trivial details. 

* * . 


Another matter of concern is the 
great demand for loans by policyhold- 
ers. It is a fact that the demand has 
been so great with some companies as 
to make the outgo in this respect ex- 
ceed the total income. In addition to 
the inconvenience this causes, it also 
means a loss. The sale of securities 
becomes essential and securities can- 
not be sold at present excepting at a 
loss. A serious feature is the possibility 
ity of loans becoming surrenders dur- 
ing next year. The assured in secur- 
ing a loan does not have to announce 
his intent in this respect when applying 
for a loan, but when the loan value 
equals the surrender value it will be a 
matter of uncertainty as to what was 
intended by the assured until the date 
of the next premium comes around. 

* + > 


R. O. Scoville of Illinois and J. C. 
Robinson of Connecticut have filed a 
bill of equity in the superior court of 
the District of Columbia asking that a 
receiver be appointed to take charge of 
the affairs of the Mutual Reserve Life. 
A similar bill has been filed by these 
parties in the U. S. circuit court at 
Atlanta, Ga., Cincinnati and other 
points. While Scoville has been hot on 
the trail of the Mutual Reserve Life for 
some years, and very energetically of 
late, it begins to look as if a sys- 
tematic effort has been started to com- 
pel a receivership for the institution. 
It also seems that in this particular 
campaign some assistance will be re- 
ceived from the New York insurance 
department. 

7 +. 

The action of the insurance depart- 
ment of this state is furnishing quite a 
little merriment at the present time. 
For years there was nothing wrong 
with the Provident Savings and Mutual 
Reserve. Rittenhouse of Colorado vis- 
ited the office of the former company 





and when it became apparent that the 
action ultimately to be taken would be 
of a drastic nature, the great Empire 
state department officials got a seat in 
the band wagon to be “one of us.” 
Thus it has been able to evade what 
would otherwise have been a black 
eye. Spurred on by further possibili- 
ties along this line, the harpoon was 
sent in the direction of the Mutual Re- 
serve. It is now said that another com- 
pany is on the list for a gruelling. Ver- 
ily this is a day of doing things. 





General Agent Root Resigns 

George L. Root, of Peoria, general 
agent of the Penn Mutual Life for cen- 
tral Illinois, has resigned his long con- 
nection with the company to take effect 
Jan. 1. The reason for Mr. Root’s 
resignation is ill health, which suffers 
from the too severe climate of Illinois. 
It is his desire to establish a connec- 
tion somewhere in the south. 

Mr. Root entered the service of the 
company in Alabama in 1890 and has 
been with the company in Illinois since 
1895. If a suitable opening does not 
offer, Mr. Root intends to go to Mex- 
ico and embark in the mining business. 


MORE COMPANIES WILL LEAVE 








Formal Announcements Made by the 
Massachusetts Mutual and Manhat- 
tan—Equitable to Retire 





The Equitable of New York has defi- 
nitely decided to withdraw from Wis- 
consin, likewise the Union Central. 

The Manhattan Life, which will retire 
Jan. 1, will have its Wisconsin collec- 
tions looked after by the cashier of its 
Chicago office. In its circular to policy- 
holders, Secretary Torrey says: 

“ The laws, besides being very rad- 
ical, are in many cases very ambiguous, 
and it is difficult to place any construc- 
tion on them which will agree with 
other sections of the same laws. These 
ambiguous sections carry very severe 
penalties, and if we remained in the 
state and endeavored to comply with 
them, the company might incur very 
heavy fines for entirely unintentional 
violation of the laws. The laws will 
also prevent our sending the premium 
receipts to local banks in the state of 
Wisconsin for collection. We regret 
very much indeed that these drastic 
laws compel this company’s withdrawal 
from Wisconsin where we have been 
transacting business for over fifty years 
during which time we have striven to 
furnish first-class insurance to such cit- 
izens of your state as choose to take 
out policies in this company.” 

_The Massachusetts Mutual in refer- 
ring to its retirement says: 

The history of the company and its well-estab- 
lished reputation for economy of management and 
liberality in dealing with its policyholders make 
it almost bg ye? | to say that its members, 
new and old, will er no loss by this decision; 
and the fact that the company will continue to 
do business in many states where the la 
have been actively engaged with insurance legis- 
lation during the last two years makes it appar- 
ent that no ordinary restriction or reasonable 
a would have led to the action above 
indicated. Restrictions that annoy, but in many 
cases fail to restrict, and provisions as to details 
that would be expensive and difficult or impossi- 
ble to carry out, are among the objectionable 
features of the new laws of your state, to say 
nothing of important provisions which they con- 
tain that are construed by different authorities 
in wholly different ways. 

The interests of our present policyholders in 
Wisconsin will be looked after as carefully as 
though we had not decided to withdraw from 
active business in the state. Our eral agent, 
Frank J. White, whose new address will be 
given you at an early day, will attend as here- 
tofore to the collection of premiums. 


The United States Annuity and Life 
of Chicago has definitely concluded to 
remain in Wisconsin. 

Manager J. G. Albright of the Union 
Central, at Milwaukee, will move his 
headquarters to Grand Rapids, Mich. 





S. M. Powell of Little Rock, formerly for 
many years general manager for Arkansas for 
the Metropolitan Life, has been arrested on sev- 
eral charges of forgery, said to have been com- 
mitted during the Es six months. Little Rock 
bankers, who are holders of the alleged forged 
paper, say the amount will reach = or $30,- 
000. One alleged forged note for $4,500 was 
settled by Mr. Powell a few weeks ago. 





IN LIFE INSURANCE CIRCLES 


VALUES OF MUTUAL INCREASE 











Important Announcement Made as to 
Forthcoming Policies of the 
Company for Jan. 1 





The Mutual Life announces that all 
its policies issued on Jan. 1 and there- 
after will carry higher values. With 
the tenth year the full 3 percent re- 
serve is given. Up to the tenth year a 
small surrender charge will be made. 
This places the Mutual in a very strong 
position as to its values in a policy. 
Furthermore, the company announces 
that these same values will be given to 
all policies written this year. It is 
presumed that a rider will be attached 
to each policy written during 1907, 
granting the new values. 

It will be remembered that the Mu- 
tual under its old accumulation poli- 
cies gave higher values than it does 
under the present annual dividend poli- 
cies. It now returns to almost the 
same values on its annual dividend con- 
tract that it did under the tontine poli- 
cies. 

The Mutual Life also announces that 
it has made sufficient calculations as 
to its dividends for 1908 to say that its 
annual didivends for the year will be 
increased. With higher values and in- 
creased dividends the Mutual will be in 
a fine position to attract agents. 

The following are the cash surrender 
values on a $1,000 20-payment life pol- 
icy, age 35: 


Year Value Year Value 
EE eesecnbsnoewe $55 Twelfth .......00. $317 
DOE aceccesncnce 79 Thirteenth ........ 350 
DN staseveenseve 107 Fourteenth ........ 383 
BE 4000000000000 183 Fifteenth ......... 418 
7 Sixteenth ..... 
Seventeenth . 
Eighteenth .. 
Nineteenth .. eos 
Twentieth .....0+6. 








Goodrich Succeeds Breitmeyer 

Joseph Goodrich is acting president 
of the new American National Life of 
Detroit, now being organized, Philip 
Breitmeyer having given up the work 
of organizing on account of the loss of 
his regular business. The company has 
considerably more than half of its $100,- 
000 stock sold and expects to be doing 
business shortly after the first of the 
year. 





May Return to Texas 

It is reported that the big life insur- 
ance companies which retired from 
Texas June 1 will return to the state 
after Jan. 1. The enactment of the 
Robertson law requiring a deposit with 
the state in Texas securities of 75 per- 
cent of the reserve on Texas business, 
caused them to leave. The law, how- 








ever, permits the insurance commis- 
sioner to waive any requirement which 
the companies show would be injurious 
to their policyholders or impossible of 
fulfillment, and it is said that under this 
authority an agreement has_ been 
reached whereby the companies are to 
return and immediately make large in- 
vestments in Texas. 





Remove General Offices to Chicago 

The executive offices of the Provident 
Annuity Life, recently organized at 
Bloomington, IIl., have been moved to 
the Fisher building, Chicago. From 
Chicago, Vice-President and General 
Manager John F. Finney will direct the 
forces. The medical department under 
Dr. R. A. Noble will be maintained at 
Bloomington. 

W. A. Jenkins, formerly with the Se- 
curity Life of Chicago, becomes comp- 
troller of the Provident Annuity. 


HAS FAITH IN THE COMPANY 








President Haynes of the Mutual Re- 
serve Issues a Statement, 
Giving His Views 





President A. C. Haynes of the Mu- 
tual Reserve Life has issued the follow- 
ing statement: 


The insurance department of the state of New 
York has just finished an examination of the Mu- 
tual Reserve Life and we are in the midst of a 
controversy with the department at this time be- 
cause their examiners have not only introduced 
methods of valuation which I am advised by 
eminent counsel are without any authority in 
law, but have reduced the value of our real es 
tate holdings and the leasehold of our home office 
building to —y | low figures. We e 
within the next few days or weeks to convince 
the superintendent of insurance and all others 
interested that the Mutual Reserve is in a sound 
condition, but I am writing to you very can- 
didly, for I consider it is due you, and every 
policyholder, to know the actual condition of the 


WANTED 


, 
INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 








Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies. 


On account of low expenses, low mortality and high interest earnings, we are able to mature all our 
policies above our estimates and to give policyhelders higher dividends than most of our competitors do. 
It is easy to build up a clientele of satisfied policyholders for a company like ours. 


GOOD TERRITORY 
STILL OPEN 


Address Bankers Life Insurance Co., Lincoln, Neb. 





Commerc ial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 








DO YOU BELIEVE 


in MASSACHUSETTS life insurance on 
the NON-PARTICIPATING plan with a 
DISABILITY, CONTRACT? 


But One Company 


combines these three great advantages, 


For terms of District Managers 
and Agents write to 


The Columbian National Life 
Insurance Company 
176 Federal Street © BOSTON, MASS. 
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company. Our actuary claims that we had a 
surplus of $300,000, in round numbers, on Aug. 
81 of this year. I believe that our position is 
better today than it was on that date. As my 
connection with this comeany only dates from 
last May, and as I had had twenty-five years’ in- 
sufance experience previous to that time in old 
line companies, I believe I would be derelict in 
duty if 1 did not express my personal conviction 
that this company can be continued on lines that 
will be advantageous to the interests of all pol- 
icyholders. 


TO COMPLETE ORGANIZATION 








Mississippi Valley Life Will Not Dis- 
solve As a Committee of Stock- 
holders Recommended 





The organization committee of the 
Mississippi Valley Life, of St. Louis, 
declined to accept the recommendations 
of a special committee of stockholders 
that organization work be discontinued 
and the company liquidate. The organ- 
ization committee has gotten out a let- 
ter to stockholders stating that Robert 
Rutledge signed the special committee 
report under protest. Mr. Rutledge 
states that most of the stockholders are 
in favor of completing the organiza- 
tion, and that the committee expects to 
do this and to have the company ready 
for business by Jan. 15. While the ex- 
penses of organization have been con- 
siderable, Mr. Rutledge states that they 
have been within the legal limit of 10 
percent of capital and surplus. ' 

The report of the special committee 
shows that the collections on stock 
subscriptions to date have amounted to 
$108,000, of which $90,000 is in the bank 
and the remaining $18,000 has been 
used for expenses. The special com- 
mittee, after receiving the report of 
expert accountants, made up its report 
as follows: 

The total amount of subscriptions to date are 
$196,300, upon $17,800 of which nothing what- 
ever has been paid. 

We find that subscriptions to the stock were 
taken upon a different basis from different par- 
ties. Subscriptions of $23,000 were taken on 
the basis of 20 per cent cash and the balance to 
be paid in two installments of 40 per cent each. 
Subscriptions of $75,800 were taken payable 10 
percent cash and the balance in three install- 
ments at thirty days’ intervals; $70,800 of sub- 
scriptions were taken payable 10 percent cash 
and the balance in two 45 percent installments 
payable at thirty days’ intervals; $22,500 of sub- 
scriptions were payable 10 percent cash and the 
balance at various times, some running on the 
basis of 10 percent per month. Subscriptions of 
4,200 were in the hands of agents and not on 


le. 

Although the application for incorporation was 
not filed wntil June 10, 1907, we find that there 
have been paid expenses, consisting of salaries, 
office expenses, etc., for a period beginning Jan. 
28, 1907, the principal item being a payment of 
salary at the rate of $75 a week to C. A. 
Greenamyer during that period. The total sal- 
ary payments to M. Greenamyer to Nov. 30 
amount to $3,225. In addition there have been 
paid to him commissions upon sales of stock in 
the sum of $1,085 and traveling expenses amount- 

0. 


ing to ‘ 

fn view of the unsettled financial condition 
generally prevailing, we deem It ftmpracticable 
to consummate the organization of the company 
within a reasonable time, and therefore recom- 
mend that the organization committee abandon 
further efforts toward perfecting the organiza- 
tion and take such steps as are proper for the 
return to the subscribers of the unexpended bal- 
ance on hand, in such proportion as they respect- 
ively are entitled to receive. 





New Detroit Company Thrifty 

The Northern Assurance Company of 
Detroit, which has been in business 
only a few weeks, already has two and 
one-half millions on its books, with 
about $100,000 annual income. The 
company has over 400 influential stock- 
holders scattered throughout Michi- 
gan and is doing purely a nonpartici- 





Wanted—A First-Class Auditor 

By a large fraternal life insurance 
society having part of its business on 
a legal reserve basis. Must be a young 
man with exceptional executive ability, 
large capacity for high-class but compli- 
cated work, capable of taking charge of 
the accounts and auditing, making val- 
uations, annual reports to state depart- 
ments, etc., and possessing some actu- 
arial knowledge and experience. A 
good, permanent position for the right 
man. State qualifications, experience, 
references, salary expected, etc. Ad- 
dress H 27, Western Underwriter. 





pating business. The paid-up capital 
is $100,000 and the surplus $25,000. Dr. 
James W. Glover of the University of 
Michigan did the actuarial work. 

Vice President C. L. Ayres, who is 
the moving spirit in the company, was 
formerly state agent for Michigan of 
the State Life of Indiana, and has cat- 
ried with him a good many of his old 
agents. The’ new company writes no 
special contracts, and has no schemes 
of any kind. It has applied for admis- 
sion to Minnesota and will probably en- 
ter Ohio and Illinois after the first of 
the year. 





Stock Selling in Pennsylvania 

Regarding the ruling of the Penn- 
sylvania department on stock selling, 
the commissioner addresses the Phila- 
delphia Life as follows: 

I beg to enclose herewith copy of an opinion 
of the attorney-general supplemental to his opin- 
ion of Nov. 20, 1907, in which he advises this 
department that where the privilege of purchas- 
ing shares of the capital stock of a company is 
embodied in the policy contract there is no vio- 
lation of law. 

As you do incorporate your stock option privi- 
lege in your policies of insurance you are hereby 
advised that the opinion of Nov. 20, 1907, does 
not affect your company and you are omy 
within your rights under the law in issuing suc! 
policies. 





Phoenix Men Will Cooperate 

The members of the General Man- 
agers Association of the Phoenix Mu- 
tual Life, who attended the meeting of 
representatives of that company in 
Chicago last week, decided that the as- 
sociation should cooperate in all ways 
possible with the life underwriters’ as- 
sociations of New York state, to se- 
cure a modification of Section 97 of the 
New York law. If a conference is held 
in Albany, the association will send 
+ area, if that is found to be advis- 
able. 





Secretary Siverd Resigns 

Grant Siverd, secretary of the Reli- 
ance Life, has severed his connection 
with that company. As Mr. Siverd has 
been with the Reliance since its incep- 
tion, his retirement will be a great 
surprise to his many friends in partic- 
ular, and to the insurance fraternity in 
general. He was first elected assistant 
secretary, and served in that capacity 
until Jan. 1, 1905, when he advanced 
to the position he has now vacated. 
The most difficult and complicated work 
at the beginning was assigned to him 
—drafting of the policy contracts and 
the numerous standard and _ other 
forms. Much of the literature now 
being used by the company was writ- 
ten by him. While he is not an attor- 
ney, Mr. Siverd has a most thorough 
knowledge of life insurance law, and 
his opinion is often sought regarding 
assignments, beneficiaries, insurable in- 
terest, and all other matters pertain- 
ing to life insurance contracts, as well 
as the insurance laws of the various 
states. 

Mr. Siverd has not yet decided on 
his plans for the future, but expects 
to make a congenial as well as profita- 
ble connection. 

H. G. Scott, who has been with the 
Reliance Life since it was organized, 
has been elected third vice-president 
and secretary. R. T. Furnam, the new 
general manager, has now arrived at 
the home office and is in charge. 


Fifteen Bills Result 

Fifteen bills amending the present 
Ohio insurance laws and enacting new 
legislation will be introduced in the leg- 
islature next month as the result of the 
labors of the state insurance commis- 
sion created by the last assembly. 
Final ratification of the bills is ex- 
pected at a meeting within the next 
few days. The meetings, according to 
Senator Ward, will be attended by the 
commission and the members of the 
senate and house committees on in- 
surance. It is understood the legisla- 
ture will be asked among other things 
to prohibit life insurance companies 
from engaging in any other kind of 








AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 














ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 
1860 ATth Year 1907 


Home Life Insurance Company of New York 


GEORGE BE. IDE, President 





Assets, $19,009,550.82 LIABILITIES, $17,925,901.64 


Dividend Endowment Fund (Deferred Dividends) ° 2 $1,621,413. 
net Pom, ° ° 86,113,559: 





“Mr. Hughes failed to bring out a single questionable transaction.” 

New York Sun, 18-18-05 
THE YEAR 1906 SHOWS LARGEST GAIN OF 

INSURANCE IN FORCE IN COMPANY’S HISTORY: 








EVERY POLICY A SQUARE DEAL 


Michigan State Life Insurance 
Company 


Home office, 633-37 Majestic bldg. 
DETROIT, MICH. 


C. A. GOODALE, President. 
F. H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 
FRED APPS, Director of Agencies. 








The First company to organize under the new and stringent laws of 
Michigan. 

The Company for the agent because its policies are exceedingly liberal, 
readily understood and easily sold. 

If you have a clean record and are contemplating a change, we can 
SHOW YOU where it will be to your interest to be connected with this 
hustling home company. Address the Home Office. 





The Most Popular Up-to-Date Policies 


CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illineis, Ohio, Pennsylvania and Georgia 
f > 
a tied Ui eon ee ate eS taee Spay 
Do net delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Heme Office: Rawson Building, Cincinnati, Ohie 


MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


W ANTED:——2nagers and General Agents for Pennsyl- 


vania, I'linois, Michigan, Nebraska, Texas, 
Washington and California. Liberal Commissions and Non-forfeitable 


Renewal Commissions. 
W. B. MUSSELMAN, Sup’t of Agencies. 


WESTERN LIFE INDEMNITY COMPANY 


MASONIC TEMPLE, CHICAGO. 
GEO. M. MOULTON, Presipenr. 


COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatio: 
OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 








gor a DEFIWITEPROMISE to PAY, well defined, 
no experiment, and taking no chances that techni- 
will be used ta defeat cree BOT TOUR ia 

© defeat claims, : 
ANCE in, and SELL the policies of 


“The Central” 


of Pittsburg, Pa. 
Its management will tell you in YES or NO an 


Swers what it 
akere WANTED 8 what it does net cover 


FOR PARTICULARS ADDRESS 
THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 


Ona Plan Everyone can Afford. Contracts Up-To- 
Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 
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business, including employers liability 
insurance. 


DISCONTINUES SPECIAL FORM 








Great Western Life Announces It Will 
Eliminate Special Inducements 
from Its Policies 





President Van Laningham of the 
Great Western Life makes the follow- 


ing announcement: ns et ee 
Bn Dec, 31 this company will discontinue 1s- 
suing the “Special Income Policy.” Our home 
insurance department objects to any and call 
forms 0 i inducements in ——. 
Whether or not the — is well founded 
is not here an issue. company’s dec 
has been reached after very careful considera- 
tion. The volume of business in force is now 
sufficiently large to enable the company to pur- 
sue an ultra conservative course in the produc- 
tion of new business and to secure the full 
benefits of the law of average on its business. 
Legislative tendencies and the inclinations of 
department officials are toward conservative con- 
traction rather than aggressive expansion. It is 
the desire of this company to conform to en- 
lightened supervision and the best experience, 
and to conduct its business in entire harmony 
with all the various departments, particularly its 
home department. ’ ee 
No application for a “Special Income Policy, 
dated later than Dec. 31, and also completed as 
to the examination of the applicant, will be con- 
sidered. 











LaFayette Life to Expand 

The LaFayette Life of LaFayette, 
Ind., will be two years old Dec. 26. It 
has made a request that the Indiana 
insurance department make an examina- 
tion on Jan. 1. The company is now 
making arrangements to enter a num- 
ber of states in the south and west. A 
representative of the company has been 
visiting the field looking over the con- 
ditions. It is now licensed in Indiana 
and Pennsylvania and has just been 
admitted to Arkansas. W. J. Chipman, 
the state manager for Arkansas, is or- 
ganizing his forces to begin business 
the first of the year. : 

The company has been fortunate in 
mortality, having had a very favorable 
experience. The LaFayette Life is 
making most of its investments in 
mortgage loans, believing that they are 
the most desirable for the company to 
have. Its securities with the Indiana 
auditor amounting to $100,000 are in 
first mortgage loans. 


Phoenix Mutual Changes 

On account of the growth of its 
northwestern business, the Phoenix 
Mutual has made some important field 
changes. B. E. Ellis, formerly man- 
ager at Des Moines, and more recently 
manager for Minnesota and the Dako- 
tas, has been made field superintendent 
for these states. Philip B. Hunt, of 
Minneapolis, formerly general agent 
for Hennepin county, becomes state 
manager for Minnesota. Joseph Meyer, 
of Aberdeen, who has been with the 
company for some years, becomes state 
manager for South Dakota, and Frank 
W. Thomas, of Fargo, becomes state 
manager for North Dakota, as a reward 
for good field service. 








Secures a Temporary Injunction 

The National Life, U. S. A., has se- 
cured a temporary injunction in Chi- 
cago against Gustav Myers, restraining 
him from issuing any literature deroga- 
tory to the company. The hearing as 
to whether the injunction will be made 
permanent will be given during the next 
month or so. It is charged that Mr. 
Myers has been circulating pamphlets 
and other literature against the com- 
pany. He is a discharged agent having 
formerly operated in Milwaukee. 


Suicide Clause Upheld 

The suicide clause in a life insurance 
policy was upheld by the Ohio supreme 
court in a recent decision. The case 
was taken up from Muskingum county 
and was that of the supreme tent, 
Knights of the Maccabees, against Car- 
oline M. Roedel. William K. Roedel, 
the husband, was a member of the 
order and held a certificate for $3,000 








which contained the provision that if 
he committed suicide the extent of lia- 
bility would be double the amount that 
he had paid as premium or assessments. 
In 1904 he committed suicide and the 
order made a tender of $477, double 
the amount he had paid in, to the 
widow, which she refused to accept. 
Suit was brought for the full amount 
and the widow won in the lower courts. 
The action of the supreme court was a 
reversal of the decision of the lower 
court. 





For Uniform Fraternal Rates 

The committee appointed by the Na- 
tional Fraternal Congress to prepare a 
uniform bill regulating fraternal asso- 
ciations, to be introduced into all the 
states, has agreed to meet with the in- 
surance commissioners, and will present 
the bill decided upon by the insurance 
commissioners and the committee and 
push its adoption in each state. The 
bill provides the National Fraternal 
Congress rates as the minimum. 





Agents of Companies Leaving State 
The following are the agents that 
have been licensed in Wisconsin during 


the year by the Home Life and Penn 
Mutual, which will cease writing busi- 
ness in the state Jan. 1: 

HOME LIFE. 

A. M. Lewis, Appleton; John A. Coon, Nee- 
nah; Edward Madden and C. L. Handt, Fond du 
Lac; A. J, Pick, West Bend; Armin Neitzke, 
Milwaukee; W. j. Chapman, South Milwaukee; 
J. O. and C. H. Anderson and John Howe, Su- 
erior; F. T. Coon, Milton; rge DeGuire, 
ron River; R. G. Morey, Armin Neitzke, E. E. 
White, H. B. Hayden, W. A. Slusher and Miss 
Sophia Hecht, Milwaukee; A.“B. Burdick, Ocon- 
to; P. J. Carberry, Manitowoc; J. H. Healy and 
I. L. Cole, Madison. 

PENN MUTUAL. 

A. J. Pick and C, P. Moore, West Bend; L. T. 
Jourdain, Menasha; J. C. Hall, Anti 0; Kather- 
ine Moffitt, Stevens Point; Mrs. M. M. Bowell, 
Merrill; D. N. Cameron, Oshkosh; H. J. Bowell, 
Merrill; C, F. Youmans, Oshkosh; Chas. Wein- 
feld, Wausau; N. M. Carroll, Fond du Lac; E. 
W. Barnes, Stevens Point; E. J. Hahn, Marsh- 
field; J. H. Goss, Rhinelander; M. Oakley Waite 
and E, N. Jacobson, Madison; William Fowle, 
Waukesha; Geo. L. Luff, Cumberland; L. H. 
Yance, Racine; Edw. C. Bailey, Janesville; W. 
M. Macomber, AY W. Chubb, M. W. Waite, F. 

A 


ound; Wilbur F. 
Gustave §S 





Central Life’s Progress 

The Central Life of Ottawa, IIl., is 
now selling the second $100,000 issue 
of its capital stock at double the par, 
which will give it a good working 
surplus. The company has written a 
very satisfactory business and will make 
a good showing in its annual state- 
ment. It is now negotiating with some 
strong agency talent. The company 
in its literature makes this statement: 

“The Central Life’s entire agency, 
official and clerical expense in the pe- 
riod from April 12 to September 30, 
1907, inclusive, is only 25 per cent of 
its premium income. We challenge 
comparison in this regard.” 


LIFE APPOINTMENTS. 
Wisconsin 

Aetna—T. J. Willis, Milwaukee. 

Bankers, Ia.—B. R. Culver, Junction City, 

Great Western—R. C. Benner_and S. H. Wis- 
ner, Janesville; E. G. and Philip Simmons, N. 
a Dilday and C. H. Rhodes, Madison; A, A. 
endig and F. E. Alexander, Turtle Lake. 

Merchants, Ia.—Wm. Danor, Fond du Lac. 





Michigan Mut.—W, H. Carpenter and O. C. 
Jenks, Racine. 

New York—M. T rta; Albert 
Nunke, Chippewa Falls; W. G. Wright, Tomah; 
B. D. Stone, Superior; W. R. Patzen, Milwau- 
kee; J. Schilling, Alma. 

Surety Fund—S. E. Clayton, Milwaukee; C. 
F. Youmans, Oshkosh, 

Union Cen 


Columbian Natl.—Frank Seely, Milwaukee, 
- S. Keyser and John 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should appeal to Ohio people everywhere, because of the protection 
qucentent under the Ohio Laws and the yy of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods con on always have been questutely above criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 














NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1566 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD., Treasurer 
ROBERT D. LAY, Secretary 


Insurance in Force December 3 1st. - 








— $47.656.411.21 
RECORD Gain in Surplus for Year. - - - 80.790.75 
OF 1906 Gainin Assets - - = = = 1,014,011.66 








Excess of Income over Disbursements, 1,028,172.62 
INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 


WE WANT AT ONCE 


first-class, experienced men as general agents for special territory in Illinois, 
Indiana, Iowa, Nebraska, Minnesota, Michigan and Pennsylvania. 
We will not send you into a desert and expect you to pick pond lilies, 
but we'll give you the active influence of the ene Office and the kind of 
wa soar but it is not selling stock ¢ nses—th 
com! is you it is no oc ce) ex e 
fact is it has so avail ™ -- Ai pide vegans 








Iders, but plenty of surplus. 
and the reserve deposited with the State of Illinois, 

We will give you a renewal contract which has no strings attached to 
it and which gives you WHAT YOU THINK YOU GET. If you 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, address 


SCANDIA LIFE INSURANCE COMPANY 


159 LA SALLE STREET CHICAGO, ILLINOIS 


INSURANCEHKBE COMPANY 
H. W. JOHNSON, President 

















WHO 





We want good men and are offering contracts that attract 
solicitors and prospects alike. 
Let us show you, if you mean business. 


Home Office 
Ottawa Banking & Trust Bldg. 


Ottawa, Illinois 


= MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


CENTRAL LIFE 





SIONTI‘III 











If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


FRANK E. HITOHOOX, Field Manager 
WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHABLES D. PIPER, Med. Director 
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Mass. Mut.—M. P. Becker, Cedarburg; W. S. 
Smith, Milwaukee. ' : 

National, U. S. A.—R, D. Wilson, Gillett. 

National, Ia.—E, B. Naish, Milwaukee; H. E 
Detert, Tomah; A. W. Anderson, New London. 


New York—R. L. Ball, Mercer; E. L. Hed- 
ing, Hillsboro; R. E. Saunders, Darlington; F. 
w Arps, Kiel. 





Construes Reinsurance Laws 

In a case in which the Federal Life 
was interested, the Indiana appellate 
court has decided that under section 
4956, Burns, 1901, which is the statu- 
tory authority in the state for a life 
insurance company to reinsure its risks, 
the liability of the company making 
the reinsurance “shall be the same as 
if the original policy had been issued by 
such company.” It can not add to its 
contract of reinsurance any conditions 
upon reinsuring a person whose policy 
in the old company has already become 
incontestable by its terms. The court 
also decided that the contract of rein- 
surance is not a necessary exhibit with 
a complaint on a policy. 





LIFE NOTES 

C. L. Claxton, of Kite, Ga., has been ap- 

inted general agent of the National Life, U. 
Se A., for a number of counties. 

The Kansas City Life has entered New Mex- 
ico. W. D. Tolle, of El Paso, Tex., manager of 
the southwestern department, has supervision of 
the territory. 

The Insurange Agency Company, of Marquette 
Mich., of wiek John T. Ryan is manager, is to 
take the general agency of the Hartford Life for 
the upper peninsula. 

Edmund Herschleb, of Superior, Wis., has been 
appointed special agent of the Bankers Life of 
Des Moines for northern Minnesota. He has 
been in the mercantile business. 

The Mutual Life of New York will move its 
northwestern branch from _ Helena, Mont., to 
Spokane, Wash., and extend its territory to cover 

ontana, Idaho and eastern Washington. 

The Massachusetts Mutual Life has paid a pol- 
icy of $25,000 on the life of N. Lee Travers, of 
St. Louis, who committed suicide a few weeks 
ago. There is close to $100,000 other insurance. 

N. J. Dilday, formerly manager of the Equita- 
ble New York in Indiana and Kentucky, has 
been appointed manager of the Great Western 
Life for Wisconsin, with headquarters in Mad- 
ison. 

Geo. W. Mason, who acted as superintendent 
of agencies of the American Temperance Life, 
for the past ten years, has just been appointed 
superintendent of agencies of the Bankers Life 
of New York. ; 

It is stated that life insurance policyholders in 
Detroit have borrowed half a million dollars on 
their licies in the past three months. The 
Mutual Life’s Detroit office has been obliged to 
put extra clerks in its policy loan department. 

A man who has disappeared for eight years is 
legally dead according to a verdict rendered last 
week by a jury at Iowa City, Ia. Suit was 
brought against the Modern Woodmen by Miss 
Anna Magness to recover on a $2,000 — with 
that order. The policy was for death and the 
jury brought in a verdict for the plaintiff. 

J. L. Ferguson, formerly manager of the Pru- 
dential’s ordinary department for northern Illi- 
nois, who resigned to assist in organizing the 
First Savings Bank Life of Rock Island, IIl., 
returned to Chicago to become connected with 
the Mutual Benefit under General Agent George 
Pick. 


Morgan Wright, administrator of the estate of 
Robert Decker, who died recently in Elwood, 
Ind., in looking over some papers found an old 

licy issued by the Mutual Life. It proved to 
& good for two-thirds of its face and was 
promptly paid by the company to the aged 
parents who will use it in paying off a mortgage 
on the homestead. 

A suit styled T. E. Cranfil et al vs. the Reli- 
ance Life at Waco, Tex., has been filed in the 
district court. The plaintiffs allege that they 

ssessed a permanent contract as state agents 
for the defendant and that the defendant with- 
drew from Texas this year, depriving the plain- 
tiffs of their rights and not heeding their pro- 
tests. The plaintiffs ask for $220,000 damages. 

Asserting that a conspiracy exists to prevent 
fair o — &- in Oklahoma, the Bankers Tite of 
Des Moines is protesting against the recent order 
of C. J. McComb, state commissioner, forcing 
the company together with two other Iowa con- 
cerns from the state. The Bankers Life claims 
the “combine” is conspiring against it because it 
is an assessment company. 

A large line of insurance, issued principally for 
business reasons to protect an important deal, 
has been placed by Dr. C. E. Albright, the lead- 
ing producer for the Northwestern Mutual Life 
at Milwaukee. He has written $447,500 of in- 
surance on officers of the Milwa Western 
Fuel Company to protect their interests in their 
recent purchase of the Milwaukee property of the 
Pittsburg Coal Company. 

The attorney-general of Wisconsin has ruled 
that life companies which cease to write poli- 
cies in the state on Jan. 1 next, as many of 
them expect to do on account of the new restrict- 
ive laws, may continue to make collections 

their present agents or other persons 
until March 1 next. It was generally Ce 
that these companies would be compelled to 
withdraw all their collectors as well as their so- 
licitors on Jan. 1. 





THE WEST AND NORTHWEST 
(CONTINUED FROM PAGE 39.) 
ment was purely optional with the 

policyholder. 

in this emergency the companies 
were forced to take the damaged stock 
and get rid of it, as best they could. 
Consequently all of the salvage was 
shipped to Denver and offered for sale. 
It was first offered to a number of 
merchants at a fraction of its value, 
but the merchants didn’t care to under- 
take the disposal of the goods during 
the Christmas season. In this emer- 
gency the insurance companies were 
forced to hire a storeroom and put the 
stock on sale at retail. And here they 
have run against another snag. A num- 
ber of clothing merchants have given 
notice of withdrawal of their insurance 
from the companies, alleged to be 
offending, and they claim that unless 
the sale is stopped, all retail merchants 
will assist in the boycott movement. 
The companies are in a dilemma and 
are sorry now that they did not appeal 
the case to the higher courts and at- 
tempt to secure a reversal of the lower 
court’s order. 





No Decrease Thus Far 

In spite of the failure of the National 
Bank of Commerce at Kansas City, 
Mo., local agents say that premiums 
have kept up fairly well. It is expect- 
ed, however, that merchants will be af- 
fected and agents anticipate feeling 
the consequences. 





Legislative Committee Named 

W. B. Johnson of Kansas City is 
appointed chairman of the grievance 
committee of the Missouri Local 
Agents’ Association. His associates 
are D. C. Stewart of Chillicothe and A. 
B. Diggins of Springfield. 





Good Goes with Phoenix 
C. W. Good of Chillicothe, Mo., spe- 
cial agent of the Continental, has been 
appointed special agent of the Phoenix 
of Hartford in Missouri. 





Companies Object to Expense 

An investigation of some _ special 
agents is on in connection with the oc- 
cupation tax recently imposed upon 
local agents at Pond Creek, Okla. It is 
charged that these specials have author- 
ized their agents to pay the tax and 
charge it up in their monthly account. 
As it is contrary to the rule for com- 
panies to assume any of this burden, 
cooperation is being solicited to head 
off any allowance for the expenditure. 


Hunter Elected President 


George H. Hunter was elected presi- 
dent of the Des Moines Fire, succeed- 
ing C. H. Ainley, at a meeting of the 
directors last week. Mr. Ainley has 
removed to California. For the greater 
part of the present year Mr. Hunter 
has been in charge of the loss and loan 
departments of the company. Prior to 
his connection with the Des Moines 
Fire, he was manager and part owner 
of the Northwestern Banker, a publica- 
tion of that city. He was also inter- 
ested in several Iowa banks and for a 
time was business manager of the Un- 
derwriters’ Review. It was when in 
this capacity that he became acquainted 
with the insurance interests of the Des 
Moines. 





American Field Changes 

J. P. Buenemann, who has been spe- 
cial agent in Minnesota for the Ameri- 
can for the territory outside of Minne- 
apolis and St. Paul, leaves its employ 
Jan. 1 to take up other work. G. A. 
Minskey, who has been an examiner in 
the western department office, but for 
the past year has been giving consider- 
able attention to field work in Ne- 
braska, has removed to Sioux City and 
from that headquarters will take care of 
agencies in Nebraska and southern and 
southwestern Minnesota. H. W. Free- 
man of Minneapolis, who has charge of 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 





The Indianapolis Life 
Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never lied Special Contracts, 
Never Issued “‘Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 


FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 

















Life Insu 


THE MOST ATTRACTIVE 


HOME OFFICE -~ - 


TO THE LIVE ONES! 


Investigate 


‘The Great Western 


Kansas City, Mo. 
Organized April 20, 1907 


$20,826,750 Insurance in Force Oct. 31, 1907 


ADDRESS ALL COMMUNICATIONS TO 


rance Co. 


POLICY EVER WRITTEN 


- KANSAS CITY, MO. 
































Clear Reasonable 
Policies Contracts 
HHESE FACTS stand f. 
T with orth [ALWAYS 
ance ia all UNION M AL A PLACB 
Policies are well FOR 
known for simplicity and | FAITHFUL 
plainness; Con’ WORKERS 
sincerity and fairness in the 








treatment of agency requirements. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED S. RICHARDS, President 


Thornton Chan SU hn Cheng 
upt., ° 
Edson D. Scefield, Supt., 180 Broad’y, N. Y. City 








REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 
INDIANAPOLIS 
Operates ander the 


Combulsory Deposit Law 


OF INDIANA 








Reliable Agents wanted. Address 

















The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





THE WoORLD’'S RECORD. 





ae im Force Admitted Assets. beget hol toy 
s 5,868 433 
1809. pee ii se8800 Py rcALsI Beare, $16 *S6 
ae $33,615,656 $1,015,072 $699,418 3315,654 
1903....... $30,541,688 $1,527,036 $1,176,249 $850,786 


1908....... $49,713,796 
$ 


$2,205,636 
1004....... $60,148,904 $3,160,083 
440,588 $4,126,682 


$1,815,059 
$2,615,498 
$3 


1905.. ..... 904, 021,731 $605,317 
1906 $81,047,860 $5,353,744 $4,674,118 $679,626 


Growth of business exceeds that of other com: ev t th d of its 
YEAR.” The Company has a sum in excess of FOUR MILLIONS EIGHT HUNDRED 
THOUSAND DO de with the State of Indians and 


Legal Reserve Law of Indiana, to protest 


ly et | 
or governments under the 





Pittsburgh Life and Trust Co. 


ENDORSED AT HOME 
Igsurance in force in Pennsylvania over 
$10,000,000 
w.c. BALDWIN, President 


Solleltors’ Contracts Direct with the Company 


NO CENERAL AGENTS 
Assets Exceed Total eeaeee by lore Than 





PITTSBURGH LIFE BUILDING 
Pittsburgh, Pa. 





bother handli: an entire 
line of life policies, when a 
single Fidelity Policy more 


y than covers the whole 


round by giving unique and complete 
msurance 
Our Guaranteed Q. C. BE. L. Policy insures 
a man’s income and all his insurance; pro- 
vides a cash estate; is self-paying and — 
a life income if insu becomes totally and 
ly disabled; pays a life income in 
any event at end of limited-payment period. 
nd for agency terms to Alexander 
McKnight, Vice-President. 


Fidelity Mutual Life 


Insurance Co. 
Philadelphia 


L. G. FOUSE, Pres’t 
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the company’s Minneapolis agencies 
and has been adjusting for it, will look 
after the agencies in the middle part 
of Minnesota. E. O. Basse, Wisconsin 
state agent, will supervise Duluth and 
the agencies in the Iron Range. 





Nebraska Rates Demoralized 

Nebraska, not over profitable hereto- 
fore, gives promise of even more dis- 
astrous results during the next few 
years, owing to the universal disregard 
for paying rates. The bottom has 
dropped out of the rate bucket, appar- 
ently, with little promise of improve- 
ment. Rates for some time past have 
been easy in that state, but of late the 
agents seem to have been imbued with 
the idea that companies are in the 
business merely for pleasure and care 
not for profit.’ This condition of af 
fairs exists throughout the entire state 
and it is estimated that at least 60 per 
cent of the business is being accepted 
at less than the advisory figures. These 
cuts, too, it is reported, are deep, in 
many cases the rates being cut in two. 
Just when or how it will end, is now 
puzzling some of the companies. 





Missouri Agency Appointments 

Aetna—R. H. Land, Gilliam; J. A. Walker, 
Stotesbury; A. T. Boney, Cairo; R. M. Atter- 
cerry, Atlanta; E. H. Jewell, Golden City; F. 
M. Kern, Polo; J. A. Wilson, Holliday; Mundell 
& Fair, Lamont 

American—S, T. Brown, Norborne. 

Citizens—B. L. Gridley, Kahoka; J. C. Hall, 
Rocheport. 

Coml. Union—Woodfill & Raitinger, Aurora. 

Connecticut—B. H. Watson, Mound City. 

Equitable—Miss Kate D. Clover, Joplin. 

Farmers & Merch.—J. F. Woody, Bloomfield; 
C. & A. J. Matthews, Oran; J. W. Moore, Sikes- 
ton; R. W. Patterson, Anderson; Wm. Stutler, 
Boynton; M. L. Grimes, Bucklin; G. C. Crago, 
Cabool; H. H. Howard, Canton; W. H. Plaster, 
Collins; Frank McCormack, Marshfield; J. L. 
Bess, Mountain View; J. B. Williams, Pierce 
City; S. P. Adair, Webb . : 

er. Amer., Y.—A. L. Schmidt, St. Louis; 

J. A. Walker, Stotesbury. 

Germania—Bagby & O’Bryan, Huntsville. 

Hartford—H. P. Dawes, Willow Springs; V. A. 
Silber, Hermann; W. C. Amerman, Koshkonong; 
W. A. Sanders, Green Ridge; J. S. Kingenberg 
& Son, Concordia; J. E. Merritt, Rhineland; 
Miss Alice Kirkpatrick, Bonne Terre. 

National, Ct.—E. D. Upton, Sikeston; Harper 
& Gibbs, East Prairie. ‘ 

Royal—Bronson Bayliss, St. Louis. 

St. Louis—S. W. Billingsley, Eldorado 
Springs. 

St. Paul—R. M. Atterberry, Atlanta. — 

Scot, U. & N.—Hurst & Fosket, Tarkio. 

Spring Garden—C. I, Hann, Burlington Junc- 
tion; P. L. Bohart, Maitland; J. M. Anderson, 
Weston, : 

State, Eng.—W. H. Markham & Co., St. Louis. 





Changes in the Field 
Ralph E. Mackintosh, of Des Moines, 
special agent of the Phoenix of Hart- 
ford in Iowa, has resigned to become 
special agent of the Pennsylvania Fire 
in Iowa and Nebraska. M. E. Lease, the 
Pennsylvania special agent, has re- 
signed to become manager of the W. 
Farnum Smith local agency at Omaha. 
The management of this local agency 
was to have been taken by Lee L. 
Hamlin, Nebraska state agent of the 
Home, but he has decided to remain 
with the company. It is understood 
that the Phoenix will not fill Mr. Mack- 
intosh’s position in Iowa, allowing the 

state agent to cover the field. 


Assured Wins Case 

The mercantile firm of Furlong & 
Meloy, of Fort Dodge, Iowa, won its 
cases against four companies, which 
have been fought in the courts for 
nearly three years. In the lower court 
the firm secured a verdict, which the 
companies resisted, claiming that it was 
too high. The test case was against 
the North British & Mercantile. 

The dispute was over the value of 
certain goods which the companies 
claimed either did not exist or were 
remarked too high. Meloy, a member 
of the firm, swore to the value of each 
badly damaged article and the court 
held that his familiarity with the stock 

ut him in a position to know its worth. 

he jury apparently judged the loss to 
have been $12,000 on a stock valued at 
$16,500. An expert accountant held 
that the insured never had a stock val- 
ued above $13,000, basing his Opinion 








upon the invoices of the past fifteen 
years. The court held that the loss oc- 
curred just before Christmas when an 
extra heavy stock must have been car- 
ried, but the invoices of that year 
showed that the orders for goods had 
not been materially larger than on pre- 
vious ones. 

The court held that the jury must 
have found that the value of the frag- 
ments are remnants, to which Meloy 
swore, was sufficient to warrant the 
verdict. 

The Aachen & Munich, Northern As- 
surance and American Central also lost 
their cases. 





Minnesota Agency Appointments 


Aetna—J. O. Anderson, Montevideo. 

American—Davis & Boss, St. Paul. 

Amer. Cent.—C. G. Bates, Minneapolis; W. K. 
Farder, Mountain Iron; S. J. oran, Deer 
River; J, A. Anderson, Kennedy; C. S. Moore, 
Hallock. 

Columbia—Morton-Bibb Company, Minneapolis. 

Connecticut—E. E. McHugh, St. Charles; R. 
N. Gardner, Staples. 

Equitable—C. H, Webber, Austin. 

Fidelity—J. E. Malone, Owatonna. 

_ Fire Assn.—Mattson-Thurston Agency, Vir- 
ginia, 

Globe Mut., S. D.—W. W. Bayer, St. Paul. 

Hartford—E. E. Dunn, Myrtle; J. H. Halvor- 
son, Nevis; A. J. Prins, Clara City; T. H. 
Smullen, Le Sueur. 

Hawkeye—Edward Wohlfarth, Hutchinson; G. 
J. Bartinger, Hutchinson. 

German, I!1.—T. F. Brady, Hibbing. 

State of Ill.—T. M. Quarton, Redwood Falls. 

Mich. Coml.—J. A. ulzell, Morton; Peter 
Morton, Winthrop; F. T, Schlegel, Arlington; 
L. G. Becker, Gaylord. 

National, Ct—W. J. Smith, Gilbert; J. H. 
Lingren, Finlayson; O. W. Lundsten, Hutchin- 
son; T. H. Smullen, Le Sueur; F. A. Carlson, 
Grove City. 

Natl. Union—R. Brown, Oslo. 

N. W. Natl.—W. O. McNelly, Hutchinson; C. 
P. Reeves, Glenwood. 

Norwich Union—T. H. Smullen, Le Sueur. 

Old Colony—F. F. Mansfield, Arlington. 

Security, Ct.—A. J. Parker, Ortonville. 

Spring Garden—J. B. Sullivan, Waseca. 

Svea—C. L. Rakowsky & Co., Duluth. 





Don’t Like Proposed Change 

Companies are somewhat exercised 
over a proposed amendment to the con- 
stitution of the Omaha Local Associa- 
tion, said amendment originating with 
a local agent, B. L. Baldwin. It re- 
quires that all resident brokers or so- 
licitors be required to pay an annual 
license of $25. As some of the com- 
panies have local offices employin=z 
many brokers, the proposed amend- 
ment is vigorously opposed with the 
hope that the measure will be defeated. 





Danger of Natural Gas 

Fire Warden Trickett of Kansas City 
in an interview recently given out ex- 
presses himself in regard to the nat- 
ural gas hazard as follows: “Firetraps 
are plentiful in this city. The number 
of them is appalling, all due to care- 
less installation of appliances for burn- 
ing natural gas. This morning I went 
through every house in the block be- 
ginning at Thirty-seventh street and 
Troost avenue and extending to Thir- 
ty-seventh and Harrison avenue. In 
every one of these houses I found 
something wrong with the heating 
service. In most instances it was with 
the gas grates. The grate itself may 
be well constructed, but the pipe which 
is supposed to carry away the fumes 
of the burning gas will, in ninety-nine 
cases out of 100, be run up to the roof 
along some wooden studding, or will 
touch wood somewhere about the 
house. In one house I found this pipe 
fastened to a joist with nothing behind 
it to protect the wood. Unless changed 
the house will surely burn.” 





MINNESOTA NOTES 
The United Firemens has gone into the Prince- 
Joy agency at Stillwater, Minn. 
Col. Edward G. Fahnestock of Minneapolis, 


secretary of the Retail Lumbermens Insurance 
Association, is dead. 


MISSOURI NOTES 

The Indiana Mutual Millers is contemplating 
making application for license in Missouri. 

Frank P. Baird has purchased the Landman 
agency at Sedalia, Mo., and opened an office at 
112 West Fourth street. 

W. H. Markham & Co. have been appointed 
St. Louis agents for the Security of New Haven. 
This company has been with Western Bascome 








you want to connect with a company whose 


management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 


policies are sellers, with everything and every 
body right, address 


United States Annuity € Life Insurance Co. 


Heyworth Building, - - CHICAGO 


YOU HAVE A RIGHT | 


to expect your company to furnish you policies to sell that give tothe insured 
a SQUARE DEAL, to wit: A policy with GREATEST possible BENEFITS, 
LEAST possible RESTRICTIONS. 


YOU ALSO HAVE A RIGHT 


te expect for yourse/fa SQUARE DEAL, to wit: A contract with LARGEST 
possible COMPENSATION, LEAST possible RESTRICTIONS. 





We give BOTH to our agents. 


The Lincoln National Life Insurance Company 
OF FORT WAYNE, INDIANA 


ARTHUR F, HALL 
Secretary and Manager 


THEO, F, RUHLAND 
Supt. of Agencies 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 


CAPITAL, 








$125,000.00 | 
A Legal Reserve Company 


CLEVELAND LIFE 
INSURANCE COMPANY 








W. S. SHELTON, SECRETARY P. W. WARD, PRESIDENT 


ISSUES ALL FORMS OF POLICIES ON STRICTLY 
NON-PARTICIPATING PLAN 


WILBUR WyNANT, AGENCY DIRECTOR 


HOME OFFICE: ROCKEFELLER BLDG., CLEVELAND, O. 








Old Colony Life Insurance Company 
Old Colony Building, Chicago 








WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 


W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 


forms of policies ever put on the market. GOOD MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG® 
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& Co. for a number of years. This firm is now 
in the offices with the Markham agency. 


A new $40,000 concrete block factory for a 
broom company at Jefferson City, Mo., —— 
last week and is said to be beyond repair. It is 
said that the blocks were not properly bound to- 
gether, that the joists rested on the inside blocks 
and, there being no interior supports, the entire 
weight fell on the walls. 


GENERAL WESTERN NOTES 


James L. Harman, one of the oldest agents of 
Ottumwa, Iowa, died a few days ago. 

Lee Hamlin who resigned the Nebraska state 
agency of the Home to go into the local business 
hag decided to remain in the field. 

The board of education of Salt Lake City had 
$33,000 on the public schools in the National 
Mutual of Omaha, which failed. 

All of Oklahoma will now report to the Chi- 
cago office of the Firemans Fund. Before the 
state was admitted the Indian Territory part re- 

rted to the southern department and the Okla- 
omer part to Chicago. 

The Kansas insurance department has revoked 
the licenses of the Commonwealth of Texas and 
German of Indiana on the ground that they were 
using the Eldridge rates and therefore in an 
illegal combination. Superintendent Barnes 
claims that these companies have been trying to 
evade service and filed dilatory pleas to the re- 
cent antitrust suits. 

A number of insurance companies in Denver 
have cancelled their policies on the Wilmore Can- 
ning Company plant there because of a fight be- 
tween the directors over possession of the con- 
cern, J. T. Wilmore drove two of the directors 
away from the premises with a gun, and there 
were threats ond counter threats of murder and 
arson and other violence. 


PREWITT MAKES SUGGESTIONS 











Retiring} Kentucky Commissioner Tells 
What He Thinks Should Be 
Done With His Office 





In a letter to Governor Willson of 
Kentucky, Commissioner Prewitt, who 
will shortly retire, makes a number of 
recommendations for reforms in the 
conduct of his office. Mr. Prewitt in 
the first place recommends that the in- 
surance commissioner be appointed by 
the governor by and with the consent 
of the senate instead of having the of- 
fice filled as at present by the appoint- 
ment of the state auditor. Mr. Prewitt 
says that the commissioner should be 
elected by the people, but the constitu- 
tion forbids this. Mr. Prewitt also 
recommends that the salary of the com- 
missioner should be increased. He fur- 
ther suggests that the fire marshal 
should also be appointed by the gov- 
ernor and have an office separate from 
that of the insurance commissioner, 
Mr. Prewitt says: 

The companies employ the very best talent 
that money can command to represent their in- 
terest. It is true that a great many of the com- 
panies do not need strict supervision, but many 
do and the policyholders’ only protection is 
through the insurance department. Insurance 
has been reduced to a science. It requires years 
to master it. Our system of government is so 
formed that it would be impossible to dispense 
with it. The person in charge of the insurance 
department, to whoin the people must look for 
their protection, should be of such a character 
and should hold his office in such a way that he 
shall be free to do as his conscience dictates. 
He should be subject to removal only from good 
cause. His selection in the manner indicated, in 
my judgment, would be a great improvement over 
the present manner, although, as far as I know, 
no harm has yet come from the present manner 
of appointment. 





Receiver for Standard Mutual 

A Texas court has revoked the char- 
ter of the Standard Mutual Fire of 
Houston, Texas. It had $7,266 cash 
assets Jan. 1 and $9,030 unpaid losses. 
It began business in 1902. The com- 
pany has been in the surplus line field 
for some time. J. W. Oman was the 
power in control. 





Governor Gillett of California has appointed a 
commission to prepare a standard form of fire 
policy for submission to the legislature. Com- 
missioner Wolf is chairman and the members are 
W. J. Dutton, Board of Fire Underwriters of 
the Pacific; Percy T. Morgan, San Francisco 
Clearing House; F. W. Ryan Sicklen, San Fran- 
cisco Chamber of Commerce; A. . Wright, 
Merchants’ Association; E. R. Lilienthal, Mer- 
chants Exchange, together with members from 
the San Francisco Board of Trade and the gov- 
ernor’s office. 





All Michigan life, accident and health business 
of the Travelers’ of Hartford, outside of Wayne 
and Macomb counties, is now being done through 
the branch office just opened in the Michigan 
Trust building, Grand Rapids, of which Luther 
Ferriss is manager. 





STILL TALK COOPERATION 
(CONTINUED FROM PAGE 1.) 
bureau rates by the nonunion compa- 
nies, President Williams of the league, 
with a sweeping gesture of his hand, 
said: “Leave that to me; leave that to 
me.” It was left to him and he didn’t 
make good. League members say, how- 
ever, they have nothing to do with 
subscribing to the bureau; that is up to 
the nonunion companies, the same as 

with the union companies. 

Another rumor is that the board was 
urged to cut loose from official co- 
operation with the league by the gov- 
erning committee of the Western 
Union on account of the two or three 
leading nonunion subscribers to the 
bureau trying to run things. The ques- 
tion is asked by union men: “Why 
should nonunion companies try to get 
an ‘independent’ rating bureau under 
their influence?” 

Governing Committee’s Action 

When the state board presented a 
copy of the agreement to the governing 
committee at Chicago it was felt too 
many concessions had been made to 
the league. It was argued that some 
of the members of the state board’s 
conference committee were formerly 
nonunion specials and their union 
viewpoint had not been properly se- 
lected. Then again one or two of the 
committee, it was argued, had local 
agency interests so the strictly company 
phase of the situation was somewhat 
clouded. 

As the governing committee had not 
been consulted in the matter until the 
draft was presented the league’s com- 
mittee, the managers evidently con- 
cluded that as they could not approve 
the action, the whole thing would have 
to be overthrown. 


7 
HARMONY NOW AT ST. PAUL 
(CONTINUED FROM PAGE li.) 
Friday afternoon at which the old non- 
board members were well represented, 
as well as the members of the old 
board. Addresses were also made by 
Henry Martin and C. D. Bentley, for- 
mer nonboard agents. They were all 
enthusiastic about the new organization 
and its success and stated that there 
was a general sentiment among the 
agents to live up to the spirit of the 
law as well as to its letter. 
Combination of Good Features 

“It took five months to bring the 
new organization to a head and it ought 
to last for the next five years,” was the 
statement made by W. G. Strickland, 
president of the old board which has 
just passed out of existence. “The 
contract was so thoroughly considered 
and is broad and liberal enough to en- 
able any agent to do business in the 
proper way and yet contains a penalty 
obligation rigid enough to prevent any 
violations of the agreement. It is really 
a combination of the by-laws of the 
Louisville, Buffalo and Indianapolis ex- 
changes.” 

Ratification Meeting Is Held 

The ratification meeting was held 
Friday afternoon after the signatures 
of the last two agents who held out had 
been secured and showed a most satis- 
factory feeling to exist among and be- 
tween the agents. They feel that as a 
result of the strenuous efforts of the 
organization committee an agreement 
has been perfected which ought to be 
satisfactory to all of the agents and 
that by their hearty cooperation in sup- 
porting the new exchange the local fire 
condition will be in better shape than 
ever before in the history of the busi- 
ness in St. Paul. 








Will Renew Efforts in Congress 

During the present session of Con- 
gress renewed efforts will be made to 
secure reimbursement for the French 
spoliation claims. The Insurance Com- 
pany of North America and the Insur- 
ance Company of the State of Pennsyl- 
vania are claimants to the extent of 
$683,403.78, the first named being a 





Provident Life aw Trust Company 


OF PHILADELPHIA 


Insurance in Force, $ 187.670.839.000 


b— P me fe 4. aria ppd ne 
are 
for and liberality inallessentials. | annual dividends. 
y CORRESPONDENCE WITH AGENTS SOLICITED 


Pomerece es. °°. 





A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, offerin; 
a Permanent Guarantee of cost. Only one kind a 
Policy is issued to both men and women on ages 
from 18 to 55, in amounts from one to five thousand. 
District Managers are wanted in Michigan, Indi- 
ina, lowa, Missouri, Oklahoma, Ka bras 
Colorado, Wyoming, Wiscensig, North and South 
kota, Texas, Tennessee, Virginia and West 
Virginia, Utah, Pennsylvania, New Jersey and 
Delaware. 
If you are interested in selling Mutual Life 
Insurance under the Most Liberal Renewal Interest 
Contract ever offered, write the Home Office at 
once for full particulars. 


National Life Association 
DES MOINES, 10OWA 





“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
When better Accident and Health policies can 


‘be will write 
written, we them. 


Contracts in Good Territory to Good M 
ucers address - 


Prod: 
H. G. B. ALEXANDER 
President snd General Manager 
1208 Michigsa Ave., Chicago, Ill, 








INcets the Public Demand 


A POLICY PEOPLE HAVE BEEN 
ASKING FOR 


yery ——. 
veryi 
Guaranteed. 

No Estimates. 
That’s the NEW 
Low-Cost Life 
nsurance Policy 
ust issued by 


Prudential 

















Send for Descri 
Policy S 
We want Agents. 
We waat YOV. 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Stock Company by the State 
of New Jersey 


JOHN P. DRYDEN, Home Office, 
President. 


NEWARK, N. J. 











INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 





THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 


Capital and Surplus, $312,000.00 
Productive and successful ea in Middle, 
Western and Southwestern to sell the most 
attractive policy issued! today. 





THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
————S9 yeass————— 


Our agents are representative citizens of 
their respective communities. 





We Are Ditferent 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members dring Aim a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 








Massachusetts Mutual 


Life Insurance Co. 


SRRINGFIELD, MASS. 
Insorporated 1852 


General Agency Opportunities 
for a few Al Personal Writers. 


New policies, splendid annual dividend record, 
low expense ratio. 


Isaac B. Snow, Su 
pore ey ty 


Chicago A; » L. Brackett Bisho; . 
316 Merchants Loan and TrestS 


Columbus Agency, 1003 Outlook Building 





The Company OF the Peeple, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


incerperated by the State of New York—Steck Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 
Assets, $176,429,015.04 


Proof of Public Confidence 
This Company has more premium-paying busi- 
ness in force in the United States than any other 
Company, and for each of the last thirteen years has 
had more New Insurance accepted and issued than 
any other Company in America. 


The Daily Average Business During 1906 
412 per day in Number of Claims Paid. 6,163 per 
N Policies Placed and Paid for. 


and Paid for ° $1 


.09 in payments 
to Poliey-boiders and addition to Reserve. 
$81,465.58 per day in Increase of Assets. 
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creditor for $426,775.05 and the latter 
for $256,628.73. 

The claims of both institutions have 
been approved by the court of claims 
and a bill awarding payment of both 
sums was introduced into the Senate in 
February of last year and passed to a 
second reading. It failed of adoption 
in the House, however. The prospects 
of its passage this year are said to be 
unusually good. 

The insurance companies are peti- 
tioning for reimbursement under subro- 
gation taken fully 100 years ago, when 
they were forced to pay for the loss of 
vessels confiscated by French priva- 
teers. 





Restlessness Over Rates 

There is some restlessness in Illinois 
over the sharp advance in rates in cer- 
tain localities on risks which heretofore 
have been rated too low. The agents 
claim that the increase all at one time 
causes the assured to look for cut rate 
companies, while if the increase were 
made gradual from year to year until 
the point desired had been reached 
there would not be so much trouble in 
getting the assured to keep his insur- 
ance in board companies. These agents 
claim that nonboard companies will cut 
enough under the new tariff to get the 
business. Rates on frame buildings in 
some towns have been nearly doubled. 
The rating is according to schedule, 
but where the advance is sharp the lo- 
cal agents are feeling the effect. 

Another feature that is objected to 
by the agents is the delay in giving 
credit to risks that have been improved. 
Some agents claim that they have to 
wait until the town is rerated and they 
desire some method adopted whereby 
the field men can furnish the rating au- 
thorities with affidavits as to improve- 
ments and thus let the risks get the 
benefit of the credit, which would pacify 


the assured and perhaps hold his busi- 
ness. 





Here Is a Chance 

The attention of Vice Consul Gen- 
eral J. W. White, of Bangkok, Siam, 
has been drawn to the fact that no 
American fire insurance companies are 
represented in the capital city of Siam, 
where the volume of insurance written 
on reasonably sound risks would seem 
to him to warrant the attention of such 
companies as may wish to extend their 
business by entering foreign fields. 
Mr. White adds: 

“Bangkok maintains no fire depart- 
ment, nor is there here a regular water 
supply. The absence of these, of 
course, makes for extreme caution on 
the part of the companies. Still there 
seems to be a sufficiency of good risks 
to make this district attractive to in- 
surance companies of every nationality 
save American. I may add that all 
companies here are members of a lo- 
cal combine, formed for the purpose 
of upholding rates and regulating the 
character of risks taken.” 





THE PASSING YEAR. 


The firebell rings the knell of parting joy; 
The profits of the year go up in smoke; 
he ——- that we thought we had grows 
small, 
It’s enough to make an underwriter croak. 


The flue defective now gets in its work; 
The superheated stove just raises cain; 

The merchant with his Christmas goods unsold 
Looks for a little profit not in vain. 


The moving picture hazard does not cease; 
Electric currents short-cuts sometimes make; 
The price of lumber now age down apace, 
ae sawmills toward the skies their courses 
take. 


Alas, that we whose hearts were full of hope 
Should now be filled with such a dark despair, 
Should feel like one who’s bet upon a bluff 
And then has failed to draw unto a pair. 
—F. S. McDaniel. 
Bridgeport, Conn. 





ing has just been completed and is sventy occu- 
purposes and a rate of $2.11 

Promulgated. Policies issued before the full oc- 
disturbed and 


not 
are to be running st s lower fate. Co- 
operation is being solicited for proper advance. 





POINTERS 


FOR LOCAL AGENTS. 











Question—I desire to know what per- 
sons in your opinion are intended to be 
included in the expression, “members 
of assured’s household,” contained in 
the fire insurance form covering on 
household furniture, etc., whether it 
would beyond a doubt be construed to 
include all the children in a family, 
whether of age or not, and also guests 
and servants? 

Answer—The term, “any member of 
the assured’s household,” includes the 
immediate members of the family. It 
is not taken to mean guests or serv- 
ants. It is readily seen that if the 
householder has a policy and includes 
the property of guests or servants he 
is liable to have his own insurance re- 
duced quite a little by the claims that 
these persons may make. It would 
seem to us that any policyholder, 
therefore, would not desire the prop- 
erty of such persons covered. He 
would want the policy to cover his 
own values and not care to have the 
amount of his own insurance reduced 
by the claims of others. 

As to property of children, insurance 
companies take the ground that if the 
children are dependent on the policy- 
holder for support their property is cov- 
ered. Otherwise it is not. This is the 
general way of construing this phrase. 

While an agent may regard his com- 
pany purely as a corporation, he should 
not forget that his dealings are with men, 
who form their conclusions just as he 
does. The corporation, as such, may not 
know him, but the manager, the secre- 
tary, the daily report examiner and the 
special agent, with whom he deals, have 
a good or bad opinion of him, formed just 
as he forms his opinion of the men in his 
own town. Every agent has some cus- 
tomers he delights to do business with. 
They are thoroughly square, never un- 
reasonable, always courteous and pay 
their bills promptly. He has others he 
would gladly lose but for the commis- 
sions he makes on their business. They 
are sharps, tricky, not strictly truthful, al- 
ways kicking, forever slow in settlements. 

The people at the home office or general 
agency have agents of both these classes. 
For one kind they will do all they can 
within reason, for they appreciate the 
agent’s high-class service. They would 
get rid of the others but for the loss of 
business. For that reason they have to 
put up with them, but they watch them 
with the eye of a hawk, because they have 
to in order to protect the interests of the 
company. They scrutinize their business 
closely, their suspicions are aroused by 
everything out of the ordinary, they 
scarcely give the agent an inch of rope 
because they are satisfied he will take 
an ell if he gets a chance. 

This is disagreeable for the agents who 
are in disfavor, but generally it is their 
own fault. The people at headquarters 
are doing only what they do in dealing 
with other men. 

The companies want all the good busi- 
ness they can get. They want to be on 
the best terms possible with their agents. 
If an agent will attend to business, be 
square with his companies and treat them 
as he wants his customers to treat him, 
he will have but little trouble, as a rule, 
and will get all the favors the company 
can consistently grant. 


In looking around for business the 
other day, happened into a factory 
building, the proprietors being friends of 
mine. On account of having all the busi- 
ness my companies would write in that 
particular district, I had not asked them 
for a part of theirs. I am modest, hardly 
ever ask for all, being satisfied with a 
part. I lost the lines I had in this lo- 
cality so thought it a good proposition to 
tackle these friends. During the course 
of conversation a remark was made 
about a certain agency. It seems this 





agency had got the line away from one 


who had paid them quite a loss and for 
years had been favored. I did not know 
these well known and thoroughly dis- 
liked agents had the line, but when their 
names were mentioned, I was a clam. 
One of the proprietors said, “Why don't 
you express yourself?” I said, n: have 
nothing to say.” “That's queer,” the 
other partner said, “every time an agent 
comes in here and this firm’s name is 
mentioned, they have nothing to say. Tf 
you mention the names of any other rep- 
utable agency, they say something, gen- 
erally that they are all right. Yet no 
one wants to talk when this firm’s name 
comes up. I guess we had better look 
into the matter. The insurance runs quite 
a little time.” I was given the date of 
expiration and invited to call again. 
There is a way of getting business and 
having a rival speak well of you. No 
one who loses business to those agents 
has a good word for them. The reason 
is they are not square and in time it will 
come out.—Local Agent. 


Question—Will you please furnish a list 
of what the fire insurance companies call 
“excepted cities” and why? 

Answer—The so-called excepted cities 
in Western Union territory are Chicago, 
Milwaukee, St. Louis, Cincinnati, Cleve- 
land and Louisville, and are excepted as 
to the application of union rules. The 
local boards at the points named have 
jurisdiction over practices and the Mil- 
waukee board, under the state law, and 
the Chicago board, under its charter, have 
power to make rates. While the observ- 
ance of union methods is not obligatory, 
stich methods, in a great measure, are 
enforced by these local associations. Cov- 
ington, Ky., being so near Cincinnati, is 
also operated on a similar basis. 








Want Column 


One dollar per insertion. Limit, five lines. Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chiceen 








WANTED—To buy a well established 


fire insurance agency in a town of 10,000 | 
to 20,000 inhabitants in the state of IIlli- | 
nois. Will pay cash for a good business. | 


Address R. 8., Western Underwriter. 





WANTED—Union fire rance 
pany for Fostoria, Ohio. Also casualty 
company. Good opening. Address X. L., 
care Western Underwriter. 





more nonunion com 


A St. Paul local agency desires one 
» About $4,000 per 
annum on general classification. Two com- 
panies now in office. Address B 19, West- 
ern Underwriter. 





The real estate firm of Breese, McMil- 
lin & Smiley, at Mt. Gilead, Ohio, is add- 
ing a line of fire insurance to the agency 
and desires to represent a few good stock 


companies. 





FOR SALE—Growing fire insurance 
agency, located in lumbering section of 
West Virginia, now earning $2,700 per 
year. Will sell on usual basis. If you 
mean business, write. H 2 








Young man who has had seven years’ 
general agency experience and latterly 
two years’ field experience in the north- 
west, wants position as D. R. examiner 
in Chicago. A-1 references. A 19. 


FOR SALE—Old established nonunion 
fire insurance agency, loan and real es- 
tate in a growing city of fifteen thousand. 
Office furniture and fixtures complete. 
Price, $2,000 cash. Will pay for itself in 
one year. If not sold in December, 1 ° 
will be taken off the market. If you mean 
business, write. No other need apply. 
Address A. I. 8., care of Western Under- 


write-. 
SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 


FEDERAL LLOYDS 


159 La Salle St. Chicago. 
Cash Assets December Sist, 1906, 
$167,011.44 











Unlimited Liability of Underwriters. 


‘SURPLUS LINES TARIFF RATES 


com- | 


Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany end Casualty Company of America. 


RITCHELL, MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 


Sole Agents: Phenix of Lendon; 4 
P &M.; American, N. J.; United Firemen's; 
Spring Garden; Security, Ct.; County, Pa.; 
Camden; Teutonia, La.; Pelican; Western Ro- 
serve; Commercial Union; Commorwealth. 

















@& J. ULLMANN Go A. NEWTON 


J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 

NEWARK FIRB - = Newark,N J 

CAPITAL FIRE - - Concord, N. fi. 

STATE FIRE (Ltd.) - Liverpool, Eng. 


Leading Agents and Brokers. 


HARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg, St. Louis 


Correspondence solicited. Commissions paid non-real 
Gent agents and brokers. Lo distance telephones. 


N ich Union, ‘Hamburg-Bremen. le 
delphia Golicorstens Fidelity, Indemnity, Hamilton 


Btar, Dela Austin, Frankfort, N. Y., Piste Glave, Cob 
umbia and J. 


CHURCHILL WHITTEMORE CO. 


= Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Lou's properties. 


UEEN CITY FIRE INS. CO, 
Sioux Falls, S. Dak. 

| Cash capital, $200,000. Cash sur- 
| plus, $200,004.35. Eastern depart- 
| ment, 19 Liberty St., New York. 
|W.L. PETTIBONE & CO., Managers. 











Fidelity ard Guaranty of Md 

















Actuarial. 





M M. DAWSON, F. I. A. 
. CONSULTING ACTUARY 


Member of the Actuarial Society of Am 
Feliow of the Institute of Actuaries, Member o 
sme Deutecher Verein fuer Versicherungs- W issea: 
schaft, etc. 


No.11 Broadway, New York City 


AMES W. GLOVER, Ph. D. 
(in mathematics) 





Consulting Actuary 





1312 Geddes Avenue - Ann Arbor, Mich 
PG H. NITCHIE, 
ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TsLzePuonss: Central 739. Automatic #099 





Tnsurance Attorneys. 


= 
WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
IM6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. J. Louis Kohl 
CABELL & KOHL 
Attorneys at Law 
810 First Nat’l Bank Bidg., Cincinaati, O. 
Special attention given to insurance caces. 


Office Expiration Register, 250 expira- 
tions per month, $2.50, express prepaid. 
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INSURANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptions) inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 









ApprEss THE HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 








IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non-participating policies and secures them a deposit of their 
full value in approved securties with the £ tate of eee is the law. A certificate from the 
with ev policy. 


’ Rate of interest earned 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representatives a 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bidg., Canton, O 


Opportunity is at Your Door 


if you are a ‘‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 











American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets $1,002,743.18 
Surplus Secustty to Polic: ’ golders 307,924.34 
Insurance in Force e 19,325,570.00 


Deposits with the State of Indiana, as required law, nonspeculative securities in an amount ex- 
ceeding entire reserve liability to policyholders. 7” ° 


Ce Energetic Agents desiring liberal contracts for exclusive territory should write today direct to the 
mpany. 
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A TONIC! 


Instill some of the red blood and 
vitality of Maryland Casualty Company 








GIVE YOUR AGENCY | | 
| 
| 
methods into it next year! ' 
ht will pay you to get in touch with ! 
the most progressive casualty company in { 
the country - @ company that helps its | 
agents instead of driving them. i] 
We take particular pnde in the 
liberality of our policy forms, the quick- H | y 
ness of our claim settlements, and the ii 
“front rank" standing of the Maryland, 1 
both among insurance men and the | | 
insuning public. ) 
This is a tremendous asset for our 
agents. Wouldn't you like to be among | 
the “live ones" who place business with fj | 
us? Ourbooklet "Information for Agents" |} 
tells an interesting story. Will you have ) 
a copy? t | 
MARYLAND CASUALTY CO. | | 
BALTIMORE, MD. \ 
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Incorporated 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 


James W. HU tt, President 
Tueo. L. ALLEN, Secretary 
J. M. Les, Actuary 

Rosert H. Davenport. Ass’t Sec’y 
All policies on now temged by the BERKSHIRE give 
tot red all the advantage of the perfected 
Non-Forfeiture Law of Massachusetts. 
Before inonring your life or ranean oe to exe 
ye new oe now ssued by 

e 


A.K. Hannan, Gen’! Gent Agent Northern Ohio 


Joun A. muon Gent Southern Ohio 
— Bidg., Cincinnati 

Wittiam D. Wyman, Gent | Agent for Illinois 
eshington St., Chicago 





Che John Hancock Mutual 


Life Tusurance Zo. 
of BOSTON, MASS. 


8. H. Ruopzs, Pres. Roianp O. Lams, Vice-Pres 
Watton L. Crocker, Sec’y 





Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies, Annual 
Dividends. Cash and Paid Up Values. 

The most liberal conditions of ony policy in 
the market. 

ee — policies and terms before engaging 
elsew 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


Sta Aggn; for Ohio and West Virginia, Board of 
‘trade Building, Columbus, Ohio 





THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK. 


Under a New Management, 
With the standard policies and the safe-guards established by the law of New York—the most 
Seen. 


8 resources 
= Gaaeenel now closely invested in the most 


With an managemen 
the feons goals held Gp ts for chate-dour yous es, 


by yeny wiiiens thon Ghee of cay othe company 


table securities consistent with 


tt equalled by few and excelled by none, its place ic 
The best dividend-paying company, 
The best company for agents. 


The best company for policy-holders, 


Apply for agency to 
GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS. CO. OF NEW YORF 
34 Nassay Street, New York, N. ¥ 





Surplus 


Fra e 


fF. Te. MARSHAL. 





Bie 


Pe ek 





WAM, D. FAIRBANKS 
President 


CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor 


Seeretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid 


$100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets ~ - 


Tetal Liabilities, except capital, 


*Net surplus - - 


“ $182 836.65 
47,675.27 
- 35,161.38 


*Net surplus over all watt we reinsurance_reserve computed on full 


pro rata basis, $15 





LEBO. ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 
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